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) Sparks 


“Political buck-passing on im- 
portant economic issues doesn’t 
put cash bucks in the public’s 
pocket. 

* om . 

The telephone strike forced Nash 
Motors to establish an _ hourly 
mewscourier ‘shuttle service” be- 
tween Kenosha, Wis., and Milwau- 
kee to coordinate the complex pro- 
duction schedules between the au- 
tomobile body plant and the final 
assembly lines 40 miles away. 

. * + 


Some Doubt 

Some sources aren’t so sure that 
President Truman will veto the 
bill reducing taxes. They logically 
ye out that, politically speaking, 
| e 
year, the same stand could not be 
xpected in 1948 when he prob- 

bly will be a candidate. 

Their reasoning is that, should 
he wait until ’48, he faces a charge 
of making the move for purely po- 

tical purposes. This might prove 

0 be a boomerang. 


* + 7 
‘Our Apologies 
Through an error in its Apri! 21 
sue (page 34), Automotive News 
d in part in a story datelined 
‘Lincoln, Neb.: “Recently Municipal 
udge E. C. Fisher ruled that a 
coln-Mercury dealer, who sold 
eight cars, was not a dealer.” 
The sentence should have read 
- + . @ Lincoln (Neb.) man (an 
air-conditioning engineer)”, etc. 
Dur apologies to J. P. Morrow, 
resident of Morrow Motors (Lin- 
toln-Mercury), Lincoln, Neb., who 
‘was in no way involved in the case. 
s ~ 7 
Savings Drop Off 
Price rises, increased quantities 
consumer goods, expanded con- 
umer credit, and the disappear- 
ce of wartime savings pressures 
wombined to cause a drop in in- 
vidual savings from the abnor- 
nally high rate of $33 billion in 
945 to about $19 billion in 1946, 
cording to the Department of 
ommerce. 


BULLETIN 


UAW and GM negotiators late 
Thursday agreed on a 11%-cents- 
an-hour wage increase, six paid 

' holidays, a 30 to 35 percent in- 
"crease in vacation benefits, and 
"a boost in call-in pay. 


Top Cars 
, New car registrations for 4& 
| states in January, plus 40 fo 
} February and eight in March: 

1947 1941 

+} Pos. Make Pos. 
1—71,455 Chevrolet 155,212— 1 
2—64,2238 Ford 115,800— 2 
3—35,664 Plymouth 73,898— 3 
4—28,286 Buick 53,117— 4 
5—23,460 Pontiac 48,901— 5 
6—238,216 Oldsmobile 41,112— 6 
J—22,825 Dodge 32,874— 7 

") 8—13,694 Mercury 14,868—10 
/ 9—13,582 Nash 13,442—11 
} 10—12,586 Studeb’ker 16,639— 9 
7 11—11,975 Hudson 11,120—13 
| 12—10,782 Chrysler 21,644— 8 
| 18— 8,088 DeSoto 11,849—12 
} 14— 5,958 Cadillac 9,971—14 
| 15— 4,912 Packard 8,735—15 
|} 16— 4,461 Kaiser 
17— 2,782 Lincoln 

| 18— 2,373 Willys 
} 19— 2,254 Frazer 
20— 1,405 Crosley 


Total All Cars 
364,755 636,144 
For further details, see page 
22, today’s issue. 


3,215—16 
3,051—17 


64—18 


is against reductions this | 





MILLIONTH PACKARD—a 1948 Super-Eight convertible. The occasion Apr. 23 was 


| marked by a simple ceremony held as the car rolled off the assembly line in Detroit. 


Taking part were (left to right) George T. Christopher, president; Alvan Macauley, 
chairman, and Ed Jones, oldest employe in point of service, who helped build the first 


| Packard (above) in 1899. *‘We expect to produce as many cars in the next five years as 


we did in the past 48,’" Christopher said. Nearly 500,000 of the first million Packards 


‘| ance if it attempts to force a 
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| Loe for Car Makers, 
But Parts Firms Resist 


Suppliers Fight Idea of a Single Standard for Industry; 
GM and UAW Agree on 15 Cents An Hour, 


But Dispute Apportionment 
By Mac Gordon 
Staff Writer 
DETROIT.—The UAW-CIO will meet determined resist- 
attern” wage increase of 15 
cents an hour on every member of the automotive industry. 
Many auto parts companies made it plain last week they 
would not accept without a fight the raise finally agreed 





are still in operation according to 1946 car registrations, Christopher noted. 


Millionth Packard Produced; 
Output Boost Due in Aug. 


By Bob Finlay 
Managing Editor 

DETROIT.—As Packard’s mil- 
lionth car rolled off the assembly 
line last Wednesday, President Geo. 
T. Christopher admitted that the 
Packard dealership development 
was a year ahead 
of production. 
However, if 
things go right, 
the dealers will 
be getting more 
cars starting in 
August or Sep- 
tember, and in 
the fourth quar- 
ter Packard may 
be producing at 
the rate of 200,000 
a year, he said. 
When that happens, will Pack- 
ard be able to sell them with- 
out any trouble? he was asked. 
“Sure, we may have trouble sell- 


G. T. Christopher 


OPA Marks Time 


On Suits Pending 


Truman Action 


WASHINGTON. — A Presidential 
Executive Order, transferring 
OPA’s enforcement division to the 
Department of Justice, was ex- 
pected momentarily as this issue of 
AvuTomotivE News went to press. 

Meanwhile, William E. Remy, 
chief enforcement officer, has for- 
warded instructions to all OPA re- 
gional offices not to initiate any 
new suits. 

Until the status. of OPA en- 
forcement is definitely settled by 
the expected Executive Order, 
the agency may be said to be 
marking time. 

Reports from New York that 
OPA headquarters here had or- 
dered new life injected into old 


|cases appear to be the result of a| 
| misunderstanding. The New York 


report said that all pending cases 
(See OPA, Page 45, Col. 1) 


Wilson Warns Dealers 


On Sharp Practices 

COLUMBUS, O. — A warning 
against sharp practices by deal- 
ers was given last week by C. E. 
Wilson, General Motors presi- 
dent, in an interview here. With 
GM’s two-year dealer contracts 
expiring next September, the 
warning carried added signifi- 
cance. 

“TJ think our folks sort of re- 
member,” Wilson said. “If a 
dealer makes too many moves 
on the low side, I think some- 
body else might eventually get 
his franchise.” 


| snowball 


| auto 
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| possibility for price reductions now. 





ing all of them,” he said, “but cer- 
tainly no more trouble than our 
purchasing department has buying 
materials to make them now.” 

As for prices, Christopher said 
he doubted that the auto industry. 
including makers and parts mak- 
ers, could get enough smooth pro- 
duction the rest of this year to 
give a 15-cent increase in hourly 
wages without affecting prices of 
ears. He declined to elaborate on 
this statement. 

Returning to the market, he 
said that while the sales depart- 
ment may have to get into high 
gear long before then, a buyer 
probably won’t be able to get 
immediate delivery until late in 
1948. 

Packard dealers haven’t been en- 
couraged to take orders since last 
fall, when they had enough to take 
care of all 1947 production. 

He said that he thought it was 
an unhealthy situation for a dealer 
to let too much deposit money ac- 
cumulate in his account. 


When the dealer franchise year | 


ended Apr. 1, Packard held up 
contracts of 50 or 60 dealers. Not 
all of these contracts were can- 
celled, however. In some cases they 
were just held up, with the dealer 
not being entitled to any cars but 
still being in a position to give 
authorized Packard service. 

None of the cancellations were 
for sharp practices in this pres- 
ent seller’s market, Christopher 
said, adding that he thought 
there were more cases of sharp 
practices on the part of custom- 
ers than dealers. 

For instance, he said, in the cases 
of new Packards turning up on 
used car lots, which Packard has 
investigated, it has been found 

(See PACKARD, Page 45, Col. 5) 


DETROIT.—In spite of the Ad- 
ministration’s efforts to get a price 
rolling downhill, it last 
week appeared that as far as the 
industry is concerned the 
snow would melt before the ball 


| got very far. 


There may be token cuts to try 


| to help a good cause along, but the 
| facts do not justify much hope. 


Signs on the downside were: 

14 drop in steel scrap prices 

from $37.50 a ton to $32.50. 

2 Thompson Products said it is 
planning to reduce prices on 

some replacement parts in May. 

On the hold-the-line side: 

C. E. Wilson, president of Gen- 

eral Motors, said there is little 











upon by General Motors, as 


| they did last year. UAW lead- 


ers insisted last week that the 
GM settlement will determine the 
industry’s “pattern.” 

Frank Rising, general manager 
of the Automotive and Aviation 
Parts Manufacturers Assn., said 
many parts suppliers would be 
compelled to boost their prices 
should they raise wages by 15 
cents. The desire to stabilize 
prices will rule the wage negoti- 
ations of these vendors, he ex- 
plained. 

The United Steelworkers of 
America-CIO has_ gratified the 
steel-fabricating industry by re- 
fusing to convert its 15-cent agree- 
ment with Uy S. Stee] into a “pat- 
tern” demand. 

The day the Big Steel contract 
was signed, the steel union an- 
nounced it had agreed with four 
Akron fabricators for flat raises 
ranging from 8% to 10 cents. Last 
year these concerns settled for the 
prevailing 18%-cent formula. 

General Motors and the UAW 
remained deadlocked at press time 
Thursday over how the 15-cent 
raise was to be apportioned. 

Walter Reuther, UAW presi- 
dent and chief negotiator with | 
GM, was holding out for a flat 

(Continued on Page 43, Col. 1) 
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Production 
Automotive News Estimates. 
U. S. Cars, Trucks 
100,510 

96,808 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 41. 


<) Geo. T. Christopher, president of 

Packard, implied it would be 
difficult to keep prices as low as 
they are. 
3 Benjamin Fairless, president of 

U. S. Steel, implied there would 
be neither price reductions nor in- 
creases. 

On the up side: 

Harold J. Ruttenberg, vice-pres- 

ident of Portsmouth Steel, a 
small producer, said that the price 
of finished steel should be _ in- 
creased a cent a pound. 

Meanwhile, President Truman 
made it clear in his speech call- 
ing for price reductions “to avoid 
a major depression” that the Ad- 
ministration will seek to retain 


Steel Shortages, 
Labor Rally Cut 
Week’s Output 


By Bernie Thomas 
Staff Writer 

DETROIT. —A labor rally here 
Thursday, along with sporadic 
sheet steel shortages, held last 
week’s U. S. output to an estimated 
96,808 units—70,587 cars and 26,221 
trucks. 

Shortages of sheet steel kept 
Nash assembly lines idle Monday 
and Tuesday, while the same trou- 
ble plus a combination of other 
material scarcities, closed Hudson 
Tuesday and restricted Willys- 
Overland activities throughout the 
week. 

Preliminary estimates placed 
the number of idle workers in 
Detroit during Thursday’s rally 
at approximately 200,000 auto 
workers, despite the fact that 
most plants directed workers to 
stay on the job. Municipal offi- 
cials were generally agreed that 


| attendance for the mass protest 


against “anti-labor laws” in De- 
troit’s Cadillac Square taxed the 
area’s estimated 80,000 capacity. 

Last week’s U. S. output effort 
fell far short of the previous week’s 
total, which after recapitulation 
reached 100,510 (73,684 cars and 
26,826 trucks) instead of the 98,038 
figure previously predicted. 
Combined U. S. and Canada car 
and truck output last week is esti- 
mated at 102,011, compared with 
105,646 the week before. 

Despite restricted schedules, 
Willys-Overland turned out its 
100,000th civilian jeep on Tues- 
day. William E. Paris, vice-presi- 
dent in charge of operations, re- 
vealed that more than 25,000 of 
the postwar jeeps have been ex- 
ported to foreign nations. 
Willys turned out a total of 71,455 


(Continued on Page 41, Col. 1) 


Signs Point to Steady pen Prices 


credit controls and opposes tax 
reductions. 

However, the hope for elimina- 
tion of Regulation W lies in Con- 
gress, where a bill to cut off funds 
for administration of the credit 
curb is being considered. 

On analysis, it is found that 
the heavy guns are in the mid- 
dle, indicating that the best that 
can be obtained is the present 
price level in the auto industry. 

Thompson's planned reductions 
are for replacement parts rather 


‘(Continued on Page 45. Col. 1) 
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As Demand Stays High. . 


AUTOMOTIVE NEWS, APRIL 28, 1947 


Tire Inventories 50% 
Below Prewar Levels 


NEW YORK.—Tire manufactur- 
ers approach the peak demands 
of the hot weather driving period 


with inventories less than half 
their prewar level, the Rubber 
Manufacturers Assn. said last 


week. 
The current inventory picture 


250,000 Pontiacs 
Slated This Year, 
Klingler Says 


SEATTLE. — Scheduled produc- 
tion of 250,000 1947 model Pontiacs 
was announced here last week by 
Harry J. Klingler, general man- 
ager of Pontiac Motor division. 
This total, if achieved, will be 
Pontiac’s highest production of any 
year except 1941 when 330,000 
units were produced. 

Klingler, in a press and dealer 
conference at Portland, Ore., lauded 
the distribution job done by Oregon 
territory Pontiac dealers and pre- 
dicted they had inaugurated condi- 
tions that would lead to an extra 
strong future for the business. 

Speaking on automobile price re- 
ductions, Klingler said that the 
present mark-downs in some lines 
cannot be properly viewed as a 
trend. As long as the price of pro- 
ducing automobiles continues to 
rise, he pointed out, it cannot be 
reasonably expected that the sell- 
ing price will descend. 

Klingler revealed the near-com- 
pletion of a multi-million dollar 
plant expansion program which, it 
is said, will add 1,100,000 square 
feet of production area to present 
facilities. Eventually, it is expected 
that Pontiac can increase produc- 
tion by 50 percent. 

Klingler is now engaged in his 
first postwar inspection tour of 
the division’s western dealerships. 
He is accompanied by L. W. Ward, 
general sales manager; E. W. Nor- 
man, assistant sales manager, and 
Harley Earle, General Motors vice- 
president in charge of styling. 





N. Y. Mayor Reexamines 


Use Tax Proposal 

NEW YORK. — Because the 
proposed motor vehicle use tax 
has encountered a storm of pro- 
tests, Mayor O’Dwyer has au- 
thorized city budget officials to 
determine whether the levy 
might be avoided, it was dis- 
closed last week. 

The proposal, contained in the 
city’s billion-dollar budget for 
1947-48, has been denounced by 
associations of dealers, car own- 
ers and truckers, as well as 
labor unions and civic groups. 
The Mayors budget message 
recommended a use tax of $5 a 
year on cars and $10 a year on 
trucks. 











was shown in the association’s 
monthly report on the production 
of automotive pneumatic casings. 
The February report put daily 
average production of passenger- 
car tires at an all-time record, but 
manufacturers’ war-depleted in- 
ventories continue far below nor- 
mal. 

Consumer demand continues so 
high that the industry has been 
able to add to its inventory less 
than a half million units in the 
entire 12 months from February, 
1946, RMA said. 

Prewar, the industry normally 
approached the hot weather driv- 
ing period with upwards of 6,000,- 
000 units on hand. Yet manufac- 
turers ended last February with 
only 2,949,202 passenger casings in 
inventory, less than two weeks’ 
production at the present rate. In 
February, 1941, inventories stood 
at 8,057,485 units. 

RMA said that although average 
daily production was at a new 
record, total February production 
of passenger car tires, because of 
the shorter month, declined 6.67 
percent from January. 

Truck and bus casing production 
was 1,486,277 for the month, down 
8.22 percent from the _ previous 
month, but 22.22 percent above 
February last year. Production of 
tubes for passenger and truck and 
bus was down 10.07 percent from 
the previous month, but was 61.96 
percent above the same month of 
last year, according to RMA. 

Shipments of automotive casings 
showed little change from the pre- 
ceding .month. Tube shipments 
were down 12.51 percent for the 
month, but 44.68 percent above the 
same month of last year. 


‘On the Boardwalk’ 
GM to Stage Exhibit 


In Atlantic City 


DETROIT.—S. D. Hopkins, direc- 
tor of the sales section of General 
Motors, said last week that ar- 
rangements have been concluded 
with Atlantic City Steel Pier Co. 
for the opening of an exhibit of 
GM products on the Boardwalk in 
Atlantic City. 

The exhibit space, approximately 
18,000 square feet, is on the Steel 
Pier in the same location as occu- 
pied by GM some years ago. In 
addition to automobiles—Chevrolet, 
Pontiac, Oldsmobile, Buick and 
Cadillac—other GM products such 
as Frigidaire electric refrigerators 
and ranges, Delco oil burners and 
stokers, and GM diesel engines will 
be on display. 

There will also be exhibits by 
Fisher Body and other divisions 
of the corporation. It is planned 
to open the exhibit to the public 
about the middle of May. Gardner 
M. Cobb will manage the exhibit. 

















WILLIAM L. HUGHSON (Ford), San Francisco, was host at a luncheon in the St. 
Francis hotel for the management and trustees, commemorating the 25th anniversary of 
Universal Underwriters. Left to right: Hughson, first Ford dealer in San Francisco and 
past president of NADA; L. C. Cargile (Chevrolet), past president, NADA; Stanley 
Horner (Buick), Washington, and past president, NADA; L. S. Snow, Oak Park, Iil., 
B. Smith (Chevrolet), Portland, Ore., past director, NADA; 
James A. Davis (Chevrolet), Hutchinson, Kan. 


director-at-large, NADA; A. 


Ford Expansion Is Designed 
To Speed °48 Changeover 


HIGHLAND PARK, Mich.—Ford 
production plans for 1948 will in- 
clude 


increase of manufacturing 
facilities at the 
Highland Park 
plant, M. L. 
Bricker, vice- 
president and di- 
rector of general 
production, has 
announced. 

The company’s 
goal in moving 
many manufac- 
turing operations 
from the Rouge 
to Highland Park 
is primarily to shorten the shut- 
down time involved in any model 
changeover period, Bricker said. 


Buick Ascribes 
Reduced Output 
To Steel Lack 


FLINT.—Harlow H. Curtice, 
Buick general manager, said last 
week that the current flow of raw 
materials, especially cold _ rolled 
sheet and strip steel, “is holding 
production at a level far below 
schedule and facility.” 

“The improvement anticipated 
in the flow of materials to our 
plant has not developed,” Curtice 
told 300 Buick dealers from Michi- 
gan, Indiana and Ohio at a lunch- 
eon meeting. “As a consequence, 
only 76,000 of the 1947 Buicks have 
been produced to date. 

“While production this year will 
greatly exceed our 1946 output, it 
will be far below our ability to 
produce if materials are available.” 

Buick built 158,728 automobiles 
during the 1946 model year. 

Curtice and W. F. Hufstader, 
Buick sales manager, outlined 
Buick production and sales plan 
to the dealers in another of a se- 
ries of meetings being held 
throughout the country. The deal- 
ers also toured the Buick plant 
for a first-hand view of the fa- 
cilities erected since the war. 





M. L. Bricker 


Grandchildren Hold 85% of Ford Stock 


By Pete Wemhoff 
Editor, Automotive News 
No unexpected, Henry Ford’s 
will was simple and to the 
point. Filed for probate in Detroit 
Apr. 18, it gave: 

1. All his voting stock in the 
Ford Motor Co.—55 percent of the 
total 172,645 Class B shares—to 
Mrs. Edsel Ford and her four chil- 
dren, Henry II, Benson, Josephine 
and William. With these 94,954 
shares, the late Edsel’s family now 
owns 166,613 shares, or 96% per- 
cent. 

2. Mrs. Henry Ford, who controls 
the remaining 6,042 shares, or 3% 
percent, the family home of “Fair- 
lane” in Dearborn, other property 
and personal effects. The will noted 
that Mrs. Ford had previously been 
adequately provided for financially. 

8. All non-voting shares in the 
company—1,804,000—to the Ford 
Foundation, a philanthropic tax- 
exempt organization. 

Company attorneys believe that 
Mr. Ford’s cash and other property 
—plus sale of some non-voting 
shares, if necessary — will more 


a 





than cover anticipated inheritance 
taxes. 
+ a * 

EHIND Mr. Ford’s bequest of all 

voting stock to Edsel’s family 

seemed to be this motivating force: 
The pioneer’s desire to keep full 
control of the company in the 
Ford name. 

For, had he willed the stock to 
his widow (now 80 years old), it 
would have entailed further 
heavy tax problems at her death 
and might result in a good por- 
tion of the shares being con- 
trolled by others. 

Counting the 42% percent of the 
voting shares received at the death 
of Edsel Ford, here’s an estimate 
of Ford stock now held by Edsel’s 
heirs: 

Henry Ford II.....36,471 shares 

Benson Ford ...... 36,471 shares 

*Josephine Ford ...36,471 shares 





*William Ford ..... 36,471 shares 
Mrs. Edsel Ford . .20,717 shares 
Mrs. Henry Ford.. 6,042 shares 
*Held in trust by mother until they reach 
age 25. Josephine will be 25 in July this 
year, William in 1950. 
Under the trusteeship, control of ! 


the company will be vested in 
three women — Mrs. Edsel Ford, 
Mrs. Henry Ford and Josephine 
Ford—until 1950 when William be- 
comes of age. However, 


continue to take only a minor role 
in the company’s affairs, letting 
her children exercise their preroga- 
tives. 

Few changes are expected in the 
overall Ford company setup, since 
the Edsel heirs, headed by Presi- 
dent Henry Ford II, have been in 
control since September, 1945. 

* + * 
JrINAL appraisal of the elder 

Ford’s estate may run up to 
$500,000,000. Besides the Ford stock, 
he also had vast real estate hold- 
ings, including a 65,000-acre estate 
at Richmond, Ga. 

Valuation of the Ford company 
stock ranges from $58 a share, 
estimated by heirs in the Edsel 
Ford estate, to $190 a share con- 
tended by U. S. Treasury ex- 
perts. This litigation is still in 
process and, once settled by the 

(See FORD, Page 6, Col. 8) 





|spoke on 
| Today.” 


| Brenham, Tex., 
it’s be- 
lieved that Mrs. Edsel Ford will | 





By using the additional space to 
be made available at Highland 
Park for new machinery for 1948 
manufacturing, current operations 
at the Rouge can proceed without 
interruption until the actual 
changeover occurs, he added. 

Activities scheduled to be moved 
are rear axle and rear axle as- 
sembly, propeller shafts, drive 
shafts, motor oil pan, front end 
suspension and fly wheel housing. 
Other sections which may be 
moved are the valve guide bush- 
ings and running board operations 
and, if there is sufficient space, 
axle shaft machining. 

This move and the recent trans- 
fer of the final truck assembly line 
to Highland Park were described 
by Bricker as steps taken under 
the company’s decentralization and 
expansion program after analysis 
of Rouge facilities disclosed that 
any further expansion within the 
plant would result in overcrowd- 
ing. 

Company manufacturing plans 
for 1948 call for use of the vacated 
space in the Rouge with additional 
personnel to handle expanded oper- 
ations. 

Bricker said it is hoped to start 
actual installation of the new ma- 
chinery at Highland Park the lat- 
ter part of September. As a step 
to make room, the company has 
asked three tenants to move as 
soon as possible. 


Dow’s Grebe Wins 
Hyatt Award 


DETROIT.—Dr. John J. Grebe, 


director of the Dow Chemical 
physical research laboratory, re- 
ceived the John Wesley Hyatt 


award last week for outstanding 
achievement in the plastics indus- 
try during 1946. 

Charles F. Kettering, vice-presi- 
dent of General Motors and a mem- 
ber of the Hyatt award committee, 
presented the award to Dr. Grebe 
for his work in the production of 
pure styrene and its polymeriza- 
tion. Walter Dorwin Teague, in- 
dustrial designer and author of 
books on economics and politics, 
“Design in the World 


Washington Motor Co. 
Washington County Motor Co., 
has increased its 


Driving Cost Up 
43-53 Percent, 


. . 
Druggists Claim 

CHICAGO.—Costs of running an 
automobile have increased 43 and 
53 percent since 1939, depending 
upon whether you are a country 
or a city driver, Charles T. Lip- 
scomb jr., chairman of the com- 
mittee on sales management of 
the National Wholesale Druggists’ 
Assn. told members attending the 
special midyear meeting here last 
week. 

Lipscomb was making public for 
the first time the revised sales- 
men’s automobile expense tables 
and charts completed for the 
NWDA by Professors Herman C 
Nolen and Paul Brown of Ohio 
State University. 


The percentage increases, Lip- 
scomb said, are based on a city 
salesman driving an average of 
150 miles a week, and a country 
salesman averaging 300 miles. 

City salesmen driving this mile- 
age in a sample area were allowed 
$6.50 a week in 1939, or .043 cents 
a mile. According to the revised 
charts, these salesmen are now 
allowed $9.97 a week, or .066 cents 
a mile. 


A salesman covering one rural 
area with normal road conditions 
and driving 300 miles a week was 
allowed $9.25 a week in 1939, or 
03 cents a mile. He should be 
allowed $13.03 a week, or .043 cents 
a mile in 1947. 


These figures cover the cost of 
gasoline, oil, tires and repairs, all 
of which items are a function of 
mileage, the book states. They also 
include a depreciation cost which 
should be sufficient to produce the 
proper reserve at the tradein time 








June Session Set 


By Mich. Dealers 


LANSING. — Michigan Automo 
bile Dealers Assn. will hold its 
annual convention at Mackinac 
Island June 24-25-26, it was an- 
nounced last week by Joseph 
Thompson, general chairman. 

The convention committees are: 


Program, Arthur E. Summer- 


field, Flint, chairman, Fred C. 
Striffler, Caro; entertainment, Hen- 
ry Whiting, Detroit, chairman. 


James A. Mason, Ferndale; recep- 
tion, Floyd Brown, Petoskey, chair- 
man, Clayton Frei, Marquette; reg- 
istration, J. B. Dean, Mason, chair- 


man, Laverne Marshall, Flint; 
ladies’ activities, Mrs. Joseph 
Thompson, Ypsilanti, chairman, 


Mrs. Henry Whiting, Detroit, Mrs. 
Fred C. Striffler, Caro, Mrs. J. B. 
Dean, Mason. 


Ex-officio members of general 
committee, Roy H. Burgess, Flint, 
president of MADA, Frank W. 
Herrick, Lansing, executive secre- 
tary, Jay B. Hornbeck, Lansing, 
field secretary, Marjorie Pence, 
Lansing, secretary to Herrick. 


McKim Is Out 
Of NSPA Post 


CHICAGO. —C. D. McKim, for 
the past 10 years executive vice- 
president of National Standard 
Parts Assn., has resigned, it was 
announced last week. 

Until a successor is appointed, 
the office will be in charge of Jack 
Wiggins, former assistant under 
McKim. 





RAY CHAMBERLAIN, convention manager for NADA, accepts the keys for a 1947 
Mercury Town sedan which was given him by dealers attending the recent NADA con- 
vention in Atlantic City as a testimonial to the success of the pariey. Chamberiain (left) 


chats with Tom Frost, Warrenton 


(Va.) Ford-Mercury dealer; 


Harold ©. Johns, 


president of Park Motor Sales Co., Highland Park, Mich., and president of Detroit 
dealers association, and A. H. Crowley, Mercury sales manager. 
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Dealers tell me 





Unconquered Factory ‘Practices’ Scored . 
| Dealers to Help Rebuild 


marti ton Ark. Dealers Defend 


HIGGINS, Tex. — Automobile | 


























































By John 0. Munn |dealers of Higgins have joined ° 
= ‘rit theo Sher seinen a Da surance Handling 
On | professional people o is Texas | 

= Dealers’ or salesmen’s comments, questions or requests may be | Panhandle community and pledged P 

Ry addressed to John O. Munn in care of Automotive News, Detroit. |to build a new town on the site| prppiLE ROCK, Ark.—In con-| manner” the efforts of insurance 
- and the writer's name will be kept in confidence if requested. lof the one that was destroyed by | vention here, the Arkansas Auto-| agents to secure state legislation 
a. ————————— = a on — : eee | eesiliie Dealers Assn. last week | denying dealers the —_ to nan 
tg’ ay Wilson, 1e ©For rs : sing any | dle insurance or rece com - 
ved A DEALERSHIP is a cooperative | bonus plans, you might write W. | here, said he had lived in the town ra ha > a calan ham phen | sions. Such a bill was recently de- 

i vor. Unit of r se | R. Krafft, resident of the Mon- | 43 years, “and I don’t intend to egisia ion Gail | feated in the Arkansas legislature. 
st | endea y purpo P ” mobile dealers from receiving com- ~ 

| among all the workers is more im-|arch Motor Co., Meridian at 11th, | leave.” The Chevrolet dealer, | Mon" ; anieme ter tuner Fred S. Balch (Oldsmobile), 
or | portant in an automobile dealer- | Indianapolis, Ind. and ask him for | Charlie Goettsche, declared: nesceptage =< Te ol, noraguaaey , Little Rock, was elected presi- 
30 ship than in most other retail busi- | a copy of his booklet entitled “Em-| “Higgins is the third oldest town ance sold by them. dent. He succeeds H. C. Thomas 
es ness. A greater number of employes | ployment Retirement Plan.” Krafft |in the Panhandle and there will | The largest convention in the| (DeSoto-Plymouth), also of Lit- 
he contact customers. The highest at- | will be the first to tell you that it| always be a Higgins. I plan to association's 13-year history urged tle Rock. 
C tainment, therefore, results when | is only one of the compensation | rebuild.” NADA to oppose “in every possible Other officers named were: 
io all work together for a common — — a ae used a. aaa : ee " bred cpamdant: a ines ae 

oal. | day in this trade. But it is one that 6. 04% vice- ent, - &. 

"If the members of a dealer's or-|he has selected as best fitting Dealer Activities (Chevrolet), Little Rock, treas- 
re ganization could capture the same |his institution and the size and | urer, and Link Lewis, reelected 
~~ enthusiasm, energy and pleasure as | type of his operation. secretary-manager. 
of they did from the games played * * New directors are T. S. McNeil 
cd when children, nothing could stop |More Profits Divided, (Chevrolet), Rogers; J. H. Everett 

forward progress. MV Pp (Ford), Fordyce; John Hunt 
ia, One of the most potent busi- | More rofits (Chevrolet), Marianna; Charles 
ed ness policies that has been evoked OYD H. GIBBONS, Ford dealer Blanz (Chevrolet), Earle; . Boone 
its by dealers is the inaugurating of at 640 S. Wall St., Los Angeles, tobbins (Buick), Fort Smith; Carl 
ed profit-sharing or bonus plans. | for many years has divided more Welch (Oldsmobile), Pine Bluff; J. 
Ww Bill Krafft, who went to Indian- |than 50 percent of net profits C. Pendleton (Chevrolet), El Do- 
its apolis about 10 years ago as a | among employes. The balance of | rado; C. M. McMullin (Nash), Lit- 

Buick dealer, has made a won- |the profits has been plowed back tle Rock, and H. K. Barwick jr. 
al derful record in developing an |into the business. The owners of (Ford), Wynne. 
ns esprit de corps among his em- | the business draw a stipulated sal- Other Practices 
as ployes. His energy and enthusi- | ary like everyone else in the or- The Arkansas dealers also adopt- 
or asm has not only set an exam- | ganization. The Boyd H. Gibbons ed a_ resolution in support of 
he ple, but the policies he has in- | dealership exemplifies the Ameri- NADA’s program condemning over- 
ts stituted have encouraged his co- | can free enterprise system as well lapping of production and distri- 

workers to take unusual interest |as any that I know. bution in the industry, along with 
of in a Deere of the busi- a that believes in “other practices.” 

ss. y - s “ £ ” 
= tributed $21,000. ae a help "’ ae yond “eae NEW OFFICERS of Arkansas Automobile Dealers Assn.. elected during the annual wae ie adn aa said to 
of " : convention in the LaFayette Hotel, are (left to right) Fred Balch, Little Rock, presi e ry of new cars 
so ployes as a bonus for 1946. Such | has the experience that there | jut; s. Ray West, Pine Bluff, vice-president; W. E. Bale, Little Rock, treasurer, and| to employes of manufacturers or 
oh a distribution, of course, brings | is more profit to divide. Another | 14,\ Lewis, Little Rock, secretary-manager. Balch succeeds H. C. Thomas. other favored groups at small or 
he such workers face to face with advantage is smaller labor turn- no profit, reduction of discounts 
. the fact that the amount of such over, more flexible relationship | in certain lines, reductions of 
compensation depends on their between fixed overhead and vol- —™ discount on parts, and increases 
as oe _ it brings ee yee = —. . € in advertising charges to be ab- 
ome to each employe a con- so strong internally a is sorbed by the dealer. 
|  seiousness of his responsibility in | less subject to the effects of ad- , Further practices condemned 
| bringing additional volume by verse external conditions. The were cited as the billing of acces- 
pleasing more people and at the teamwork and harmony that re- sories at the same discount as cars, 
10 same time makes him realize his sults from properly administrated restrictive policies of reimbursing 
its responsibility to save expenses profit-sharing plans not only dealers for necessary policy ad- 
ac all along the line. helps secure the investment in justments, and the forced sale of 
= If you are investigating employe | the business, but it is a strong unneeded parts and accessories. 
phi factor in assuring permanency Lee Moran, NADA executive 
in the organization. vice-president, warne - 
e: 100 Dealers Form || In addition to bonus distribution, tion “that “the crag: Bp 
r- an honor roll reward amounting to the current period “is not stand- 
C. Two-State Assn. $250 is distributed to an outstand- ard equipment.” 
n- a ing employe each 90 days. To de- Remarking that dealers generally 
in, In Elmira Area a — —— > to re- are now making good profits de- 
D- ceive the honor roll award, a com- ‘ ’ ale a - State | Spite he > i 
y. | ELMIRA, N. Y.—More than 100 |mittee is elected annually by the | 4 AT FORMATION, of Southers Tier Automobile Av, Finire. %. ¥..eremn: au’ [the convention that. dealers must 
s- automobile dealers from southern employes of each department. If ciation; Clifford Fletcher, New York state motor vehicle commissioner ; Howard Lacken- begin at once to make plans for 
ir- New York and northern Pennsyl- | one employe is elected consecutive- | vill, president of the association; Carl Fribley, president of the New York State Aut stable, profitable distribution in 
it: vania met here April 17 to organ- |ly to the honor roll he gets double, | ™obile Assn. order to guarantee a steady flow 
ph _ _ — Tier Automobile |triple or quadruple the original of business in the future. 
ealers Assn. amount until the end of the cal- 
> Howard J. Luckenbill (Chrysler- | endar year, at which time the slate onan enggented improved 

Plymouth) resi Lee = - service facilities and better em- 
B. ymouth), president of the El-/is wiped clean and a new start loy 1 lati H 

mira Automobile Dealers Assn.,|is made. Geaeede on ahs gy 2 pe 
0) was appointed temporary chair-| This award system has for its a Soller ack t > 
nt man, and George P. Armstrong | purpose developing outstanding in- te ; —. oan oa > 
ny (DeSoto-Plymouth), secretary- | dividuals, and it quite naturally fol- ete a So 
. treasurer of the Elmira associa- | lows that an outstanding group of pe : 
g tion, was named co-chairman. workers develops an outstanding senate Sotiews ont eee 
= They will draft a constitution | dealership. sales managers,” Moran said, 

’ and by-laws and propose a slate eae ee should know more than they have 
of candidates which will be act- Deal C Mak ever known about the economic 
ed upon at the next meeting. eaters Can Make status of their communities.” 

, serving . che committee with | Personal Contacts Quoting from Automotive News, 

em are: Nic raboni, Watkins N Perr Moran told the gathering that 

Glen, N. Y.; Robert Mattoon, Wa- A “sau Seco there are now 46,877 new car deal- 

verly, N. Y¥.; Arthur Kimmell,|pysiness and it takes an enthusi- | ers in the U. S. According to gov- 
or Athens, Pa.; Frank Purcell, Corn- | astic personnel to serve and hold ernment statistics, he added, 475 
e- ing, N. Y.; Leo Walker, Horse- 7 : Se | JAMES R. JOHNSON was reelected president of Hartford Automobile Dealers Assn. new firms started in the retail 
rd heads, N. Y.; Wells Jewett. P customers. From a small beginning | at the 38th annual meeting. Other officers also reelected were Robert Pringle, Weatogue | _ i. of ; p 

: . “ t, Fenn |in 1923, the Gibbons organization | Garage, vice-president; Albert C. Hine, president, A. ©. Hine Co., secretary-treasurer; sale of motor vehicles during 1946 
as Yan, N. Y.; Walter Pritchard, now numbers 150 workers with | Wilbur C. Hart, president, W. Hart Buick Co., assistant treasurer. Russell P. Taber, for every 1,000 already in business. 

Ithaca, N. Y.; Howard Brown, on onediasen faciitten few aerel | president, Taber Cadillac Corp. ; William Turnbull, president, Colonial Motors, and Predicts Record 
d Mansfield, Pa.; Gordon Bartz Bath : ng Israel Grody, president, Grody Chevrolet Co., were elected to the board. Cari R. sam Predicti 7 - an 

-~ - 3: teed a Cita ee both passenger ee manager, Conmsetions Latemstive Trades Assn., reported on the activities of the legisla wb tae ie aes for 
; ; . » |owners’ every need. e organiza- ° P s » oe ree- 
er | —_ and Willard H. Haight, all |tion is in the continual process of | don, representative of the Auto- 
0 mira. expanding, providing more and | mobile Manufacturers Assn., told 
“ee — more floor area and modern equip- | the convention that there is only 
Texas Dealers | ment to do better work at less cost. | one passenger car for each 8.2 
I am glad that NADA has re- | persons in Arkansas, compared 

Meet May 29.30 cently appointed a committee to with a national average of one 

I study this important ramification | 4 every 4.5 persons. 

of dealers’ business. I know the “Those statistics,” Creedon de- 

n Galveston report, when it becomes avail- | clared, “indicate a marvelous op- 

DALLAS, Tex.—The 1947 conven- | able, will be a valuable piece of portunity for the development and 

tion of Texas Automobile Dealers | business literature. expansion of the industry in Ar- 

Assn. will be held in Galveston| Automobile dealerships are com- kansas.” 

May 29-30, Irvin W. Walls, presi- | paratively small in size. It’s pos- | Other speakers to address the 

dent, announced last week. Uncer- | sible for management to be close | convention were L. J. Buckland, 

tainty over adequate hotel accom-|to and sympathize with the prob- and Lake Hays, Memphis lawyer. 
pedations at convention time at|lems of labor. Because they are ecnanatonnenensininanrte 

an Antonio, originally selected for |Small in size, they can retain the © » 

the meeting, made it advisable to | relationship of one big family. And Florida Bill Calls 

eee the convention city, Walls |while each member works as an ° . 

Said. individual for his success, he is 

The convention is expected to be | dependent on other individuals, all For U. C. Licensing 

the largest in the history of the |of whom are like members of a MEMBERS OF the Southern California Automobile Dealers Assn.'s employe-employer| TAL(LAAHASSEE, Fla.—The Flor- 

2 | Sssociation. The special invitation |football team—each contributing | relations committee met lst eek the ofieee Of the ten sASsatitions fer mechanieat 12% legislature is considering a, bill 
od as gone out to all the members | individually the best of their abil- | 4**"- cf 7 5 proposing that all automobile deal- 
ft) to bring their wives with them and |ity and energy, and working in | Personne Paterna a ———* - eS ee panda i, ers handling second-hand cars 
alt a program of entertainment for |harmony to the realization of a | Los angeles Motor Car Dealers Assn. and secretary of the cotamittee; Glen E. Thomas, | must have a license issued by the 


them has been arranged. 


common ideal, 


Dodge-Plymouth dealer in Long Beach; Harry A. Bissants, San Gabriel, Packard dealer. State motor vehicle commissiener. 
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od vee ee a _— fired with th bition to re 
are fired w e am - 
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MEMORIES”! data from his 


notes, his clip- 
pings, and his memory contributes 
some priceless facts which other- 
wise would have been lost to pos- 
terity. The latest to be published 
is “Motor Memories” by our good 
Detroit friend and neighbor, Eu- 
gene W. Lewis, who, although for 
many years past a leading banker, 
has had, as he says, “A ringside 
seat from which to watch the 
worki’s greatest show”—the growth 
of the automotive industry. 
+ * * 

“THE COMING of the automo- 
bile,” writes Lewis, “ushered in 
the Great Industrial Age that has 
reached out and touched every 
nook and corner of this world, 
benefited, to some extent or de- 
gree, in one way or another, every 
man, woman and child on this 
planet. 

“Now, this is an extreme state- 
ment, but I shall make it and then 
stand back to take on all comers: 
Except for religion, of course, the 
automobile has brought more hap- 
piness and well being, more help 
and aid and comfort—and profit— 
to common people than any thing 
or happening since Magna Charta. 

“Who, then, is responsible for 
this vast accomplishment? Who 
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WE STAND FOR: 





AUTOMOTIVE : 
r ~ 11. Fair and equitable contracts between manufac- Seeean eo "ie ne 
o Av, Se M_ turers and dealers in motor vehicles, parts and ac- Wen & Lecnarée Gn Glacl? Wee it 








cessories. 12. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new a holas Joseph Cougnot, a 
car or truck. 13. Every dollar of gasoline tax col-|¥renchman, who built a steam- 
lected by state or federal governments applied to driven tractor in Paris about 1770? 
the building and maintenance of highways. 14. The Olds? 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 


Was it Ford? Duryea? 

Haynes? Winton? Who? 
“The truth is that no one man 

invented the automobile. No group 


NEWS 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








Voice of the People 


of men met, had a meeting of 
minds and said, ‘Let’s build an 
automobile.’ And so there is no 
: ; statue in any of the beautiful parks 
Used Car Warning Sane Geese tar es "vs 
HECKS with dealers indicate that at least three-fourths | made it great and famous, no mar- 
of the trading in used cars in the last few months has nan in -— * our great 
been between dealers. Some say the market is 90 percent} nation an ‘a “y —. 
wholesale. —, = say, in effect, ‘Thank 
P “ ou kin i 
And the prices have been going up steadily—not because tins = Saan sat bee 
of retail demand but because dealers fill in the demand where| “But there should be a monu- 
it does not exist. ment. It should be _faceless and 
’ ’ nameless. The inscription should 
This situation is unhealthy. The market may hold up in-| read something like this: 
asmuch as spring is here and warmer weather is coming. ageiemies” Senunteee ken 
But when the seasonal shot in the arm is over, prices prob-|SKILL, INITIATIVE AND IN- 
ably will not come down gradually—they will bust. scuateeutes sone tee 
. . s E 
The public is funny. When people want something and ao OF ENTERPRISE 
can’t get it, the desire is overwhelming. B 0 ICH HAS MADE THIS THE 
_ e , - C g. But as soon as they| GRmaTEST. HAPPIEST COUN. 
n ey can satisfy their wants, they want it less. When VER 
it’s there, they can wait KNOWN. a 2 
, ° by 
+ Meanwhile, new-car production is expected to gather real| Pig genet you have it. What, 
speed in late summer and fall, just about the time when the| sibic, Ingenuity, slill mon are 
seasonal increased demand for cars will taper off. tive, inventiveness, “aa, > 
w : ‘ sourcefulness—and men with a lit- 
; e may he wrong, but we feel that the intangible factor | tie capital and guts enough to 
of public appetite is going to mesh with increased new-car| back what they believed in, under 
production to knock the bottom out of used car prices. a free enterprise system which at 
least i i 
When that happens, you as a dealer better not have too ble. ae ‘ad die oF te a ne 
great an inventory of used cars. with a profit.” oe 
Consequently, we believe dealers—both new and used— pe. e 
should get more into the retail end of used cars. They must sear aie pe = 
keep sampling the appetite of the public. to the men in the industry. He was 
They cannot get a close gauge of the market from the|imken compary of Gunton O° 
present wholesaling trade. and thus came to know all of the 
Laan - there were hundreds, 
many of whom he has remembered 
RECENTLY there seems to be an awakening consciousness never’ beceme ey yess names 
on the part of both labor and management in general | the Fords, Durante, Chrvslera, Sta. 
that the voice of the public will soon be heard and recog-|debakers and Nashes. He has suc- 
mined in all Gisenssions which have to do with the increas- ae a peenent volae ia 
ing of the price of the product as i le | ae ee ee ee ane Seeres, 
a Laer P it gets out to the ulti — eS particularly val- 
‘i able contribution to future his- 
The “forgotten man” in practically all labor discussions | ‘°!#"%- Tt is plainly the result of 
: . . . Ss 
since the end of the war is beginning to make himself heard Selene eee ij tecane nt 
with a power that cannot be denied. ly qimnociates with the industry, 
s ! ‘ an wis deserves the thanks of 
aoe, > rooching the end of the line as far as boosting} everyone connected with it who 
p set wage increases is concerned. has an appreciation of the labor 





Fortunately for this industry of | 
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AS STEEL GOES 
SO GOES THE COUNTRY ? 
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This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





A Gal Speaks 

In your April 21 issue you had 
an article titled “Proof Positive, 
Gadget Shows Gals Are Faint- 
Footed” which describes an ex- 
periment showing that men are 
quicker to respond to impending 
danger than women. Maybe the 
implication is that we don’t burn 
out brakes by slamming them on 
as frequently as men do. But it 
does burn me up to have the im- 
pression created that men are bet- 
ter drivers—without further ex- 
planation. 

If men are better drivers, which 
I doubt, they should be because 
they have had a lot more experi- 
ence and frequent experiences in 
encountering potential accidents 
has conditioned them to act quick- 
ly. Furthermore, it’s quite possible 
that men act quicker because they 
create so many of the potential 
accident conditions! 

As one of your women readers 
—the fair sex, you editors call it— 
I think we deserve to be judged 
more fairly.—A GAL. 

+ - * 


Best in Trade 


Enclosed please find chart, dated 
May 4, 1927, showing prices of 
used vehicles then. 

Since this is not very valuable 
to me I thought since your paper 
is devoted to fair and equitable 
business that you might find it 
very useful for reference, etc., for 
your wonderful publication, which 
I feel is the best in the automo- 


involved in thus preserving a leg- 
acy, which all-too often is lost in 
the rush of contemporary prob- 
lems.—G.M.S. 


Memories,’’ 258 pages amply illustrated, 
are available through Automotive News 
Book Dept. at $3.50 each, postpaid. 


tive trade.—R. P. Sanoster, North 


Bay, Ont. 
Eprror’s Note: Many thanks. 
. - > 
Accuracy 


We dealers appreciate the accu- 
racy of your detailed production 
figures each week: and find that 
other business men like to see 
what’s going on in the output pic- 
ture, too. 


As you pointed out in the Apr. 21 
issue, there is a difference of less 
than one percent between the fig- 
ures reported to the federal gov- 
ernment and those compiled by 
your paper.—J. S., Oklahoma City. 


Coming Events 


May 1-2—Wichita, Kan. (Hotel Lassen) 
SAE Personal Aircraft meeting. 

May 6-10—Chicago (Stevens Hotel). An- 
nual convention and exposition of Soci- 
ety of the Plastics Industry. 

May %—Buffalo (Hotel Statler). Annual 
meeting, Buffalo Automotive Trade Assn. 

May 12-14—Pinehurst, N. C. (Carolina 
Hotel). Annual convention, North Caro- 
lina Automobile Dealers Assn. 

May 12-15—Denver (Hotel Cosmopolitan) 
Annual Safety, Operations and Equip- 
ment Spring meeting, American Truck 
ing Assns. 

May 22-24—Detroit (Hotel Statler). Silver 
anniversary meeting of the Automotive 
Engine Rebuilders Assn. 

May 29-30 — Galveston. Annual meeting 
Texas Automobile Dealers Assn. 

JUNE 

June 1-6—French Lick, Ind. (French Lick 
Springs Hotel). SAE summer meeting 

June 4-5—Boston (Hotel Statler). Annual! 
convention of Massachusetts Automobile 
Dealers Assn. 

June 5—St. Louis (Hotel Chase). Annual 
convention of Missouri Automobile Deal- 
ers Assn. 

June 16-19—Chicago (Stevens Hotel). Semi- 
annual meeting of the American Society 
of Mechanical Engineers. 

June 24-26—Mackinac Island, Mich. A®- 
nual convention, Michigan Automobile 
Dealers Assn. 


JULY 


July 21-23—Detroit (Book-Cadillac Hotel) 
Midsummemr meeting, Automotive Trade 
Assn. Managers. 
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WOULD like to tell you about a truly great friend 

of mine and a benefactor of all mankind, known to 
presidents, potentates, princes and the humble peoples 
of every land upon the earth, as Henry Ford. 


Among those of us who knew him well he will walk 
no more, but so long as human achievements are cher- 
ished and remembered his name will be a living force 
and an inspiration to all the generations to follow. 


Henry Ford has been called in the midst of his 
eighty-third year to join the great of earth. Tonight he 
knows the answer to the mystery of life and death of 
which he often thought and talked. Life to him was a 
thrilling experience; a never-ending struggle for the per- 
fection of the human soul. Among the few who have 
come closest to attaining that perfection in a single life- 
time his name must be recorded. 


We are all his debtors now. There is none of us, rich 
or poor, in humble or high place, whose life has not been 
bettered by his labor. He came into the world when the 
backs of men were weary and heavy-laden. By the 
dreams he had, pursued and achieved, the burdens of 
drudgery were taken from the shoulders of the humble 
and given to steel and wheel. 


He would not have us mourn for him too deeply. 
He knew that his loved ones and his friends would be 
saddened by his absence, but, as he was often heard to 
say: ““There is too much to do in a day to spend minutes 
of it in the futility of grief.” 


Once when he was asked by one who now and then 
walked the woods with him in springtime if he had not 
wished that his mother could have lived long enough to 
have seen and shared the glory of his triumphs, in the 
quiet and quaint way he had, he said softly: “‘I can 
think of no one who has gone whom I would recall.” 


Henry Ford had the gift of genius, but he had much 
more. Genius, though brilliant, can be bitter at times, 
harsh and selfish and disinterested in the lives of others. 
Henry Ford showed never those traits. 


His was a sensitive heart and his was an under- 
standing mind. He had known hardship and the pangs 
of disappointment; he had known the agony of wanting 
comforts for his loved ones which he could not supply. 
He had known what it means to be poor of purse, and 
he could and did read the eyes of the unhappy. He had 
both sympathy and pity for the woes of others. 


It was out of that feeling for his fellows the five- 
dollar-a-day wage came when the daily universal rate 
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A Tribute To 


This tribute to Henry Ford was written by Edgar A. Guest, 
his long-time friend. It was given by Mr. Guest on a 
national radio broadcast, April 9, 1947—a program dedi 
cated by the Ford and Lincoln-Mercury Dealers of America 
to the memory of Henry Ford. A copy, suitable for framing, 
may be obtained from the Ford Motor Company, 2909 
Schaefer Road, Dearborn, Michigan. 


of pay for a workman was a little less than two dollars. 
He called it good business to have as many contented 
men about him as were possible. It took courage of a 
rare sort to lead the way to a decent living wage for the 
common man. 


Henry Ford woke early every morning eager to 
greet the day and all it held for him. Nothing was too 
small for him to notice. He loved the earth and all it 
grew and all that dwells upon it. He knew the birds by 
name and song and habits and found peace and happi- 
ness in their company. 


He loved to escape from the shadow of his greatness 
and walk and talk with humble men. He often said: 
“You can learn more from the thoughts of simple folk 
than you can from those of the learned and the wise. 
Wise minds know what can’t be done, and they don’t 
find out the things that can be done until some one not 
so wise comes along and tries them and does them.” 


Henry Ford will be missed. He will be missed in 
the many places where kindness is still needed; he will 
be missed when courage to right a wrong and to fight 
injustice is required; he will be missed by all the crea- 
tures of the woods and fields who found in him a friend; 
and he will be missed by many a struggling youth to 
whom a word of hope and encouragement would mean 
so much. 


What an example he has set for boyhood to look 
up to and to follow! His life for generations to come will 
be a beacon light for all ambitious youths. I can hear 
his voice whispering down the years to young dreamers 
everywhere: “It can be done! Follow your light; learn 
by study and by patient practice. Let neither sneer nor 
mockery daunt you. Believe in yourself; have faith in 
your ability and your purpose. Success will surely 
foliow.”’ 


Not many come to earth so wise, 
So tender and so true, 

To show what faith and enterprise 
And willing hands can do. 


He proved how great a man can be 
And gave so much to us. 

Now, Lord, we give him back to Thee, 
A soul victorious. 
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By Mac Gordon 
Staff Writer 

ALTER REUTHER should 

have his crystals examined. 

Either that, or he ought to re- 

sign as the industry’s_ self-pro- 
claimed crystal-gazer and leave 
the fine art of prophecy to the 
poets, the gossip columnists and 
the professional palmreaders. 

The fiery head of the UAW- 

CIO has popped up with another 
in the apparently unending series 
of reports on the shape of things 
to come in the auto industry— 
“Wages, Prices, Profits’ (UAW- 
CIO; Two bits). 

This latest “economic brief,” 
according to nonpartisan econ- 
omists and statisticians, is just 
as phony as the rest. The only 
thing that distinguishes it from 
its precedessors, they agree, is 
that Reuther and staff worked 
“longer hours for higher profits.” 
Purpose of the union’s overtime 

stint was to show that the in- 
dustry can increase the wages of 
the 745,000 auto workers by 23% 
cents an hour, cut prices 10 per- 
cent or so, and still make profits 
above the prewar 1936-41 average. 


In other words, profits are going 
to be too high this year, boys, and 
how about sharing them with the 
workers? 

+ * * 


O QUARREL with this. The de- 

sire of workers for more 
money, like sex, is here to stay. 
As Reuther told the Senate Labor 
Committee in February: 


“You do not have to coerce 
workers to want more money. 
They want it without coercion.” 
Since the brief was released, the 

UAW has whittled its wage de- 
mand from 23% cents to 15 cents 
—the national pattern. But profit- 
sharing and profit-guessing remain 
the most controversial features of 
the Reuther report, as wage de- 
mands are always liable to revi- 
sion under the pressure of col- 
lective bargaining and “national 
pattern” arrangements. 

And it is the profit angles of 
the Reuther document that have 
been most shrewdly manipulated 
and can most readily be be- 
lieved. Unless the errors of the 
UAW calculations are under- 
stood, future attempts such as 
this may meet a more enthusias- 
tic response when labor is back 
in favor with the public. 

Before plunging into the sub- 
stance of the report, the statis- 
ticians consulted by AUTOMOTIVE 
News emphasized they were not 
going to show by how much the 
Reuther estimates were off. If 
they did, they would be duplicat- 
ing the UAW’s error of trying to 
foretell what will happen tomor- 
row, next week or next winter. 

Consequently, analysts only seek 
to explain how Reuther’s report 
was wrong, not by how much. 

"47 Profits Forecast 

The gist of the study is contained 
in Chapter VI of the 58-page re- 
ort, the chapter entitled “Auto 
ndustry Profits in 1947.” 

First off, the chapter talks about 
profits on ‘an industrywide ba- 


sis.” Without furnishing one mor- 
sel of proof, the report glibly as- 
serts: 


Where Reuther Errs 


UAW Economic Brief Falls Apart 
When Basis Is Analyzed 


\this industry is so favorable that 
its ability to pay an 18 percent 
wage increase will not be confined 
to the more profitable companies 
alone, but will be true generally 
throughout the industry.” 

+ + + 

UST because the General Motors 

and Ford empires can absorb 
18 percent or 15-cent-an-hour pay 
hikes, does that prove a door-han- 
dle plant in Keokuk can do the 
same? 

In lumping the costs and profits 
of every automotive concern into 
one barrel, Brother Reuther has 
forgotten that operations aren’t 
conducted that way in the auto in- 
dustry. And it doesn’t look like 
industrywide deals* will be sanc- 
tioned either by the individual 
manufacturers or the federal gov- 
ernment for many years to come, 
if ever. 


The UAW has entered the field 
of production prediction, and made 
the following errors: 

1. Total U. S. and Canadian car 
and truck production this year will 
reach 5,500,000. (Output still has 
not reached a rate indicating 5,- 
000,000 units, but the latter figure 
may be attained if the expected 
rise in production materializes in 
the second half of the year). 

2, A higher ratio of luxury 
models is being produced now than 
was in 1941. (Automotive News 
production figures show this is 
not the case. Chevrolet, Ford and 
Plymouth production is holding its 
own compared to 1941 rates). 

3. The industry’s total produc- 
tion can be translated into a sin- 
gle common _  denominator— 
poundage. Through all its profit 
charts, the UAW uses “20 bil- 
lion pounds” as the output yield 
at a production of 5,000,000 cars 
and trucks this year. 

This, it is pointed out, was the 
same method used in the U. S. 
Department of Commerce report, 
which has been repudiated by For- 
mer Secretary Henry Wallace. The 
Reuther report carries on the Wal- 
lace report premise that auto out- 
put can be broken down into 
pounds, making possible handy 
comparisons on productivity, sales, 
profits, etc. 


‘Poundage’ Challenged 

Manufacturers fail to see how 
the varying poundages of automo- 
tive parts can be fitted into an 
overall poundage table. Parts and 
trucks and cars differ so greatly 
in weight that any “poundage” es- 
timate would seem to be sure 
guesswork. Yet the UAW argues 
that the whole automotive indus- 
try will turn out 20 billion pounds 
of products, if it makes 5,000,000 
cars and trucks. 

* * om 

THe report moves considerably 

farther off base when it gets 
down to a discussion of costs. The 
subject of costs, in general, re- 
ceives a belittling treatment, much 
out of line in view of its impor- 
tance in the profit picture. 

For instance, the UAW bases 
its 1947 cost estimates on a 30-40 
percent rise in the prices of raw 
materials. No mention is made 
of other factors in materials ex- 
penses, such as steel “extras,” 
the necessity for accepting high- 
(Continued on Page 44, Col. 4) 








_Indeed, the profit outlook for! 





CHOSEN AS THE BEST CAR illustrator in the 1947 National Automobile Art Show, 


sponsored by the Detroit Art Directors Club, Howard Matthews of New Center Studios 
receives congratulations from D. E. Ahrens, general salesmanager, and Charles H. Betts, 
merchandising manager of Cadillac. Matthew's Ulustration of a Cadillac walked away 
with top honors among nearly 300 entries submitted by artists from all over the country. 
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THE COMPLETE POLICY COMMITTEE of Ford Motor Co. is shown together for the first time. With Henry Ford Il, presi- 


dent, at the head of the table, 
company; D. S. Harder, vice-president 


vertising; Albert J. Browning, vice-president and director of pure 
L. Bricker, vice-president and director of the general production division; John 8S. Bugas, 
relations; James W. Irwin, assistant to the president and director of public relations; H 
director of engineering; Lewis D. Crusoe, vice-president and director of finance, and William T. Gossett, 


eral counsel, 





Ford 


(Continued from Page 2) 

U. S. tax court, will speed set- 
tling of the Henry Ford estate. 

The $58 valuation, placed by his 
heirs on Edsel’s stock, was based 
on the value set by the U. S. in 
determining taxes on the late 
James Couzens’ Ford stock. Henry 
Ford’s inheritance taxes will range 
from $15,824,000 to $66,370,000, it is 
estimated, but it is expected to 


take several years before the 
amount is determined. 
* * + 


Ws Henry Ford’s bequest of 
all his non-voting stock to the 
Ford Foundation — 1,804,000 shares 
valued at $104,640,000 to $342,806,000, 
this tax-exempt organization’s hold- 
ings is expected to exceed all other 
similar organizations, including the 
Rockefeller Foundation. 

The Foundation, started by Edsel 
Ford in 1936, had assets of $108,- 
713,243 in 1946 and had expendi- 
tures of $13,886,875 since its for- 
mation. Most of this has gone into 
such institutions as Henry Ford 
hospital, Detroit; Greenfield Vil- 
lage, Dearborn, the Edison Insti- 
tute, and the Red Cross. 

A four-man board currently di- 
rects the Foundation, consisting 
of Henry Ford I; B. J. Craig, 
secretary - treasurer; Gordon S. 
Rentschler, chairman, National 
City Bank of New York, and 
Karl T. Compton, president, Mas- 
sachusetts Institute of Tech- 
nology. 

Mrs. Henry Ford was named 
executrix of the will, with bond of 
$100, and hearing on probate was 
set for May 19. The will, originally 
written in 1936, had named Edsel 
Ford as executor but a codicil was 
added in 1943 upon Edsel’s death, 
naming the widow. 

Text of Henry Ford’s will is on 
page 39. 


750 Expected 
For N. C. Parley 
At Pinehurst 


GREENSBORO, N. C.—Approxi- 
mately 750 dealers, many of them 
accompanied by their wives, are 
expected to attend the annual con- 
vention of the North Carolina Au- 
tomobile Dealers Assn. to be held 
at Pinehurst, N. C., May 12-14. 

Paul L. Abernethy, association 
president, announced the appoint- 
ment of T. L. Black, Pinehurst 
dealer, and O. L. Seymour, of Aber- 
deen, as chairman of the conven- 
tion arrangements. Black and Sey- 
mour are busy working out details 
for the entertainment program. 

Abernethy said the Carolina 
hotel will be convention headquar- 
ters, and the formal program will 
get underway at 7 p. m. on the 
opening day. He added that speak- 
ers at the business session will in- 
clude several national figures and 
North Carolina leaders. 


Salem (O.) Dealers Elect 


Parker as President 

SALEM, O.—Al Parker, Parker 
Chevrolet Co., has been elected 
president of Salem Automobile 
Dealers Assn., and Don J. Smith, 
of Smith Garage (Chrysler-Plym- 
outh), secretary and_ treasurer. 
They presided over the business 
meeting at the Lape hotel last 
week. 


“Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 


f the 
the men who formulate the company’s policies are, left to right, Benson Ford, a director o 

f facturing: J. R. Davis, vice-president and director of sales and ad- 
Saas tak aeester Oo hasing; Ernest R. Breech, executive vice-president; Ford; Mead 


vice-president and director of industrial 
arold T. Youngren, vice-president and 
vice-president and gen- 





| Block Curbstone Operators 


Place of Business Clearly Defined in Colo.; 
Tax on Used Cars Dropped 


DENVER.—The Colorado motor 
vehicle dealer license law has been 
amended in the state legislature 
by the passage of H. B. 331 and 
the bill has been signed by Gov. 
Lee Knous. An applicant for a new 
or used car dealer’s license, under 
the new law, must have a place 
of business as described by the 
following paragraph of the amend- 
ed license law, which reads: 

“Principal Place of Business: A 
site or location devoted exclusively 
to the business for which the mo- 
tor vehicle dealer or used motor 
vehicle dealer is licensed and busi- 
nesses incidental thereto sufficient- 
ly designated to admit or definite 
description with space thereon or 
contiguous thereto adequate to 
permit the display of one or more 
new or new and used motor ve- 
hicles, on which there shall be lo- 
cated or erected a permanent en- 
closed building or structure large 
enough to accommodate the office 
or offices of the dealer and to pro- 
vide a safe place to keep the books 
and other records of the business 
of such dealer, at which site or 
location the principal portion of 
such dealer’s business shall be 
conducted and the books and rec- 
ords thereof kept and maintained; 
provided, however, that in no 
event shall a room or rooms in 
a hotel, rooming house, or apart- 
ment house building or a part of 
any single or multiple unit dwell- 
ing house be considered a ‘princi- 
pal place of business’ within the 
terms and provisions of this act 
unless the entire ground floor of 
such hotel, apartment house, or 
rooming house building or such 
dwelling house be devoted princi- 
pally to and occupied for commer- 
cial purposes and the office or of- 
fices of the dealer be located on 
the ground floor thereof.” 


The Director of the Depart- 
ment of Revenue of Colorado is 
charged with the administration 
of the act. 


The amended law further states: 
“To require that a motor vehicle 
dealer’s or used motor vehicle deal- 
er’s principal place of business 
have erected or posted thereon 
such signs or devices providing in- 
formation relating to the dealer’s 
name, the location and address of 
such dealer’s principal place of 
business, the type of license held 
by the dealer and the number 





thereof, as the administrator shall 
consider necessary to enable any 
person doing business with such 
dealer to identify him properly.” 

The advisory board, consisting 
of five motor vehicle dealers—two 
appointed by the governor and 
three by the administrator, re- 
mains the same, but a change was 
made to the extent that instead 
of requiring that all five be present 
to transact business the amended 
bills makes only m quorum nec- 
essary. 

The dealer license fees are un- 
changed—$25 a year for both 
new and used car dealers. Mo- 
tor vehicle salesman license is 
still $5 annually. 

The bill, as amended and which 
had the support of the Colorado 
Motor Vehicle Dealers and Denver 
Automobile Dealers Assns., further 
strengthens the protection of the 
motoring public from operation of 
“curbstone dealers,” and establishes 
proper safeguards in motor vehicle 
transactions. 

Meanwhile, a bill passed during 
the session was signed by Gover- 
nor Knous, and does away with 
automobile dealers paying a mer- 
chandise tax on used cars they 
take in on new cars or purchase. 


The state tax commission in the 
past has held that a merchandise 
tax must be paid on used car 
stocks. The dealers held this was 
double taxation since the original 
owner of the car had already paid 
the tax on the car. The new law 
in regard to the tax on used cars 
will save the dealers of Colorado 
around $50,000 a year in normal 
times and in some years would 
run as high as $75,000, it is said. 


'ATAM Accepts 
Detroit’s Bid 


CHICAGO. — Following a board 
|meeting here, Louis Milan, presi- 
dent of the Automotive Trade Assn 
Managers, last week announced 
that the midsummer meeting of 
ATAM, originally scheduled for 
Chicago, will be held in Detroit. 

It will be held July 21-23 at the 
Book-Cadillac hotel. The Detroit 





bid to the managers had been ex- 
tended by both the trade associa- 
tion in that city and the Automo- 
bile Manufacturers Assn. 





:DMUND M. ALLING, president of Alling & Miles, Inc., Rochester, N. Y., received 
a ae rt 50 dealers ane have been associated with him in the 34 years he has 
had the Hudson distributorship there. Left to right are: Alling; Edward W. Dolen, vice- 
Ameal L. Schaufelberger, 
Herpich, Alling & Miles treasurer; George E. Keenan, Corning dealer, 


president of Alling & Miles; 


Foley, Ontario Center dealer. 


Penfield dealer; William (. 
and John ©. 
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On the beam with the industry’ ~* 
first postwar fine car, too! 





Land (ruts 
An _ultra-luxurious and ultra-roomy new kind of 6-passenger sedan on a 
specially engineered, extra-long-wheelbase postwar Studebaker chassis a 


NEW STUDEBAKER 
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STUDEBAKER DEALERS 
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Missouri Dealers 
To Hear Moran 


And Klingler 


ST. LOUIS. — Lee Moran, execu- 
tive vice-president of NADA; Harry 
J. Klingler, general manager of 
Pontiac, and Karl M. Richards, 
manager of the field service di- 
vision of the Automobile Manufac- 
turers Assn., will be principal 
speakers at the eighth annual con- 
vention of the Missouri Automobile 
Dealers Assn., to be held here June 
5 at the Hotel Chase. 

Announcement of the program 
and speakers was made by Joseph 
A. Schlecht, secretary and man- 
ager of the association. 

John W. Stokes, tax expert, is 
also listed as a speaker. 





CATA Roster Reaches 425 


For a New Record 
CHICAGO.—The Chicago Auto- 
mobile Trade Assn. last week an- 
nounced the addition of the Lin- 
coln-Mercury division zone office 
and two dealers as new members. 
The dealers are Drake Motors, Inc. 
(Lincoln-Mercury) and Marquette 
Western Motors (Chrysler). The 
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RACING FLAGS, to be used at the Indianapolis Motor Speedway, are explained by 
Tommy Milton (center) to George W. Mason, president of Nash-Kelvinator, who will 
drive the official pace car at the May 30 running of the classic. Marietta Wabridge is a 


membership now totals 425, a new 
high. 

Also disclosed at CATA head- 
quarters was the record of mem- 
bers in topping their quota by 
more than 15 percent in the recent 
Red Cross fund raising drive. 
James F. Goodwin (Dodge-Plym- 


model who, by happy coincidence, happened to be in the building at the time. 2 





outh), served as chairman of the 
automobile division. 


Hobbs Names Watson 
Cecil W. Watson has been ap- 
pointed manager of the new-car de- 
partment of the Lee J. Hobbs Co., 
Wichita, Kan. 











MONTREAL. — High prices of 
automobile repairs and a certain 
degree of inefficiency at some ga- 
rages were deplored by H. B. 
Moore, managing director of the 
Federal Automobile Dealers Assn., 


in an address before the annual | 


general meeting of the Automobile 
Dealers Assn. of Quebec, held April 
17 here. 

Moore said that this was the 
main reason why many owners 
have laid up their autos except for 
weekend pleasure trips and have 
reverted to using mass transporta- 
tion systems. 

With regard to the high price 
of repairs, he said that Canadian 
garage owners and employes have 
looked upon the customer as some- 
thing to be tolerated, but he said 
that the day is nearly here when 
the dealer will have to look up to 
his customer once more. When this 
comes, the dealer will have to 
clean up his garage and give his 
customers the kind of service to 
which they are entitled, Moore de- 
clared. 

In order to cure this evil, 


al- 





Take the BRUISE out of the BOUNCE 


you know that Alcoa Aluminum forgings can be 


IT WILL PAY TO REDUCE UNSPRUNG 
® WEIGHT WITH ALCOA ALUMINUM 


You can’t engineer the bumps out of the pavement. 
But you can, and do, control their effects with 


carefully -designed 


springs and shock absorbers. 


That leaves only the bruising effects of unsprung 
weight to worry about. 
It will pay you to look twice at every unsprung 


part—with Alcoa 


Aluminum in mind. In wheels, 


axles, rims, and brake equipment, its light weight 
will “‘take the bruise out of the bounce’’, with the 
added advantages of corrosion-resistance and 


production savings. 
Do you know the economies of Alcoa impact 
extrusions? Of Alcoa permanent-mold castings? Do 


f LCOA Me Bee 
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supplied in dimensions as large as a front axle? 
For the latest on Aleoa Aluminum mill products 
and fabricating techniques, call your nearby Alcoa 


sales office, or write 


ALUMINUM 


COMPANY OF 


America, 1926 Gulf Bldg., Pittsburgh 19, Penna. 


Sheet and Plate 
Forgings Tubing 
Screw Machine Stock 
Impact Extrusions 

Wire, Rod, and Bar 


Die Castings 


—————— 
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Alcoa Aluminum and Its Mill Products Include: 
Permanent-Mold Castings 
Extruded Shapes 


Structural Shapes 
Sand Castings 





Assails Service Prices 


Moore Warns Quebec Dealers Inefficiency 
Will Bring Back Factory Shops | 





| though the car dealers had in 1946 
| their most prosperous year, Moore 
| said dealers “must assume a dis- 
| satisfied attitude in order to im 
| prove conditions and their service.’ 
| He warned that the company- 
operated service stations would 
come back in the competitive field 
if this was not done. He pointed 
out that since these had been 
|turned over to private ownership 
at the beginning of the war, clean- 
liness and efficiency had dropped 
40 percent. 

R. J. Logue, president of FADA, 
expressed the hope that Canadian 
dealers would not take advantage 
of the removal of price controls 
and declared that the future pros- 
perity of the automobile industry 
in Canada depended entirely upon 
dealers playing fair with their cus- 
tomers. He said that since price 
controls had been removed in the 
United States dealers there were 
charging “exorbitant prices.” 

Officers elected for the ensuing 
year were P. O. Messier, president: 
R. Pouliot, Quebec City, vice-presi- 
dent; A. Gagnon, honorary secre- 
tary; H. A. Leblanc of New Rich- 
mond, honorary treasurer, and D 
Roger Halley, secretary-treasurer 


Olds Expands 
Training Plan 
For Sales Chiefs 


LANSING.—The Oldsmobile 
|sales management training confer- 
ence program was extended last 
week to cover key sales personne! 
in four widely separated zones, D 
E. Ralston, general sales manager. 
said. 

One-week sessions of sales man- 
agement problems were held in 
Boston, Detroit, Chicago and Fort 
| Worth, Tex., Ralston stated. Dur- 
ing May the conference will be 
| carried to 16 more Oldsmobile zone 
| organizations throughout the Unit 
|}ed States. The initial session of 
the five-month program was held 
in Flint, April 7-12. 

The conference sessions are con- 
ducted by four  specially-trained 
teams of instructors from the Gen- 
|eral Motors Institute staff. As 
soon as these four teams have 
| visited all Oldsmobile zone organ- 
izations, the conference program 
| will be extended to include sales 
| managers from Oldsmobile’s indi- 
| vidual dealerships, Ralston said 
|This phase of the program will 








|commence June 2 and will con 
|tinue into August. 
Conferees are discussing such 


|topics as the structural organiza- 
tion of the Oldsmobile sales force, 


modern merchandising, current 
factory and field operating prob 
lems, prospective sales outlook 


analysis of the conference study 
course, and plans for improvement 
of sales management in Oldsmo- 
| bile dealerships. 

Dealer response to the _ initia! 
session of the conference program 
has been most encouraging, Ral- 
ston said. 


Roberts to Head 


Ford Department 


| DEARBORN.—Richard E. Rob 
|erts, director of employe relations 
for Fisher Body, on May 1 will 
join the Ford Motor Co. as direc- 
| tor of the community relations de- 
partment, it was announced last 
week by James W. Irwin, assistant 
to the president and director of 
public relations. 

Roberts formerly headed GM’s 
| operating community activities and 
prior to 1938 was a newspaper edi- 
| tor in Flint, Cleveland and Youngs 
town 


New Milwaukee Office 
MILWAUKEE.—R. M. Blanding 
|the new secretary of the Milwau 
kee County Auto Dealers Assn., has 
opened an office for the group at 
Room 220, Brumder Bldg., 135 W 
Wells St., Milwaukee. 








We have derived much benefit from 
| your Classified Section with regards t 
items we have seen therein; now we aré 
going to try advertising in it ourselves.’’ 

Wherry Service Station, Pawnee City, Neb 
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VTEZASURE CARS te Cock! 


KAISER and FRAZER owners have discovered that automobile travel 





is a pleasure. They write from everywhere to say that at last they 
have found the car they have wanted for years. And they always 
praise the restful ride that means an enjoyable journey for them 
and their passengers alike. This extraordinary riding quality is a 
result of postwar chassis engineering and body design. There has 
never been anything like it before. When you relax behind the wheel 
of a KAISER or a FRAZER, you learn what smooth riding really means! 





KAISER-FRAZER CORPORATION . WILLOW RUN, MICHIGAN 
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FOB FACTORY 


Will Wage ‘Pattern’ Hit 
Parts Firms Again? 


By A. H. Allen 


THE BIG QUESTION most of the parts people and their 
customers are now asking is whether the so-called “pattern” 
wage increase will be rammed down their th~oats in the 
same way that the 1814-cent increase was last year. If the 
orders should go out oy | + alec unions to sign no 
contracts except at the 
cent figure, then trouble may} °Ve™ for the year are tread- 
ensue, for many parts manu- ing softly 

far as Seseing 
increases 







facturers are not operating at the 


parts people 
the CIO steelworkers’ union, 
which last year rammed the 18%- 
cent increases down the throats of 
companies which did not have the 
remotest connection with the steel 
producing industry. reached in 

There is strong support, how- | many plants at a wage increase 





figure of something under 10 
cents an hour. 

What this will do to parts prices 
remains undetermined. On original 
equipment, pressure is building up 
strongly against any more price 
boosts. On replacement parts, fur- 
ther slight adjustments may be 
necessary. It has long been a prac- 
tice of many parts suppliers, fur- 
nishing both original equipment 
and replacement, to cut corners on 
the former, perhaps even sell it at 
a slight loss, and make up the 
difference on the replacement vol- 
ume. 

The price outlook thus becomes 
darker for anyone buying replace- 
ment parts. Against this, however, 
must be weighed the effects of 
mounting inventories in the re- 
placement parts field. More inven- 
tory at still higher price just does 
not add up. 


Drying Oven Lab 
Proves Popular 
‘AL labora- 


AN EXPERIMENT 
tory in which full-size production- 
type drying ovens, paint spray 
booths and water-wash air supply 
equipment have been set up for 
the use of manufacturers anxious 
to study new finishing problems, 
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The meeting 


E. Schott Willys Co., Cincinnati 


last month, attracted 125 area dealers and parts, 


has found a number of willing 
users over the past year at the 
Newcomb - Detroit Co., manufac- 
turer of this type of equipment. 
There is no charge for use of the 
facilities, and the program has 
proved beneficial both for com- 
panies making use of it and for 
the manufacturer in learning of de- 
sirable improvements in the equip- 
ment. 

One of the newest develop- 








There are no short cuts in the manufacture of 
high-grade bearing steels. The bearing industry 
sets standards and specifications that demand 
the highest degree of metallurgical skill com- 
steel-making 


bined with the most careful 
practices. 


Bethlehem as an alloy-steel specialist has the 
skill and facilities to produce bearing steels that 
meet these rigid requirements. Among the im- 
portant features of Bethlehem bearing steels 
are their internal cleanness and their closely- 


BETHLEHEM STEEL COMPANY, BETHLEHEM, PA. 


Om the Pacific Coast Bethichem products are sold by Bethlehem Pacific Coast Steel Corporation 


BETHLEHEM ALLOY STEELS 


methods. 





is 


controlled analysis. Non-metallic inclusions are 
held to the minimum—microstructure and hard- 
ness are carefully controlled—all desired prop- 
erties are assured in Bethlehem bearing steels 
through special mill procedures and testing 


Whether the manufacturer produces roller 
bearings or ball bearings, whether he uses an 
AISI 52100 type of steel or a low-carbon carbur- 
izing alloy grade, Bethlehem is in position 
to furnish the steel in the quality he needs. 


r auspices of Walter 
Willys-Overiand 


meeting unde 
+ one of 128 sponsored by 
service representatives. 


sales 


New Reo Buses? 

REO MOTORS at Lansing is de- 
veloping a new line of buses with 
a pancake-type engine mounted in 
the rear which is showing up. well 
on tests, conducted on the West 
Coast and elsewhere. The engine 
design permits addition of several 
more seats in the bus body, which 
is of practically all-aluminum con- 
struction. 

* ” oa 


Castings Shortages 
Next Problem? 

FOUNDRYMEN meeting in De- 
troit this week, an estimated 3,000 
strong, may be surprised to hear 
the automobile industry is seri- 
ously concerned over a shortage of 
gray iron castings, which could 
develop once the bottlenecks in 
sheet steel are overcome. At least 
that is the thinking in some high 
automotive places and, if they are 
wrong, they would like to be cor- 
rected. 

Opinion in the foundry trade 
itself is that once an ample sup- 
ply of pig iron, coke, scrap and 
foundry supplies is assured, there 
will be ample equipment to han- 
dle additional requirements of 
the automobile industry. One car 
producer is reported to be im- 
porting castings from Canada 
and paying a 22 percent duty. 

* + 


* 


Waiting for Reduction 


In Building Costs 

AUTOMOTIVE plant layout ex- 
perts volubly re-echo the senti- 
ments of Jim Lincoln of Lincoln 
Electric Co. in Cleveland, who said 
the other day he was slashing his 
plans for an elaborate new plant 
until the building industry made 
some sense from a cost stand- 
point. 

He added that one of his re- 
cent additions cost $10 per square 
foot, against a prewar cost of 
$8, and commented further that 
until builders started seeking him 
out to bid on new construction, 
instead of waiting for him to 
look them up, he was standing by. 


Goodyear Farm 
Hits Peak Output 


AKRON, O.—The Goodyear Path- 
finder rubber plantation in the 
Philippines has now reached peak 
production capacity less than two 
years after the Japanese were 
driven out of Mindanao, officials 
of the company reported last week. 

Goodyear’s Pathfinder develop- 
ment, restricted by Philippine law 
to 2,420 acres, has 2,371 acres in 
full production. The anticipated 
yield of ——e pounds an acre is 
more than twice that turned out 
by the average Bh mnt estate be- 
fore the war, Goodyear said. 


Read Jack Weed's see for some 
highlights in the service fie! 
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NEW ADVANCE-DESIGN 
CHEVROLET TRUCKS 


* 


with the 
CAB THAT “BREATHES” 


The cab that ‘hijeathee ”? a revolutionary new development, ‘‘inhales’’ fresh air 
and ‘‘exhales’’ used air—keeps glass clear and free from fogging —adds greatly 
to driver comfort and safety. This, together with many other improvements, 
will make these new Chevrolet trucks the new measure of truck value—the 


most advanced product of America’s leading truck builder! 


CHEVROLET MOTOR DIVISION, Generel Meter. Corporation, DETROIT 2, MICHIGAN 





J CHEVROLET / 








COPYRIGHT 1947—CHEVROLET MOTOR DIVISION, GENERAL MOTORS CORPORATION 
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AUTOMOTIVE WASHINGTON 
Clear Union Picture 


Given to Congress 


TOO LITTLE ATTENTION, we believe, has been given 
the very clear statement by the House Labor committee re- 
the evils worked by past labor legislation. Here, in 

part, are the views of the committee on why Congress should 
pass remedial legislation: “For the last 14 years, as a result 


of labor laws _ ill-conceived 
and disastrously executed, 
the American working man 
has been deprived of his dignity as 
an individual. 

“He has been cajoled, coerced, 
intimidated, and on ‘many occasions 
beaten up, in the name of the 
splendid aims set forth in Section 
1 of the National Labor Relations 
Act. 

“His whole economic life hag 
been subject to the complete dom- 





sions had to pay 
tribute to get a 
job. He has been 
forced into labor 
organizations 
against hie will. 
At, other times 
when he has de- 
sired to join a 
particular labor 
organization, he 
has been pre- 
vented from do- 


“He has been compelled to con- 
tribute to causes and candidates 
for public office to which he was 
opposed. He has been prohibited 
from expressing his own mind on 
public issues. He has been denied 
any voice in arranging the terms 
of his own employment. He has 
frequently against his will been 
called out on strikes which have 
resulted in wage losses represent- 
ing years of his savings. 

+ 7 a 


Employers’ Plight 
Also Unhappy 

“THE EMPLOYER'S plight has 
likewise not beén happy. He has 
witnessed the productive efficiency 
in his plants sink to alarmingly 
low levels. He has been required 
to employ or reinstate individuals 
who have destroyed his property 
and assaulted other employes. 

“When he has tried to discharge 
Communists he has been prevented 
from doing so by a board which 
called this valid reason for dis- 
charge a mere pretext. He has seen 
the loyalty of his supervisors un- 
dermined by the compulsory union- 
ism imposed upon them by the Na- 
tional Labor Relations Board. 

“He has been required by law 
to bargain over matters to which 


EXTRA PROFITS ae 
Wal: 
ane 


MAXIMILLIAN MATCHED LUGGAGE 


GIVES YOU ADDED REVENUE 


Put a handsome set of nationally 
advertised MAXIMILLIAN matched lug- 
gage into that empty luggage com- 
partment, and turn it into profit space 


that pays and pays and pays! 


You'll make every sale count for more 
when you fit'your showroom model with 
a smartly-styled set of MAXIMILLIAN 
matched luggage. MAXIMILLIAN’S the 
product of the knowing hands of 
skilled FIRMAN leather craftsmen. 


Display them in your show car, add 
them to your new car invoice — and 
you've made an important profit extra. 
This increased revenue plan has been 
tested and found profitable by leading 
auto, dealers throughout the country. 
They've made MAXIMILLIAN a perma- 
nent part of their accessory sales, 
along with radios and heaters. 


Just show your travel-minded auto 
buyer how MAXIMILLIAN matched lug- 
gage fits compactly for space-saving, 
time-saving, temper-saving travel. He'll 
want MAXIMILLIAN’S finely-crafted, 
supple leathers with the high-styled 









CROSS COUNTRY 


ladies’ 3 Pc. Set, 21” 
Overnight, 21” Ward- 
robe, 26” Pullman. Pop- 
viar saddle-stitched Pig- 
Grain Leather-Hyde, 
with genvine Pigskin 
binding. Rayon lined, 
‘pockets, tie-topes. 

Dealer's Cost $50.75 set 


lines that mean travel pride and pleasure. 


Whether you're selling Cadillac or Ford, limou- 
there's a quality-built 
MAXIMILLIAN set that will give your customer an 
added thrill of ownership. There's a place for 
everything and a place for MAXIMILLIAN in every 


sine or convertible, 


car you sell. 





—— 





FIELD EXECUTIVE 


1947 


it was cundeadiontip impossible 
for him to accede, or when he 
refused 


to accede has been ac- 
cused of failing to bargain in 
good faith. 

“He has been compelled to bar- 
gain with the same union that bar- 
gains with his competitors and 
thus to reveal to his competitors 
the secrets of his business. He has 
had to stand helplessly by while 
employes desiring to enter his plant 
to work have been obstructed by 
violence, mass picketing and gen- 
eral rowdyism. He has had to stand 
mute while irresponsible detractors 
slandered, abused and vilified him.” 


7 * * 
Another Turn 
Seen by C of C 
IN THE VIEW of the United 
States Chamber of Commerce, 


business is making another turn in 
the transition from war to peace. 
The “replacement boom” in soft 
goods is easing. Replenished pipe- 
lines are overflowing in some items. 
The outlook is for increasing sup- 
plies of durable goods, too. 

The incentive to join in a 
scramble for goods diminishes as 
supply and demand approach bal- 
ance. Merchants and industry 


Men's 2-pc. set consist- 
ing of 2-Suiter ond Over- 


Cowhide. 


niter Top-Grain Aniline 


Dealer's Cost: $71.00 













LADY MAXIMILLIAN 


Ladies’ 2 pc. set, 21” 
Overnight Case, 26” Pull- 
man Case, Streamlined in 
Top-Grain Aniline Cow- 
hide. Lined in Rayon 
Faille. Famous Yale-Towne 
Brass Hardware. 

Dealer's Cost: $71.00 






ORDER DIRECT FROM THE MANUFACTURER TODAY 


a 


Gentlemen: 






BUYER'S SIGNATURE................. 


No. OF SETS 


ene ee eee ee ee ee 


1 
FIRMAN LEATHER GOODS CORP. i 
137 EAST 25th STREET, NEW YORK 10, N. Y. i 

! am interested in your nationally advertised MAXIMILLIAN 1 
MATCHED LUGGAGE for extra revenue. i 
Please ship following: 


ADVERTISED 
CONSUMER PRICE] 
INCL. FED. TAX 4 


$142.14 i 


$142.14 - 
$101.82 ! 


YOUR 
DEALER'S COST 





jena look forward to initiean 

competition. 

The President has placed respon- 
sibility for reducing prices upon 
business. Business has replied that 
other groups must share that re- 
sponsibility. The attempt to blame 
business alone for high prices over- 
looks the interlocked relations of 
wages, taxes, costs of raw mate- 
rials and other elements in prices. 

Time—and patience—will be re- 
quired for the return of balance 
among wages, taxes, prices and 
profits after the distortions of war. 

* aa + 


May Give Impetus 
To Tax Cut 


IT IS BELIEVED that current 
nervousness over a possible busi- 
ness recession may give impetus to 
tax reduction. Advocates of a cut 
in individual income taxes are con- 
vinced that it should help sub- 
stantially toward averting a re- 
cession. 


Influential members of the Sen- 
ate committee have appeared fa- 
vorable to a percentage reduction 
in individual income taxes on 
the general pattern of the House 
bill. Their chief doubts have had 
to do with the House provision 
making the reductions retroac- 
tive to Jan. 1. 

Prospects for the retroactive cut 
have improved since it became ap- 
parent that the current 1947 fiscal 
year would show a surplus of rev- 
enues over expenditures. 


The extent of the reduction in 
1948 expenditures below budget 
estimates is dependent in large de- 
gree upon public sentiment as evi- 
denced in communications received 
by members of Congress. 


* mn * 

Graham, Roberts Quit 

AMONG THE first to come to 
Washington to serve the govern- 
ment in an automotive capacity 
at the war’s beginning was John 
E. Graham, long with R. L. Vani- 
man, Col. John Middlekamp and 
the others in the automotive divi- 
sion of the War Production Board. 
“Jack,” as he is popularly known 
throughout the trade and indus- 
try, remained longer than most, 
checking out with CPA, successor 
to WPB, only last week. 


Jo Roberts, also well known to 
motor car dealers everywhere, 
pulled out several weeks ago, after 
important work in OPA’s price 
branch in war and CPA’s auto- 
motive division in peace. 


Pa. U. C. Dealers 
Denounce Bill 


To Curb Finance 


PHILADELPHIA. — Members of 
the State House committee on 
banking have received letters from 
the Pennsylvania Used Car Dealers 
Assn. protesting the regulations in 
a bill now before the committee 
to regulate financing in the in- 
dustry. 

Over the signature of Cyrus S. 
Gorson, state director, the letter 
claims that the bill “contains an 
enormous amount of regulatory 
rigmarole and does not mention 
the one evil in the automobile 


‘finance business that is the root 


of the situation.” The evil referred 
to is the extra finance charges 
which, the letter says, often 
amount to 70 percent of the 
charges. 

The association asked for a sim- 
ple law which would make it ik 
legal to add any extra hidden 
charges to contracts. 

“When a buyer pays 10, 20 or 
25 percent, for financing and the 
finance agency receives a_ net 
charge as low as 4 percent, the 
companies are forced to take ad- 
vantage of rebates, insurance and 
collection charges to make 4a 
profit,” the letter states. 

“If a simple law were passed, 
making it illegal to add any extra 
hidden charges to contracts for 
the benefit of anyone, this would 
correct the entire situation much 
quicker and simpler than the pres- 
ent complicated bill” 


Elliott Joins J. C. Crosby 


D. Elliott, long connected 
with retail and wholesale automo- 
bile merchandising in Buffalo, has 
joined the sales organization of 
the J. C. Crosby Co. Ine., 1170 
Main St. (Lincoln-Mercury), Buf- 
falo. 
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the bel Ma ae 


The backbone of the whole Better Homes and 
Gardens idea is that husbands and wives make 
homes together. 


Better Homes & Gardens is written around those 
homes. It’s no “Ladies Only”’ magazine. Articles on 
mortgages and insurance and heating equipment run 
next to stories on hot rolls, color schemes and 
cleaning closets. Husbands and wives read Better 
Homes & Gardens together, just as husbands and 
wives buy cars together. 

What’s even more important is which husbands and 
wives read Better Homes & Gardens. 

They are 3,000,000 husbands and wives in suburban- 
type, comfortable homes whose lives radiate out 
over a wide territory to work, to school, to clubs, 
picnics, parties, games, movies, church, shopping 
districts — and radiate in cars. 


through - 





Their income is among the highest for all magazines. 
They spend more on their homes and everything 
that goes into them than even their neighbors in the 
same block. They insist upon new cars often — 2.8 
years was the 1940 average. 


And how did we get a corner on this perfect market 
for you? Because we took it from you. You created 
suburban living when you put cars into mass pro- 
duction. We write to the market you created. 


Does any other magazine carry your story more 
directly, not only to the income bracket you want 
for leadership now and steady repeat sales later, but 
to the very market that you yourselves created and 
to both husbands and wives in the cream of that market? 


We'd like to tell you more. 


OID MADITTON 


Pe tape 


CIRCULATION OVER 3,000,000 
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14 


AUTOMOTIVE NEWS, APRIL 28, 1947 


Dealer Activities Threatened... 
Insurance Sales Curb 


Studied by States 


NEW YORK.—Bills to curb the 


latures this year, with such a meas- 
ure already enacted in at least one 
released last 


and signed into law by Gov. 
Thomas E. Dewey. 

Scheduled to go into effect Sept. 
1, 1947, the measure which was 
known as the Wilson - Mahoney 
bill, states: 

“No person, firm or corporation 
engaged in the business of finan- 
cing the purchase of real or per- 
sonal property or of lending money 


on the security of real or per-. 


sonal p rty and no trustee, di- 
rector, officer, agent or other em- 
ploye of any such person, firm, or 
corporation shall require, as a con- 
dition precedent to.financing the 
purchase of such property or to 
loaning money upon the security 
of a mortgage thereon, or as a con- 
dition prerequisite for the renewal 
or extension of any such loan or 
mortgage or for the performance 
of any other act in connection 
therewith, that the person, firm or 
corporation for whom such pur- 


chase is to be financed or to whom 
the money is to be loaned or for 
whom such extension, renewal or 
other act is to be granted or per- 
formed negotiate any policy of in- 
surance or renewal thereof cov- 
ering such property through a par- 
ticular insurance agent or broker. 
“This section shall not prevent 
the exercise of any such person, 
firm, corporation, trustee, director, 
officer, agent or employe of its 
right to approve or disapprove of 
the insurance company selected to 
underwrite the insurance.” 


Gov. Dewey in 1945 had vetoed 
a similar bill on grounds that it 
was technically defective. New 
York law heretofore has given 
owners of real estate on which 
money is borrowed with 
security the right to negotiate any 
policy of insurance or 


renewal 
through any agent or broker of | ®®7, 


their own selection, and the new 


legislation extends this right to | Daniels sales 


owners or purchasers of personal 
property, such as automobiles and 
household appliances bought on 
credit. 

Also bearing on the issue in 
New York state was a recent rul- 





surance law yhen they 
erage for their 
cars sold under the installment 


plan. 
Replying to a query from the 





IF YOU SELL IN TEXAS 
You Will Want to See This Survey 


It’s spring. The redbuds and dogwood are blooming 
Care to drive through the Dallas market? 


Let Us Tell You 
More About It 


Complete portfolios of this survey 
r are now at the News and all offices 


of John B. Woodward, Inc. A 


letter or call to any of these offices 
will bring you the full story by 
personal interview: 


in New York 


155 East 44th Street 
Murray Hill 2-0777 


in Chicago 


400 North Michigan Avenue 


Superior 5456 
In Detroit 


If you can—come on. We'll be delighted. 


For the many who cannot, we have taken some pictures 
and gathered a few figures. We think they are worth while. 
Maybe yow will. 


Certainly you will if you sell in Texas, because this study 
tells a lot about Texas’ No. 1 market. 


Our wish to show it to you is not just to get a salesman’s 
foot in your door. This is not merely a “selling job.” It is 
basic facts, figures and pictures, uncolored. We have the 


quaint thought that we are helping you by gathering this 
material for you. 


641 New Center Building 


Madison 5730 


in San Francisco 
Russ Building 
Exbrook 2164 


It hasn’t been prepared for general distribution. Original 
copies are at the Woodward offices. A quick-drive-through- 
the-Dallas-market is yours for the asking. 


SELL THE READERS OF THE NEWS AND YOU HAVE SOLD THE DALLAS MARKET 





THE TEXAS ALMANAC 
RADIO STATIONS WFAA AND KGKO 





John B. Woodward, inc. 
Representatives 


Indiana’s 1947 
journed without 
which would have limited automo- 
bile dealers to writing insurance on 
only 30 percent of the business 
which they originated annually. 
The bill would have prevented au- 
tomobile dealers from writing in- 
surance in conjunction with the 
conditional sales contracts on 65 
percent of the sales they make. 

Insurance legislation enacted in 
the state of W: mn was 
amended before passage to con- 
tinue the privilege of automobile 
dealers to write insurance to pro- 
tect the unpaid balance on fi- 
nanced car sales. As originally in- 


Meanwhile, the issue continues 
as a subject of litigation in some 
states. Counsel for Tennessee au- 
tomobile dealers recently appealed 


peals which sustained State In- 
surance Commissioner James M. 
McCormack’s refusal to license au- 
tomobile dealers as representatives 
of Motors Insurance Corp. The 
opinion of the State Court of Ap- 
peals, handed down late last year, 
reversed a Davidson County Circuit 
Court ruling which held that auto- 
mobile dealers in Tennessee are 
entitled to licenses as agents for 
Motors Insurance Corp. 


In another instance of litigation 
involving the issue, the Ohio De- 
partment of Insurance filed an ap- 
peal from an opinion by Common 
Pleas Judge C. A. Leach, in the 
cases of the Motor Insurance Corp. 
and William J. McGraw, an auto- 
mobile dealer, in which the court 
held that the state insurance de- 
partment’s rule against licensing 
automobile dealers as insurance 
agents was invalid. 


Asserting that the department’s 
rule made ineligible as a class per- 
sons who are not ineligible under 
the statutes, the court held that 
automobile dealers applying for li- 
censes as insurance agents must be 
dealt with as individuals on their 














Some auto men complain of the 
dirth of radio programs suitable 
for automobile companies. They 
say there is little available that 
has both dignity and the broad 
appeal needed to cover the widely 
assorted people who buy automo- 
biles. 

Seems that a nice piece of 
change is accumulating in the 
co-op coffers of some companies, 
and they would go for a good idea, 
but they want something a little 
different from the symphonies and 
quiz shows which have become 
more or less standard. 


, So there’s a wide-open hole 
awaiting the radio man who comes 
through with a hit. 


Program for All 


A program designed to give the 
American people a better under- 
standing of the American economic 
system will be unveiled by the 
Chamber of Commerce of the Unit- 
ed States at its 35th annual meet- 
ing in Washington April 28 to 
May 1. 

The program is based upon a 
report of* the national chamber’s 
subcommittee on advertising. Chair- 
man of the committee is Leonard 
W. Trester, of Washington. 

Drawn up in collaboration with 
the American Assn. of Advertis- 


@ program of this kind 

to be useful, it must be 

the interests of the peo- 
as a whole.” 

The report recommends a three- 
way program designed to: 

1. Correct the misinformation 
that exists in the public mind 
about profits, dividends, manage- 
ment salaries and other details of 
business. 

2. Drive home to the American 
people what we have under the 
American economic system, and 
what it can give us in the future 
if we stick with it; to counteract 
the view that management and 
labor are enemies. 

3. Take on the problem of edu- 
cating the American people on the 
basic principles of our whole eco- 
nomic system—why and how it is 
able to provide what it does. 


New Progress Shows 


The initial postwar unit having 
been thoroughly tailored and test- 
ed over a year’s time, the General 
Motors Previews of Progress pro- 
gram has been broadened by the 
addition of three more shows, now 
starting on tour in other sections 
of the country. One unit will re- 
main in the Detroit area. 

story of American prog- 
ress is told in a dramatic stage 
presentation, developed under 

the personal direction of C. F. 
Kettering, vice-president of Gen- 
eral Motors and director of its 
research laboratory. 

The new shows will have their 

in coming months in New 











JUST TO SHOW the trouble it takes to 
set a picture sometimes, here is ©. E. 


the man who rates the radio 
we. gingerly fingering a slide rule as 


Hooper, 


| wi alt ait 
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—Auto Advertising — 


Wanted: A New Show 
From Radio 
By Bob Finlay 


York, Chicago and San Francisco, 
playing initially to employe groups 
and to school groups. 


Nash Tie-in 


N. F. Lawler, Nash Motors ad 
chief, says Nash has released a 
four-page folder to dealers pro- 
moting window displays of minia- 
ture racing cars to tie-in with 
Nash as the accredited pacemaker 
of the 1947 500-mile classic at In- 
dianapolis. 

Nash also has distributed a com- 
plete advertising mat service kit 
to all dealers. 


Anniversary 


David E. Lilienthal, chairman of 
the United States Atomic Energy 
Commission, will be the principal 
speaker at a dinner celebrating the 


75th birthday of Popular Science 










Monthly at the Waldorf-Astoria 
Hotel, New York, on May 1, God- 
frey Hammond, publisher, an- 
nounced last week. 


For Youth 


The New York Mirror has pre- 
pared an interesting booklet on 
the year-round program which it 
supports for the youth of New 
York. 


Olds Spots 

Oldsmobile has signed with three 
Yankee Network outlets for a se- 
ries of one-minute transcribed an- 
nouncements. WNAC, -key station 
of the Yankee regional web, and 
WEAN, Providence, will carry 
these spots on Tuesdays, Thurs- 
days and Saturdays, while WICC, 
Hartford, will carry Oldsmobile 
spots on Mondays, Wednesdays and 
Fridays. Schedule calls for 12 
weeks. Agency is D. P. Brother 
& Co. 


Names 


Two appointments in the general 
advertising department of the 


Chicago Tribune were announced 
last week by C. S. Benham, man- 
ager general advertising. Harry N. 
King, manager of the western di- 
vision of the general advertising 
department since April, 1932, was 


Che Cimes-Picauune 
NEW ORLEANS STATES 


















































THIS EYE-CATCHING OUTDOOR POSTER 


3,000 dealers and distributors throughout 
cooperative advertising program. 


made assistant manager, general 


the western division sales force, 
was appointed to succeed King as 
western division manager. 


Radio Reports, the national ra- 
dio-monitoring public relations 
service, announces the resignation 
of Tom Kelly as sales manager. 
Granger Tripp, formerly Detroit 
manager until his transfer to the 


FEBRUARY 16, 


This is THE MAGAZINE 
NEW ORLEANS READS! 


Locally edited in a locality rich in local color. this Rotogravure Maga- 
zine covers the rich New Orleans market like no other medium or com. 
bination of media possibly can Each Sunday it is avidly read in 9 
out of 10 of the 150,000 New Orleans homes PLUS 100,000 other trade 
territory homes Choice of Monotone. Spot (Duotone) and Four-Col 





or at o surprisingly low cost 


The Times-Picayune 


Morning * Evening * Sundcy 


New ORLEANS STATES 





Representatives: Jcnn & Kelley Inc 






Member 
AN ANetwork 


carries 
the country. It is offered as part of Hudson's 


the Hudson April message for 


New York office last fall, has been 
appointed to the sales staff. Cari 
Hirschfeld continues as manager 
of the Detroit office. 


Herbert F. Thomson has been 
added to the copy department of 
Geyer, Newell & Ganger, Inc., it 
was announced last week by H. 
W. Newell, executive vice-presi- 
dent. Thomson comes from John 
C. Dowd, Inc., of Boston, where he 
served as creative director. 


Magagine 
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Inspection 


NEW YORK.—While some ex- 
tension of the trend toward wider 
adoption of compulsory periodic 
motor vehicle inspection laws is 
resulting from 1947 state legisla- 
tive sessions, a survey reveals that 
the issue remains controversial in 
many states despite the general 
advocacy of such programs by 
safety authorities. 

Compulsory inspection bills were 
introduced this year in the legis- 
lature of at least 18 states, but 
with affirmative action taken thus 
far in only a few instances. Be- 
sides controversy in some states 
as to whether any such program 
should be adopted, there is dis- 
agreement in others as to whether 
inspections should be conducted 
through designated private ga- 
rages and service stations or at 
state-owned and operated testing 
stations. 

North Carolina’s legislature en- 
acted a new state highway safety 
code which includes provision 
for compulsory period inspection 
of motor vehicles. The measure 
requires that every motor ve- 
hicle or trailer be inspected at 
least once during 1948 and twice 
each year thereafter. Fee for the 
inspections, which will be con- 
ducted by the state, will be $1 
each in 1948 and 1949, dropping 
to 75 cents thereafter. 

Gov. Ernest W. Gibson recently 
signed into Vermont law a Dill 
providing for the resumption of 
compulsory inspection on a semi- 
annual basis after this year. In- 
spections were held only once a 
year in Vermont during the war 
years, and an inspection scheduled 
for June and July will be the only 
one there this year. The new law 
allows qualified service stations as 
well as garages to conduct inspec- 
tions. 

S. C. Program Resumed 

After having been suspended 
since 1942 because of war condi- 
tions, South Carolina’s compulsory 
inspection law became operative 
again when the South Carolina 
House of Representatives sustained 
Gov. Thurmond’s veto of an act 
to continue the suspension until 
March 1, 1948. 


An interim committee has rec- 
ommended to the Wisconsin legis- 
lature a bill providing for a sys- 
tem of state-licensed but private- 
ly-owned inspection stations. State- 
operated testing stations, such as 
are in effect in New Jersey and 
several other states, were opposed 
by the Wisconsin committee be- 
cause of the expense involved. 


Under the proposed Wisconsin 
law, the state motor vehicle de- 
partment would require inspec- 
tions of all vehicles at least once 
& year, and not more than twice 
& year, at a maximum $1 fee, of 
which 90 cents would be retained 
by the inspection station. 


Several inspection bills were 
introduced in the New York 
state legislature but were side- 
tracked in favor of a $25,000 ap- 
propriation for an interim study 
of motor vehicle laws, including 
proposals for compulsory vehicle 
inspection and compulsory in- 
Surance. A bill calling for pe- 
riodic inspection of motor ve- 
hicles at state-approved stations, 
such as was recommended last 
year by the governor’s safety 
conference, was backed by the 
automotive trade but failed to 
Pass. 

Appropriations for continuance 
and expansion of the Washington 


Marquette Rod-Pak Electrodes 
Retailed in Popular Sizes 


Marquette Manufacturing Co., 
Minneapolis, Minn., is now pack- 
aging 17 types of electrodes in all 
Popular sizes. The new Marquette 
and size of rod are clearly printed 
on both ends of Rod-Pak ‘or in- 
Rod-Pak five and 10-pounders are 
Specially designed for garages, ser- 
Vice stations and small shops need- 
ing a moderated supply of all types 

The new Marquette Rod-Pak 
makes it easy to keep a full stock 
of fresh electrodes for best weki- 
ing performance, it is said. Type 
of rods, it is claimed. 








Read Jack Weed’s Backshop for some 
ts in the service field. 


Only a Few States Adopt Programs This Year; 
Privately-Operated Stations an Issue 





Stirs Fight 





program of inspections at state- 
operated testing stations were ap- 
proved by that state’s legislature. 
Whether Connecticut’s motor ve- 
hicle inspection program should be 
resumed, after having been sus- 
pended during the war, was at 
this writing an issue before the 
Connecticut legislature. A special 
state legislative economy study 
committee recommended that the 
state’s statutes providing for an- 
nual inspections be repealed. 


Conn. Officials Disagree 

The Connecticut highway safety 
commission, however, has urged 
reestablishment of the former sys- 
tem of semi-annual inspections at 
state-operated testing stations. 
Meanwhile, State Motor Vehicle 
Commissioner Elmer S. Watson 
has proposed that the state-oper- 
ated testing lanes be replaced by 
a system of inspections at private 
garages, supervised by his depart- 
ment. 

Bills providing for both state- 
operated inspections and tests at 
designated private garages were 
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Cc. E. BLEICHER, president of De Soto, center, with Robert A. Waters, left, president, 
James F. Waters (De Soto), San Francisco, with William Waters, sales manager. Bleicher 
was a recent guest of the Waters and addressed a meeting of some 300 northern Cali- 
fornia dealers in which he pointed out that the trade should prepare for a return of 
competitive selling within nine or 10 months if steel mills continue increased deliveries 
of sheet steel and labor and management continue in accord. Bleicher predicted produc- 
tion of 100,000 De Sotos in 1947 if existing manufacturing conditions are improved. 





pending at this writing in the Cal- 
ifornia legislature. 

West Virginia’s legislature re- 
jected a bill which would have 
set up an inspection program 
conducted at state-owned and 
operated testing stations. 

A bill introduced in the Ohio 
legislature would provide for semi- 
annual inspection of motor ve- 


hicles, with a fee of 50 cents for 
each inspection. 


Other states in which inspection 
bills were introduced this year in- 
clude Colorado, Illinois, Arizona, 
Maine, Maryland, Minnesota, Penn- 
sylvania and Utah. The legislatures 
of some of these states already 
have adjourned without enacting 
the proposals. 
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Chrysler Division 
Fills 2 Regional, 
8 District Posts 


DETROIT.—Stewart W. Munroe, 
general sales manager of the 
Chrysler division, has announced 
the appointment of Lewis Q. 
Brown as regional manager in the 
Salt Lake City region, and the 
transfer of Joseph D. Campbell 
from regional manager at Salt 
Lake City to regional manager at 
Memphis, succeeding J. C. Clem, 
who has resigned to enter private 
business. Brown was promoted 
from district manager in the Bos- 
ton region. 

Munroe also announced the ap- 
pointment of the following eight 
men as district managers: 

Floyd A. Allen, at San Antonio; 
Albert G. Gajdos, at Hastings, 
Neb.; Jerry Goodrich, at San Di- 
ego, Calif.; Don W. McKay, at 
Knoxville, Tenn.; John M. Osborne, 
at Fargo, N. D.; Lehan Paulin, at 
Lynchburg, Va.; Thomas F. Roach, 
at Madison, Wis., and William 
Vaughan, at Birmingham, Ala. 


‘“‘We received excellent rsults from our 
advertisement printed in the Classified Sec- 
tion of Automotive News.'’—Adams & Son, 
Coeur D'Alene, Idaho. 
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The Bendix Parking and 
Emergency Brake is the 
product of close coopera- 
tion between Bendix and 
a prominent bus manufac- 
turer. Designed for drive- 
shaft installation, this 
brake was tailor-made to 
a specific job, proven in 
use, and then made avail- 
able to the industry at 
large. Thus the entire 
industry benefits from 
the work Bendix does for 
individual manufacturers. 


CENTERMOUNT PARKING BRAKE 


HYDRAULIC REMOTE CONTROLS 


/ 








endix’| Cooperation 


The entire automotive industry has been built on the cooperation 





BENDIX PRODUCTS DIVISION of 


/ SOUTH BEND 20, 











WHEEL BRAKES 











W-(ieb@ 


PRODUCTS 





DIVISION 






UNIVERSAL JOINTS 


of thousands of skilled hands, hundreds of skilled companies. The 
engineering and production miracles that have become the 
commonplace would be impossible without this coordinated 
effort. In Bendix’ long history of partnership with the industry, 
cooperation is more than an adjunct to production —it is the basic 
Bendix* method of operation. The Bendix products that find such 
wide acceptance always trace their beginnings to developmental 
cooperation with the manufacturer. 


*REG. U.S. PAT. OFF. 


AVIATION CORPORATION 


HYDROVAC* POWER BRAKING 
B.K.* VACUUM POWER RELAY VALVES 
TRAILER VACUUM POWER BRAKES 
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In the Hopper 


Anti-Diversion Amendment 
Introduced in Florida 


Diversion of gasoline tax receipts 
to non-highway purposes would be 
curbed under a proposed state con- 
stitutional amendment which has 
been introduced in the Florida leg- 
islature. 

The amendment would require 
that all receipts from taxes on mo- 
tor fuels be used exclusively for 
road construction with the excep- 
tion that two cents of the gallon- 
age tax on gasoline be set aside 
for payment of old country road 
and bridge debts. 


* * * 
Mo. House Approves Bill 
For Permanent Plates 


A bill providing for a system of 
staggered registration of motor ve- 
hicles and permanent use of license 
plates to avoid the present bottle- 
neck in the state department of 
revenue has been passed by the 
Missouri house, 102 to 6. 

The act would become operative 
Jan. 1, 1949, and would provide for 
a monthly series system for the 





Advertising that stops at city limits can’t help 
salesmen who go beyond. 
salesmen do go beyond the city limits to sell the 
dealers who serve two-thirds of the market's 
three million population. 

Only in the Post-Gazette will your daily news- 


registration of motor vehicles in- 
stead of the present system of an- 
nual calendar year registration. 

+ + + 


Pa. Bill Defines Dealers 
To Include Fleet Owners 


An amendment to the motor ve- 
hicle code, to include in the defi- 
nition of “dealer” fleet owners of 
at least 15 motor vehicles who 
maintain their own towing and re- 
pair service, and providing for a 
$2 fee for each certificate of title 
for a fleet owner, has been intro- 
duced as House Bill 1159 in the 
Pennsylvania legislature. 

Also introduced was House Bill 
1160, which directs the issuance of 
special motor vehicle registration 
certificates to war amputees and 
permits such amputees to park in 
restricted areas. ~* 

+ + + 


N. H. Kills Plates Bill; 


Vets Get Free Licenses 

House Bill 295, which would have 
required the return of registration 
plates within 10 days after transfer 
of ownership of any motor vehicle, 


THEY BELONG TOGETHER 
LIKE A HORSE AND BUGGY 


paper advertising work effectively with your 
salesmen selling the million central city folks— 
and travel with them to help sell two millions 
more living in 144 nearby cities and towns. That 
means maximum sales from your Pittsburgh 
advertising. 


In Pittsburgh, your 


@ The Post-Gazette has the 
largest circulation of any 
Pittsburgh daily newspaper! 


POST-GAZETTE 


REPRESENTED NATIONALLY BY MOLONEY, 


1947 





has been killed in the New Hamp- 
shire house of representatives. 
Meanwhile, the New Hampshire 
senate gave final legisJative ap- 
proval to a measure sponsored by 
Rep. Edward J. Cavanaugh of 
Manchester giving World War II 
veterans, who receive free automo- 
biles from the government, free 
registration plates and driving li- 
censes. The bill was supported by 
the American Legion. 
* + * 


Flat $10 Registry Fee 


Gets Ohio House Okay 


The Ohio house has passed a bill 
providing for a uniform $10 license 
fee for automobiles. At present the 
fee is $7, $10 or $16, according to 
the horsepower of the automobile. 
If the new bill becomes a law, it 
will go into effect Apr. 1, 1948. 

The Ohio state motor vehicle 
registrar has announced that two 
tags will be used again next year. 
The 1948 tags will have a lemon- 
yellow background with black 


numerals. 
* 


New Texas Law Legalizes 


High Auto Haulaways 

Gov. Beauford Jester has signed 
into Texas law a bill by Sen. Fred 
Harris increasing the permitted 


Route ptduertising -- as you 
ode your Salesmen! 


rat am goal 





Concenitiate tx fritabueghd 


One of Americas Great Neuspapers 






REGAN & SCHMITT, 


height of loads on motor vehicles | jumping the passenger-car regis- 
to 13% feet. tration fee from $18 to $22. 

The bill was designed to permit 2 = ae 
transportation of automobiles in 
trailers with a height design not 
now legal in the state. 

* * * 


Bill to Restore Diversion 


Offered in Wis. Senate 


Abolition of Wisconsin's highway 
fund segregation law is proposed 
by a bill introduced in the Wis- 
consin senate. 

The segregation law, passed by 
the 1945 Wisconsin legislature over 
the veto of the late Gov. Goodland, 
outlaws the diversion of highway 
funds to unrelated purposes. Get- 
telman’s bill would send all auto- 
motive tax receipts to the general 
fund, from which their diversion 
to non-highway purposes would be 
possible. 














40-Cent Hourly Minimum 
Asked in Wis. Pay Bill 

A state wage-hour bill, proposing 
a 40-cent an hour minimum and 
a 40-hour five-day week, with time 
and a half for overtime, has been 
introduced in the Wisconsin legis- 
lature. 

Under the bill, state wage boards 
would be established to hold hear- 
ings and recommend basic wages 
and working provisions to the state 
industrial commission, which would 
be empowered to issue orders to 
put the recommendations into ef- 
fect. 


2-Cent Tax on Lube Oil 


Proposed in Pa. House 


Pennsylvania House Bill 1239 
would impose a tax of two cents 
per quart on lubricating oil for 
general revenue purposes. The tax 
would be paid by distributors and 
would require them to be licensed 
and to make reports and payments 
of the tax to the state. The meas- 
ure has the opposition of the Asso- 
ciated Petroleum Industries of 
Pennsylvania. 

* 


* + * 
Vermont House Approves 


Boost in Registry Fees 


The Vermont House of Repre- 
sentatives has passed the admin- 
istration-sponsored measure rais- 
ing truck fees. Considerable de- 
bate preceded the roll call vote, 
which saw the measure win out 
by a margin of 151 to 65. Also 
passed by the house was a Dill 


* * 
Texans Advance Proposal 
To Hike Gas Tax 2 Cents 


By a vote of 11 to 5, a two-cent 
a gallon gasoline tax increase to 
build rural roads has been voted 
out of the Texas house highways 
and roads committee. The six-cent 
tax would raise an estimated $88,- 
200,000. 


* * * 


Okla. House Passes Bill 
On Truck Loads 


The Oklahoma house has passed 
a bill limiting weight of trucks to 
18,000 pounds per axle. 

cal * * 


N. C. Wage Bill Fails 


A state wage-hour bill has been 
killed by the North Caroline Sen- 
ate by a vote of 32 to 10. The meas- 
ure would have provided a mini- 
mum wage of 40 cents an hour 
and a work week of 48 hours, with 
time-and-a-half payment for ad- 
ditional hours. 

* ” * 


Ore. Jobless Bill Dies 


A bill which would have brought 
employers of one or more persons 
under Oregon’s unemployment 
compensation act, instead of four 
or more as at present, was killed 
by the Oregon senate through in- 
definite postponement. 

* * * 


Remove Pa. Bus Speeds 


By a vote of 201 to 0, the Penn- 
sylvania house has passed a bill 
which would remove buses from 
the 45-mile-per-hour speed limit. 
The measure would also establish 
restricted speed zones outside busi- 
ness-residential districts unsafe for 
maximum speed. 

* * 


Wholesale Diesel Tax 


Enactment of a tax of 2 percent 
on the gross earnings of whole- 
sale gasoline and diesel oil dis- 
tributors is proposed in a bill pend- 
ing in the Rhode Island legisla- 
ture. The bill specifically excludes 
retail filling station operators. 

a * * 


Vt. Trade Bill Killed 


A fair trade bill, to authorize 
minimum resale price contracts be- 
tween manufacturers and retailers 
of trade-marked products, was 
killed by the Vermont Senate after 
having passed the House with little 
opposition. 


Plastics Parley, 
Show Planned 


CHICAGO.—New plastics mate- 
rials, demonstrations of fabrica- 
tion methods and products for 
home, commercial and industrial 
use will feature the National Plas- 
tics Show to be held May 6-10 at 
the Coliseum here. 

Concurrently with the show, 2 
convention will be held at the Ste- 
vens hotel, sponsored by the So- 
ciety of the Plastics Industry. Ad- 
mission to the show, to be by in- 
vitation, will be limited to the trade 
and will be free to any customer 
of the industry whether he be a 
manufacturer, distributor or re- 
tailer. 
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Only S. D. Now Lacks Some Form of Control. . . 
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Drivers’ Licensing Laws Still Far 


From Aims of Uniformity, Safety 


be undertaken at this time because | quate side vision causes a great 


By Bethune Jones 
Staff Correspondent 

NEW YORK.—Bills for stronger 
driver's license laws have been 
widely introduced in 1947 state 
legislative sessions throughout the 
country as part of the nationwide 
drive to curb highway accidents, 
but analysis of developments in 
state capitals reveals that the goal 
of uniform and effective driver 
licensing regulations remains a 
long way off. 

Wyoming now has a driver's li- 
cense law for the first time, as the 
result of a bill enacted by the 1947 
Wyoming legislature. After July 1, 
every Wyoming driver will be re- 
quired to have a license, with ap- 
plication forms asking pertinent 
questions concerning the appli- 
cants’ appearance and physical 
qualifications for driving. 

Renewals will be issued every 
three years, with examinations re- 
quired of drivers convicted of traf- 
fic law infractions. Beginning Jan. 
1, 1948, all new drivers will be 
required to take examinations to 
prove they have the mental, phy- 
sical and operating knowledge to 
drive. 

A driver’s license law also is 
scheduled to become fully opera- 
tive July 1 in Louisiana, under 
an act passed last year. Like 
Wyoming, Louisiana heretofore 
had no driver’s licensing law of 
any kind. 

The new Wyoming and Louisiana 
statutes leave South Dakota as 
the only state without some form 
of driver licensing law, although 
some seven states do not examine 
applicants for licenses and the 
laws of many states are in some 
respect regarded as weak from the 
safety viewpoint. A licensing bill 
was introduced in the South Da- 
kota legislature this year but failed 
to pass. Another regular legisla- 
tive session is not scheduled there 
for two years. 

A new state highway safety code 
enacted by the 1947 North Carolina 
legislature included a requirement 
that every private driver undergo 
an examination once every four 

years and every public chauffeur 
a test annually. A fee of $2 will 
be charged for driving permits is- 
sued as a result of these tests. 


Kansas Bill Meets Veto 


The Kansas legislature passed a 
driver’s license bill so weakened 
by amendments that it was vetoed 
by Gov. Frank Carlson, who had 
urged strengthening of the state’s 
present law to require examina- 
tion of all drivers. 

As passed, the bill would have 

required examinations only of ap- 
plicants seeking original licenses. 
Others would have been re-licensed 
upon payment of a fee of $1, in- 
stead of 40 cents, as at present. 
Gov. Carlson contended the in- 
creased fee would be unjustified 
without examinations for all 
drivers. 
_ Compulsory eyesight and driv- 
ing examinations, together with 
any other physical and mental 
tests the state highway commis- 
sioner might prescribe, are pro- 
vided for by a bill passed by the 
Minnesota House of Representa- 
tives and at this writing awaiting 
action by the Senate. The bill 
would not apply to present driver’s 
licenses, but would take effect 
when their four-year term expires 
and holders apply for renewals. 

A bill to strengthen the Mis- 
souri law is pending before that 
State’s legislature. It would em- 
power the state highway patrol 
to require physical examinations 
or tests of new applicants for 
driver’s licenses, but would per- 
mit present holders of licenses 
to obtain renewals without such 
examinations or tests. 

New Jersey Motor Vehicle Com- 
missioner Arthur W. Magee’s plan, 
announced last year, to re-examine 
the sight and physical qualifica- 
tions of drivers past 40 years of 
age has apparently been sidetrack- 
ed at least for the present. Gov. 
Driscoll made no provision for the 
plan in his budget recommenda- 
tions and, while no explanation was 
offered, it was understood he 
thought the program should not 


of its cost. 
Backs Broader Tests 


number of accidents at intersec- 
tions. Research is needed, he add- 


A bill to allow more stringent|ed, to determine the percentages. 


physical examinations of drivers | 
was introduced in the Oklahoma 
legislature under sponsorship of 
the state highway patrol. Chief J. 
M. Thaxton of the patrol said the 
bill doesn’t go as far as desirable 
but is a step in the right direction. 

Thaxton said it is already known 
that tests should be given to de- 
termine that drivers have the fol- 
lowing adequate visual faculties: 
Depth perception, good night vi- 
sion and motion field. The only test 
now given applicants for Okla- 
homa driver's licenses, he said, is 
known as the Snellen test, where 
the applicant is required to read 
lines of letters from a distance of 
20 feet. 

The Oklahoma official said it is 
known definitely that lack of ade- 


err st 


Sales Management's 1947 Survey 
of Buying Power proves Port- 
land's position as Oregon's only 
major market. Metropolitan Port- 


land alone, with 50% of 


state's population, accounts for 
55% of the state's retail sales, 


71% of the wholesale 


Member Metropolitan and Pacific Parade Groups 


sales, 


Other states in which bills re- 
lating to driver’s licenses were 
introduced in state legislative 
sessions this year include Cali- 
fornia, Colorado, Montana, Dela- 
ware, Michigan, New Hampshire, 
Georgia, North Dakota, Iowa, 
Idaho and Texas. In some of 
these states, legislatures already 
have adjourned without enact- 
ing the proposals. 

Meanwhile, the American Assn. 
of Motor Vehicle Administrators 
and the National Conservation Bu- 
reau, a division of the Association 
of Casualty and Surety Executives, 
have launched as a joint under- 
taking an organized campaign for 
uniform driver licensing in as 
many states as possible in the in- 
terest of automobile accident pre- 
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TWENTY-FOUR EMPLOYES of Bledsoe Nash Motor Co., Shreveport, La., attended 
a@ banquet when the company was presented with the Nash 10-point award for ‘‘encom- 
passing every phase of a dealer’s service to his customers—sales, service, financial re- 
sponsibility, business methods’’ and other qualifications. 





vention. 

As the result of numerous con- 
ferences among officials of eastern 
states and based on voluminous 
statistics and years of study, a 
13-point program is being urged 
for adoption by the various states 
through legislative or administra- 
tive action. 


Said to be regarded as by far 
the most advanced, the New York 
state driver application blank is 
cited as a model and adoption by 
all states is suggested “of the rec- 








ommended questions as a minimum 
standard for use on the initial and 
renewal applications for operators’ 
licenses.” 


Another suggested measure, 
used successfully for a decade 
in Pennsylvania and to some ex- 
tent in New Jersey and Connec- 
ticut, are “driver _ clinics,” 
through which those who have 
been involved in a number of 
accidents are called in by li- 
cense commissioners for an ex- 
amination. 


2nd Largest Evening Newspaper 
on the Pacific Coast! 


the 


its Retail Trading Zone. 


When you advertise in Portland, be sure to specify 


The JOURNAL 


Evenings and Sunday 


PORTLAND, OREGON 


The JOURNAL now offers advertisers the largest 
circulation in its history, both daily and Sunday. 
You need The Journal to sell effectively in Oregon’s 
only Major Market ... metropolitan Portland and 


@ Represented Nationally by Reynolds- Fitzgerald, Inc. 
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Highways and Safety... 
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Autos Become Target 
For Municipal Taxes 


riers. The mayor of New York | ax refunds. Three bills were en- 


OMPLAINTS of “Oh, my aching 

hack,” from the burden of in- 
creased taxes are bound to in- 
crease with the trend of local sub- 
divisions to tack new taxes on 
cars and trucks. 

Local political subdivisions would 
be permitted to levy taxes upon 
motor vehicles under legislation 
proposed in 15 states, according 
to a survey issued last week by 
National Highway Users Confer- 
ence. 

The most far-reaching propos- 
al has been enacted into law in 
New York. This law authorizes 
every county and New York City 
to establish various types of 
taxes, including a $5 fee on mo- 
tor vehicle of 3,500 pounds or 
less and a $10 fee on trucks, 
buses and other commercial car- 






City asked for approval of such 
a tax in New York City in his 
budget message of April 1. 

A Minnesota bill allowing cities 
to levy a “wheelage” fee of $10 
on passenger cars and $15 on 
trucks has been reported favorably 
by committee, while another meas- 
ure introduced April 3 in both 
houses, would permit taxation by 
municipalities on persons, trans- 
actions, occupations, privileges and 
subjects. 

In Maine, legislation permitting 
local taxes on bus companies is 
now in the hands of the Committee 
on Taxation. In Illinois, legisla- 


tion still in committee would per- 
mit taxation upon the owners of 
motor vehicles at the rate of three 
percent of 


the gross revenue 


Quick, Henry, the. . . If wedding bells 
ring in April for Mr. & Mrs. Fly, by 
August the happy pair could have 


I1Q1 ,000,000,000,000, 06 0,000 progeny. 


“Fly Season Need Never Come”’, page 50. 


> wes! 





Faucet flow .. 
milk pail takes 350 squirts?.. . or 55 
...or 950? The right answer is at the 
right... and also in “The Farm Quizbox’’, page 78. 





p. Moving picture .. . More than 600,000 

voluntary crop reporters keep 6,000,000 
U. S. farmers current on crops, livestock 
“Crop Reports Help Those Who Use Them”’, page 29. 


~ 


‘ 


. To fill a one gallon 
550? 


articles, factual 


| acted 





Si 


Also. . . 57 authoritative 
features, 
diverting departments, on 
crops, livestock, poultry, 
buildings, machinery, 
home making, other 
major farminterests, 


earned by such vehicles, while 
carrying passengers or commodi- 
ties for hire within municipalities. 

Delaware, New Hampshire, North 
Carolina, Tennessee and Texas 
have legislation introduced to per- 
mit particular localities to levy 
special taxes on automobiles, buses 
and trucks. A California bill pro- 
poses that city or county vehicle 
taxes shall be deducted from state 


into law, permitting two 
counties and one city to tax motor 
vehicles in Tennessee. 
* * * 

NWARYLAND, Nevada and New 

Mexico have had measures re- 
lating to the imposition of local 
taxes by communities. The Mary- 
land bill which is awaiting the 
governor’s signature, would per- 
mit the city of Baltimore taxing 
power to the same extent as the 
state. A measure authorizing the 
county commissioner to levy an 
excise tax on the sale of gasoline 
died in committee with the ad- 
journment of the Nevada legisla- 
ture. The New Mexico measure 
which would have permitted a one- 
cent county gas tax was killed. 
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now considering permitting cities, 
other than first class, to impose 
a tax on personal property which 





would include motor vehicles. 
This would include occupational 
license taxes on all personal 
transactions, occupations and 
privileges that are not licensed 
by that state. 

West Virginia has enacted a law 
prohibiting municipalities from 
levying privilege taxes or licenses 
on motor carriers which are al- 
ready taxed under the state gross 
income tax law. A bill to permit 
municipalities to levy taxes on 
motor vehicles regardless of state 
statutes was killed in that state. 

+ + 


Coordination on Parking Plan 


Urged for Municipalities 


One hundred and thirty-six sec- 
retaries and officials of AAA auto- 
mobile clubs affiliated with Penn- 
sylvania Motor Federation attend- 
ed the recent two-day Annual Sec- 
retaries conference at Harrisburg. 
Formation of municipal authori- 
ties to rescue the parking problem 
from its “orphan” status was urged 


The Pennsylvania legislature is | by Burton W. Marsh, director of 





~ ee Not back & forth 
but round & round! 


For thousands of years men have been 
plowing . . . scratching the earth with a sharp 
stick, forcing a bent branch or wooden wedge 
through surface soil, breaking ground with the 
horse-drawn moldboard blade, dragging gang 
plows behind a tractor . . 
plowman’s pattern and the farmer’s pride 
have been rule-straight furrows, back and 
forth across the field . . . Now, after so many 
centuries—‘‘Plowing. Time required to plough 
a field can be reduced by about 12 percent 
if the operator goes around the field, rather 
than crosswise. Planting corn around the field 
reduced the time needed by 45 percent, 
according to tests at the Iowa Experiment 
Station.” —page 18, April Successful Farming. 

This small item, startling and significant, 
is typical of today’s agriculture, radically 
changed since 1920 and still the fastest 
changing of all industries . 
of SuccEssFUL FARMING, business manual for 
the nation’s best farmer business men... 


~ 
— most missed 






. And always the 


. . And typical also 


market... 


Not just farmers, but the top farmers of the 
best farm region is the SuccEssFUL FARMING 


market... 
States .. 
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reaches only 17% of the SF audience. . 


concentrated in the 15 Heart 

. with the country’s best soil, best 

season and best brains. SF’s 1,200,000 

subscribers have the largest investment in farms 
.and with five years of bumper crops, high 

prices, reduced debts, accumulated savings— 

an insatiable market for everything today. 

The largest national magazine circulation 


- even 


large lists or national network programs give 


sparse and spotty coverage. Only SuccEssFUL 
FARMING gives thorough penetration. 


high-test sector... 


No advertising is national that misses the 
no national market 
distribution is really national that skips this 
plus-par portion of U.S. income. For data call 
any office, SuccessruL FArminc, Des Moines, 
New York, Chicago, Detroit, Cleveland, 
Atlanta, San Francisco, Los Angeles. 








Anderson Names Three 


To Safety Committee 

NADA President M. O. An- 
derson last week announced the 
appointment of three directors 
to the NADA Safety committee. 
They are Daniel B. Brooks, 
chairman, Baltimore; Ralph 
Nichols, Nashville, and Harry 
Sloate, Hartford, Conn. 

This important new commit- 
tee will have responsibility for 
the development of an NADA 
safety program in which all 
dealers can participate as indi- 
viduals, as dealer organizations 
and in cooperation with others 
to lessen the number of traffic 
accidents, and to further the 
general cause of safety. 





the AAA’s Traffic Engineering and 
Safety department. 

Marsh said in most cities “no 
one person or agency is respon- 
sible for a community parking 
program. “In fact, it has been only 
during the past year or so that 
the parking problem has begun to 
receive the attention it deserves. 
Some of this recognition appar- 
ently comes from the fact that 
automobile use has increased to, 
and exceeded in many localities, 
prewar peaks, despite the fact that 
there are some two and one-half 
million fewer automobiles in use 
now than in 1941,” he stated. 

* + - 


Annual Awards Made 
For Safety Films 


Three motion pictures and three 
sound slide films have been award- 
ed “Safety Oscars” for contribut- 
ing most to safety in 1946. Two 
special citations and six honorable 
mentions awards also were made. 
The awards were given by the Na- 
tional Committee on Films for 
Safety, representing 17 national or- 
ganizations. The awards are made 


annually in the fields of traffic, 
occupational, home and_ general 
safety. 


“Traffic With the Devil,” a Me- 
tro-Goldwyn-Mayer release _ pro- 
duced by Herbert Morgan in co- 
operation with the Associated 
Press, was judged the best theatri- 
cal motion picture on_ safety. 
Awards in the traffic field were: 

“Priceless Cargo,” produced by 
Superior Coach Corp., was judged 
the best motion picture. “Mary 
Jones Goes to Court,” produced by 
the National Safety Council, won 
_ award for the best sound slide 

m. 


+ * * 


Colo. Carrier Pilots Pledge 


Safety Drive Support 


PLANS for a campaign of safety 

and courtesy on the highway 
were outlined at Denver by the 
Colorado Motor Carriers Assn. The 
campaign includes plans to have 
operators and drivers of all truck 
and bus companies in the state 
sign safety and courtesy pledges; 
to select a “driver of the month” 
each month during 1947, and to 
hold a “truck rodeo” next fall. 

The association’s safety commit- 
tee includes W. H. Marrow, Ralph 
Berndt, Dan P. Harris jr., Capt. 
Gilbert Carroll of the state high- 
way patrol, and Sgt. Walter John- 
son of the Denver police depart- 
ment. 


Traffic Deaths 
Drop Sharply 
In Two Months 


(TRAFFIC deaths dropped sharply 
during January and February— 
a condition that gains in impor- 
tance in view of the fact that high- 
way mileage was higher than in 
the same period a year ago. 

According to National Safety 
Council figures, 2,140 of the 4,510 
deaths in the two months occurred 
in February. February was 16 per- 
cent below a year ago and Jan- 
uary 17 percent lower than the 
January, 1946, total. A drop of 
nearly 20 percent is shown from 
1941, the all-time peak for high- 
way fatalities. 

In addition, the mileage death 
rate—the number of deaths per 
100,000 vehicle miles in January— 
was the lowest for any January 
since such records have been kept. 

During January and February, 
190 cities reported no _ traffic 
deaths. Among these were Nor- 
folk, Va., with a population of 
231,900, Salt Lake City, 165,000, and 
Wichita, Kan., 154,000, 
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Auto Personnel 





Brown Elected President 


Of Pan Am. Petroleum 


Bruce K. Brown, vice-president | 
of Standard Oil Co. (Indiana), has | 
been elected as president of Pan 
American Petroleum Corp., a sub- 
sidiary of Standard. He succeeds 
Dr. Robert E. Wilson, who became 
chairman of Pan American as well 
as retaining his post as chairman 
of Standard. 

Pan American markets petroleum 
products in Louisiana, Mississippi, 
Alabama, Tennessee and Arkansas. 
It also operates a refinery at Des- 
trehan, La. General offices are in 
New Orleans. 


* * * 


Perfect Circle Reorganizes 


Labor Relations Division 


Perfect Circle Corp., Hagerstown, 
Ind., announces the reorganization 
of its industrial relations office as 
the result of the resignation of 
Howard M. Dirks, director of in- 
dustrial relations. 

Irving Lacy, formerly assistant 
to the director of industrial rela- 
tions, becomes personnel assistant 
to the president. Kent Morse, wage 
adminstration manager, and O. M. 
Aders, industrial education man- 
ager, have been reassigned to the 
central staff of the manufacturing 
division. 





* * * | 


Froelich Appointed Director 


By Universal Underwriters 


Appointment of Bill Froelich to 
the board of directors of Universal 
Underwriters has been announced | 
by Lynn Snow, 
board chairman. 

Snow said that 
Froelich, a Ford 
dealer in Los An- | 
geles for 23 years, 
is the first south- 
ern California 
man in the his- 
tory of the com- 
pany to be named | 
to the firm’s| 
board. | 


* * * 





Bul Frvelich 


Staley and Burns Appointed 


Chevrolet Regional Aides 


Two new assistant managers for 
Chevrolet wholesale operations in 
the Atlantic Coast and Great Lakes 
regional areas have been appoint- | 
ed by T. H. Keating, general sales 
manager. They are K. E. Staley in | 
the Atlantic Coast region and J. L. 
Burns in the Great Lakes region. | 

Both are veterans of nearly 20 
years with the Chevrolet wholesale 
staff. Staley joined the division in 
1929 as a representative at Omaha; 
Burns joined in 1928 in a similar 
role in Minneapolis. 

. - +. 


Elder Joins Titeflex 
As Vice-President 


Henry S. Elder has been named | 
vice-president of Titeflex, Inc., 
Newark, N. J., according to Elbert 
E. Husted, president. Prior to join- 
ing the Titeflex organization, Elder 
was assistant treasurer and a di- 
rector of National Fireworks, Inc. 
He has also been secretary-treas- 
urer and a director of Boltan Mfg. 
Co., and secretary-treasurer and 
director of Seaboard Commercial 
Corp. 


* * * 


Windham Made Treasurer 


Of F. L. Jacobs Co. 


Election of James C. Windham 
as treasurer of F. L. Jacobs Co. 
has been announced by Rex C. 
Jacobs, president. Windham also 
was appointed an assistant secre- 
tary of the company. 

* * e 


Mahoney Boosted 


Thomas J. Mahoney has been | 
named acting manager of the St. | 
Louis office of Vapor Car Heating 
Co., Inc. Mahoney, who had been 
district engineer at St. Louis for 
the firm, replaces E. J. Bryant, who 
is retiring. 

. * * 


Main Named by Plomb 


C. W. Main has been appointed a 
field representative of Plomb Tool 
Co., according to R. W. Kerr, vice- 
president and director of sales. He 
will headquarter in Denver and his 
territory includes Colorado, Wyo- 





ming and parts of South Dakota 
and Nebraska. 
* + * 


Fisher Shifts Knapp 


L. P. Cramer, resident manager 
of the Fisher Body plant in Janes- 
ville, Wis., has announced the ap- 
pointment of J. G. Knapp, former 
director of industrial relations at 
the Fisher Body Tarrytown (N. Y.) 
plant, to the corresponding posi- 
tion in Janesville, succeeding R. 
A. Fulton, who has been trans- 


ferred to other duties in Detroit. 
* * * 


Kirkbride Joins Houdry 


C. G. Kirkbride, former professor 
of chemical engineering at Texas 
A & M College, has joined Houdry 
Process Corp. as director of the 





Houdry Laboratories, Arthur V. 
Danner, Houdry executive  vice- 
president, has announced. Kirk- 


bride will make his headquarters 
at the Houdry laboratories near 
Marcus Hook, Pa. 


* * * 


Wasson Made Director 


Stowell C. Wasson, manager of 
National Malleable and Steel Cast- 


ings Co.’s two Chicago works at 
Cicero and Melrose Park, has been 
elected a director of the company. 
President Cleve H. Pomeroy an- 
nounced. He fills the vacancy on 
the board caused by the death last 
year of Charles H. McCrea. Was- 
son joined the company in 1911. 
= * * 


Cotter Promoted 


T. H. Hoffman jr., resident man- 
ager of the Tarrytown (N. Y.) 
Fisher Body plant, has announced 
the appointment of Fred Cotter, 
former assistant director of indus- 
trial relations at the Fisher Body- 
Ternstedt plant in Detroit, to di- 
rector of industrial relations suc- 
ceeding J. G. Knapp. Knapp has 
been transferred to Fisher’s Janes- 
ville (Wis.) plant. 


* * * 


Goodyear Names Wiland 


Appointment of Henry M. Wi- 
land as purchasing agent for Good- 
year Tire & Rubber Co.’s tire fac- 
tory in Buitenzorg, Java, has been 
announced by George K. Hinshaw, 
vice-president and production man- 
ager of Goodyear Foreign Opera- 
tions. 

* * * 


Hein in Detroit 
Howard A. Hein, formerly chief 
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sales engineer for the Cleveland 
Automatic Machine Co., has been 
appointed manager of the Detroit 
branch, John J. Prohaska, general 
sales manager, announced. 

* * * 


Clough’s 25th Year 


H. W. Clough, vice-president of 
Belden Mfg. Co., Chicago, maker 
of electrical wire and cable prod- 
ucts for the automotive and allied 
fields, celebrated his 25th year 
with the company. Clough joined 
Belden in April, 1922, as a mem- 
ber of the sales service department. 

+ * ” 


Davey Named by Fisher 


B. H. Sweeney, resident manager 
of the Fisher Body plant at St. 
Louis, has announced the appoint- 
ment of William C. Davey as assis- 
tant resident manager. Davey has 
been plant superintendent in St. 
Louis since September, 1945. He 
fills the position left vacant when 
William G. Fleischauer resigned 
several months ago. 

* * * 


Hacker Goes South 


Appointment of Arden R. Hacker 
as manager of mechanical goods 
design at Goodyear Tire & Rubber 
Co.’s plant in Hurlingham, Argen- 
tina, is announced by George K. 


Prospective car buyers agree... 
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Hinshaw, vice-president and pro- 
duction manager of Goodyear for- 
eign operations. 

* * > 


Wisconsin Names Fischer 


Appointment of Maxwell W. 
Fischer as acting maintenance en- 
gineering chief of the Wisconsin 
state highway commission has 
been announced. He succeeds Wil- 
liam Hoenig, given an indefinite 
leave of absence because of illness. 

* * * 


Blach Joins Borg Export 


Robert Black has been appointed 
product manager of engine com- ° 
ponents for Borg-Warner Interna- 
tional Corp., Chicago. He will han- 
dle lines of pistons, rings and re- 
lated engine parts. Black formerly 
was affiliated with the account- 
ing department of General Motors 
Corp. in Buffalo. 

* + * 


Fisk Appoints Anderson 


J. L. Anderson has been appoint- 
ed district manager for Fisk tires 
in the Pittsburgh district. He suc- 
ceeds M. C. Welshimer who was 
transferred to Denver where he 
will be in charge of Fisk sales 
activities in that area. 





oTORISTS want wider windshields and larger win- 
M dows in the cars they buy, because they know 
how much these improvements contribute to safety and 
driving pleasure. And the automobile manufacturers 


who have heeded this demand, have won the hearty 


support of car buyers. 


It will pay you to use Pittsburgh Safety Glasses. 
They're unsurpassed in quality and dependability. They 


have the unqualified confidence of your prospective cus- 


tomers. They have the backing of the vast scientific 
facilities and the unequalled manufacturing skill and 
knowledge of “Pittsburgh”—a leader in the industry. 
Remember also that Pittsburgh Safety Glasses can now 


be mass-produced in curved as well as flat panels. 


Whenever you have a problem having to do with the 


Sotety GLASS i -rrsuner 


DUPLATE SAFETY PLATE GLASS > 


ae 


Se ie ee ee 


DUOLITE SAFETY WINDOW GLASS 


use of glass in your cars, we invite you to consult with 
our Safety Glass specialists. Pittsburgh Plate Glass 
Company, 2160-7 Grant Building, Pittsburgh 19, Pa. 
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| Eaton Reorganizes 











































































Mich. Operations 
Into 3 Divisions 


| CLEVELAND.—J. O. Eaton, 
|chairman of Eaton Mfg. Co., last 
week announced the creation of 
three new Michigan divisions of 
the company, replacing the former 
Wilcox-Rich division. 

The valve division with plants in 
Battle Creek and Lawton manu- 
factures automotive, aircraft and 
Diesel engine valves. The pump 
division at Marshall produces 
Eaton rotor pumps for various 
automotive, truck, tractor and air- 
craft applications. The Saginaw 
division produces hydraulic valve 
lifters, tappets, valve seat inserts 
and Dynamatic fan drives. 

The forming of these divisions 
coincides with the appointment of 
three new general managers. H. 
I. Dyer, formerly plant manager 
of the Battle Creek and Lawton 
plants, has been made_ general 
manager in charge of the valve 
division. 

Herbert Russell, formerly plant 
manager of the Saginaw plants, 
has been made general manager 
of the Saginaw division. F. H. Mott 
jr. formerly in charge of sales 
and engineering for the rotor pump 
department of the Wilcox-Rich di- 
vision, has been made_ general 
manager of the pump division. 

Mott will maintain offices in De- 
| troit, where sales, engineering, and 
research departments for all three 
divisions will be located. D. Alex- 
ander will continue as_ resident 
manager of the Marshall plant. 

R. H. Daisley, formerly general 
manager of the Wilcox-Rich divi- 
sion and vice-president of Eaton 
Mfg. Co. since 1938, has been made 
director of manufacturing for the 


‘| company. 
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Ruef Will Manage 
Dodge at Memphis 


DETROIT.—Paul M. Ruef has 
been named Memphis regional 
manager for Dodge, E. C. Quinn, 
sales manager, 
announced last 
week. Ruef suc- 
ceeds Samuel E. 
Pattison, who has 
been transferred 
to the Boston re- 
gion. 

Ruef has been 
with Chrysler 
Corp. since June, 
1941. He now 
moves up from a Paul M. Ruef 
district manager- 
ship in the Philadelphia region 
where he has served since No- 
vember, 1944. 


Gas Vapor Warning 


Glass Tube Detects Presence 


Of Carbon Monoxide 


KANSAS CITY.—A war-born de- 
vice for detecting carbon monoxide 
fumes has been developed by the 
National Bureau of Standards and 
will be marketed within the next 
few months, the United States 
Safety Service Co. said here last 
week. 

The detector consists of a small 
glass tube sealed at both ends. 
When the tip is broken from the 
tube, presence of one part of car- 
bon dioxide in 500 million parts of 
air will cause the liquid in the tube 
to change color, thereby giving 
warning of danger. 

It is expected that the unit will 
be used extensively in airplanes, 
power boats, trucks, passenger cars 
and buses and wherever there is 
possibility of gas poisoning. Ad- 
dress of the U. S. Safety Service 
Co. is 1215 McGee St., Kansas City, 
Mo. 


WAA Offers Tenn. Plant 
Designed for Goodyear 


WASHINGTON. — A partially- 
built war plant in Nashville, Tenn., 
designed for use by Goodyear for 
the production of rubber and tex- 
tile products, has been offered for 
sale by WAA. 

WAA said the plant, which is 
16 percent complete, is adaptable 
for the production of automobile 
parts, iron and _ steel products, 
transportation equipment or rub- 
ber or textile products. Sealed bids 
will be accepted by WAA’s Nash- 
ville regional office until Apr. 30. 
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The Other Side of the Picture 
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NEW YORK.— Envisioning the 
possibility that during the next 25 
years “the real income of most of 
our people can be doubled,” Paul 
G. Hoffman, chairman of the Com- 
mittee for Economic Development 
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Decries Boom-Bust Cycle 


Hoffman Forecasts Doubled Incomes by 1972 
If Economy Is Stabilized 
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tional needed working capital.” 
High tax rates, he added, “are 
ruinous to enterprises that are 
fighting their way up.” 

Assailing as a “national disgrace” 


and president of Studebaker, ap-|what he called “the shockingly 
pealed in an address here Apr. 10|small amount that has been spent 


for the collective wisdom of the 
nation’s governmental and _ eco- 
nomic forces in helping perfect a 
program of action “aimed at en- 
hancing our economy’s dynamic 
productiveness and moderating its 


tendencies toward booms and | 


busts.” . 

“There is no money magic, no 
one formula, no one cure for the 
boom-bust cycle,” he told 800 
agents of the New York Life Insur- 
ance Co. 

Asserting that the government 
has the general responsibility of 
providing “an economic climate 
in which free labor, free agricul- 
ture and free business can flour- 
ish,” Hoffman said “there are 
several specific areas in which 
government can and should take 
action quickly.” 

He listed these specific areas as 
including a “complete recast of 
our tax system; better timing in 
the construction of public works to 
bring about a great increase in 
stability in the construction indus- 
try; extension of unemployment 
compensation insurance, as far as 
practical, to all workers; and re- 
moval of obstacles standing in the 
way of new business and the 
growth of small business.” 

Expressing the opinion that the 
present tax system “exerts a 
devastating influence on the dyna- 
mism of our econemy and also 
contributes to its instability,” he 
proposed as a first step toward cor- 
recting the present weaknesses the 
stabilization of tax rates, set so 
as to balance the budget in a pe- 
riod of normal prosperity and then 
let alone. 

“The signifieant feature of sta- 
bilized tax rates,” he said, “is that 
they result in the collection of a 
high volume of tax dollars in pe- 
riods when inflation threatens and 
a low volume of tax dollars in pe- 
tiods of depression.” 

Hoffman urged reduction of 
business taxes at the earliest 
possible moment. “Growing busi- 
ness,” he said, “must look to 
plowed-back earnings for addi- 


Wholesale Chiefs 
To Meet at K-F 


WILLOW RUN.—Wholesale man- 
agers from 146 Kaiser-Frazer dis- 
tributor points will meet at Willow 
Run at two wholesale sales con- 
ferences slated to start May 5 and 
May 12. 

W. A. MacDonald, vice-president | 
in charge of sales, said the east- 
ern group will gather May 5-12 
under the leadership of J. R. Ack- | 
erman, assistant director of sales 
for the eastern states. The fol- 
lowing week W. G. Morrison, as- 
sistant director of sales for the | 
Western states, will meet with the 
westerners. 

_ All wholesale managers attend- 
ing will drive home a new Kaiser 
or Frazer, MacDonaki said. 





| 





Schuck Motor Co. 
A charter has been granted to 
Schuck Motor Co., Newbern, Tenn. 
H. Huck, Evelyn Shuck and J. 


4 Burkeen are the principals. 
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on fundamental economic re- 
search,” Hoffman declared: 


“If, through promoting better 
understanding of how our economy 
functions, we can ward off attacks 
which would vitiate it; if we are 
diligent and wise in seeking im- 
provements which will make for 
its more effective functioning, and 
if we are willing to work and think 
harder, then the next 25 years 
hold promise of progress without 
parallel. If we remain at peace the 
real income of most of our people 
can be doubled.” 
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Adams Heads Up 
Buick-E] Paso 

EL PASO, Tex. 
Walter B. Adams as Buick zone 
manager here was announced last 


week by W. F. Hufstader, general 
sales manager. Adams, associated 


Appointment of 


with Buick since 1936, succeeds 
W. C. Cook, recently appointed 
Buick zone manager at Cincinnati. 

Adams joined Buick in 1936 as 
parts and service representative in 








PURE HONEY! 


That demands a new approach to Maryland mar- 


57,000 Baltimore Families 
Never Counted Before 


It’s true! The first accurate count since 1940 shows 
over 57,000 new families now living, earning and buy- 
ing in the Baltimore City Zone. That’s pure honey for 
the advertiser going after increased sales in America’s 


Sixth Largest City. 


Painstaking research by the Baltimore Health Depart- 
ment, with the cooperation of government agencies, 
discloses that the Baltimore City Zone now has 
321,158 dwelling units* a husky increase of 57,620 


over the 1940 census. 


*Sources: Director of Statistical Section, Baltimore City Health Depart- 
ment; Building Engineer, Baltimore County; Supervisors of Assessments, 
Howard and Anne Arundel counties. 
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By Fred Kempf 
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the Dallas zone. He served as ser- 
vice manager at El Paso, on the 
staff of the Buick engine plant at 
Melrose Park, Ill., during the war. 
Since. August, 1945, he has been 
parts and service manager here. 


Waite Trucking Co. 
Waite Trucking Co., Inc., Thorn- 
burgh, Va., with maximum capital 
of $50,000, has been formed here 
to do a general trucking and haul- 
ing business. George T. Waite, 

Fredericksburg, is president. 


keting. It means you need the News-Post more than 
ever before, Baltimore’s favorite newspaper for over 
19 years —it means you need the biggest paper in 
Baltimore to cover the bigger Baltimore. 


FIGURE IT OUT FOR YOURSELF 


To cover 321,158 families* in Baltimore’s City Zone, 
you can’t do without the News-Post City Zone circu- 
lation of 194,063 — Baltimore’s biggest. News-Post 
total net paid circulation is 221.127. 


FOR 1947, MORE THAN 
EVER, IT’S THE 
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No wonder Nash Dealers are “Sitting on Top of the World!” 


They’ve a great car to sell . . . great national advertising 
support . . . outstanding billboards from coast-to-coast .. . 


n’ everything else it takes to make a great dealer organization! 


Individually and collectively, the assurance and enthusiasm 


that distinguishes the Nash Dealer organization stands out! 
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Automotive Finance .. . 
tierce Consecmemetenaiemmmensanenactnenete 


Short Position Study 


Favors Car Stocks 


By George Deery 
Staff Writer 

N ANALYSIS of the most re- 
cent report on the short posi- 
tion on the New York Stock Ex- 
change offers clues that motor 
shares are considered by many to 
be more attractive than several 
other types of securities. This con- 
clusion substantiates predictions 
made in this column Apr. 21 that 
followers of this group were on 
firmer ground than those who 
leaned toward other classifications. 
On Apr. 15 the big board re- 
port showed 55 stocks in which 
there was a short interest of 
5,000 shares or more, or in which 
a change in this position of 2,000 
or more shares occurred during 
the month. Of the 55 issues, 35 
had an increase on the short side. 
Proportionately, the motor mak- 
ers’ securities fared better when 


out of the six listed in the short 
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compilation three registered a de- 
crease in short interest. They were 
General Motors and Nash and 
Studebaker. 

The increase in the short side in 
the remaining four was consider- 
ably less than for many other 
stocks in the report for the month 
between March 14 and Apr. 15. 


* * * 


— short position in Chrysler 
jumped from 15,459 shares to 
17,011; Hudson from 4,555 to 5,120; 
Willys from 10,160 to 11,145. 


The position declined as follows 
in the other three: General Mo- 
tors from 28,550 to 26,638; Nash 
from 6,300 to 6,010 and Stude- 
baker from 6,770 to 4,635. 


Market action of the past several 
days, in the opinion of many lead- 
ing analysts, calls for prudence in 
selecting issues for the longer term 
prospects and more conclusive evi- 
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to local needs. 


Your advertising in The Progressive Farmer makes 
you a good neighbor to your prosperous Southern cus- 
. it serves to convince them that your 


tomers. . 
product is fitted to 


t- 


P. W. Schoen D. M. Seath 





T. B. Hutcheson 





Dr. CLARENCE POE, President & Editor 
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The True Strength 


OF ANY PUBLICATION IS ITS 
SERVICE TO ITS SUBSCRIBERS 


N SUPPORT of this belief, The Progressive Farmer main- 
I tains fully-equipped editorial offices at Raleigh, Bir- 
mingham, Memphis and Dallas. 


Twenty full-time editors and thirty staff contributors 
keep “‘in close neighborly touch” with the needs and desires 
‘armer’s one million subscriber- 
families (3,860,000 readers) in the 14 Southern states. 


In addition to material prepared by staff members, 
The Progressive Farmer regularly carries timely and in- 
teresting articles, features and stories obtained from 
leading writers and many correspondents, strategically- 
located throughout the South. 


Published monthly in five separate editions, localized to 
the farm and home interests of five distinct agricultural 
areas of the South, The Progressive Farmer provides 
its readers with an intensely-localized editorial service 
which no other leading regional or general farm magazine 


Each of the five editions of The Progressive Farmer is 
carefully edited for its particular territory. The only edi- 


of general interest to the entire South. Thus, The Pro- 


gressive Farmer is a local magazine to each of its readers, 
with no wasted space in any edition on subjects foreign 
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Auto Stocks 

Apr. 21 Apr. 14 

Chrysler .......... 89% 861% 
SE Sh deeversee 11% 9% 
General Motors ... 57 54% 
a ree 15% 14% 
Kaiser-Frazer ..... 6% 5% 
Nash ..... tbat 16% 14% 
..... ea 5% 
| Studebaker ....... 19% 18% 
Willys 9% 8% 





dence as to future direction when 
present testing phase is passed. 
* + + 


Packard Reelects Board 
At 43rd Annual Meeting 


Packard stockholklers reelected 
all directors at the 43rd annual 
meeting. 

They are: Alvan Macauley, chair- 
man; George T. Christopher, presi- 
dent and general manager; Henry 
E. Bodman, member of Bodman, 
Longley, Bogle, Middleton and 
Armstrong, Detroit law firm; Jo- 
seph M. Dodge, president, Detroit 
Bank; James McMillan, genera] 





manager of the Detroit & Cleve- | 


land Navigation Co.; Robert B 
Parker, general manager and co- 
partner of the Packard Philadel- 
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every edition is that which is 


their particular needs. 
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SOMETHING NEW IN THE WAY of ‘‘exploded’’ automobiles has just been revealed 


by Studebaker. All parts of the drive units 


of an automobile chassis have been lald out 


and mounted In correct relative positions on a 224-square-foot board. The project is the 
first of several such arrangements by which the company plans to illustrate how an 


automobile works and how its components 


go together. Studebaker proposes to use the 


display in the training of its plant and field parts staffs. A section of the engine ex- 


plosion is shown. Parts have been drawn in 
in transparent plastic brackets. 





phia distributorship, and J. G. Vin- 
cent, vice-president of engineering. 

The board of directors elected 
the following officers: Alvan Ma- 
cauley, chairman; George T. Chris- 
topher, president and general man- 
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three directions from the block and mounted 


ager; Henry E. Bodman, general 
counsel, and Hugh J. Ferry, secre- 
tary-treasurer. Ferry was also re- 
appointed a vice-president. Other 
vice-presidential reappointees were: 
J. G. Vincent, vice-president of en- 
gineering; G. C. Reifel, vice-presi- 
dent of manufacturing; L. W. 
Slack, vice-president and general 
sales manager, and Milton Tibbetts, 
vice-president and assistant secre- 
tary. R. S. Marx was reappointed 
assistant secretary and assistant 
treasurer and G. H. Brodie was re- 


appointed assistant to president. 
a * * 


They Say: 

Rumors are current in Washing- 
ton and on Wall Street that margin 
requirements on stocks may be cut 
10 or 15 percent sometime during 
the summer. . . . Four automotive 
stocks are included by The Outlook, 
published by Standard & Poor’s 
| Corp., “in a selection of 15 stocks 
| which may be classed as special 
situations. All have characteristics 
which distinguish them from the 
|; average run of stocks.” The four 
issues are Chrysler, Dana Corp., 
| Mack and Thompson Products... . 
| Many brokers hold the opinion that 
| both the upswings and declines of 
| Several recent sessions have been 
| over-emphasized. . . The manu- 
| facturers of scotch tape more than 
doubled '46 earnings over profit in 
the preceding year, causing one 
wag to cite it as proof that it pays 
| “to stick to it.” 


* * ” 
Briggs Honored 
Walter O. Briggs, chairman, 
Briggs Mfg., has been reelected a 
|director of National Industrial 
| Conference Board. 
* * * 
Earnings 


| Galvin Mfg. — Net income, for 
quarter ended March 1, after fed- 
eral taxes, amounted to $651,702, 
equivalent to 81 cents per share. 
For the corresponding period in 
1946, a Joss of $485,401 was an- 
nounced. Net sales for the first 
| quarter of 1947 were $8,840,071, over 
two and one-half times the net 
| Sales of $3,252,976 attained during 
| the first quarter of 1946. 
| + * 7 
| Hupp Corp.—For 1946 net in- 
;}come of $621,000, or 31 cents a 
| share. In 1945, net totaled $905,000, 
equal to 45 cents. The 1946 net, 
| which includes profit on sale of 
|property and equipment, is after 
crediting Federal tax adjustments 
|refundable of $328,800. The 1946 
| results also include the operations 
| of Hupp’s wholly owned Chicago 
| Subsidiary, Amgears, Inc., from 
| Sake of acquisition, Oct. 9, 1946. 


| New Ford Officials 


‘ : BR 
*.. 


—— 





W. E. Kimbrough G. ©. Eldredge 


HERE ARE two new Ford executives. 
W. E. Kimbrough and Gordon ©. Eldredge, 
whose appointments were announced pre- 
viously in Automotive News. Kimbrough 
is manager of the truck section of the 
truck fleet sales department. Eldredge is 
assistant to B. R. Donaldson, Ford director 
of advertising, and supervises Ford car 
advertising, 
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Bonded Brake Bath 


Cleaning by Catalyzed Molten Salt Solution 
Demonstrated by Kolene Corp. 


DETROIT.—Removal of bonded 
brake lining and soluble’ sub- 
stances of oxidizable nature by 
use of a catalyzed molten salt bath 
is the claim of the Kolene pro- 
cess, a product of Kolene Corp. 
here. 

Experimental removal of bonded 
lining and bonding compound was 
conducted for Automotive News by 
Kolene Corp. last week to deter- 
mine whether bonded linings could 
be productively removed from 
brake shoes without resorting to 
tedious use of hammer and chisel. 

Slightly more than 10 minutes 
in a Kolene No. 1 molton salt bath 
at 850 degrees Fahrenheit was re- 
quired to complete separation of 
lining from the bonding agent in 
this particular experiment. Com- 
plete absorption of the asbestos 
lining and the bonding agent re- 
sulted. 

The shoes were removed from 
the bath and judged to be per- 
fectly clean of all dirt and foreign 
agents. A clear water rinse, fol- 
lowed by a three-minute dip into 
a 10 percent muriatic acid solu- 
tion to remove all oxided impuri- 
ties, and a final water rinse com- 
pleted the operation. 

In this particular experiment, it 
was pointed out by Robert H. 
Shoemaker, assistant to the presi- 
dent of Kolene, the lining was per- 
mitted to absolve in the salt bath. 
With sets of shoes not so fully 
worn, it would be the practice of 
the bath operator to remove the 
shoes from the solution after a 
five to seven-minute soaking and 
strike off the lining with a sharp 
blow from a hammer. 

In this way, he pointed out, the 
operator would avoid sludging up 
the Kolene bath with particles of 
the asbestos lining. He could then 
put the lining-less shoes back into 
the solution for quick completion 
of the bonding agent removal. 

Production removal of bonded 
linings and other bonded materials 
such as clutch facings is limited 
only by the size of the bath rack 
and the efficiency of the working 
personnel, Shoemaker said. 


Kolene is widely used through- | 
out the country by various mo- 
tor reconditioning houses be- | 
cause of its ability to remove 
general motor impurities, in- 
cluding water jacket scale, car- 
bon deposits on valves and other 
difficult-to-reach solubles, Shoe- | 
maker claims. Kolene is a pro- | 
cess for the cleaning and surface 
preparation of metals, he con- 


& After... | 








Before 








BONDED BRAKE LINING before its 
immersion in the Kolene salt bath. Pic- 
tured above is a set of bonded linings and 
shoes as received from a garage by the | 
Kolene Corp. for lining removal tests. Ad- | 
mittedly, this set was considerably worn | 
but the bonding agent still had perfect ad- | 
hesion qualities. In slightly more than 10 
minutes, the lining disappeared from the 
shoes completely, leaving only a_ residue 
floating on the surface of the bath. 





THE SAME BRAKE SHOES following 
Temoval from the Kolene salt bath and 
water acid rinse. The shoes are perfectly 


clean of lining, bonding agent and all 
chemical impurities of an oxidizable na- 
ture, it is claimed. The shoes in the above 
Picture are untounched and appear just as 
they were when removed from the Kolene 
bath, ready for immediate application of 


Rew lUning. 


tinued, and is capable of remov- 
ing residual rubbers, carbon 
black, silica scale, oxides, rust, 
grease, and core sand. 

Because of its thinner-than-wa- 
ter nature, Shoemaker explained, 
the Kolene solution is able to pene- 
trate surfaces and under com- 
pounds where ordinary solvents 
fail to penetrate. It is this quality, 
he said, that permits it to act 
quickly and effectively against 
bonding agents. 

The Kolene No. 1 salt bath can 
be heated by means of gas, oil, 
electricity or any form of con- 
trolled heat. It gives off no toxic 
fumes or gases and ventilation is 
sufficient to carry off the heat 
caused by radiation, it is claimed. 

In cleaning the lining from the 
brake shoes, Kolene automatically 
prepared the surface of the shoe 
face for new bonding by remov- 
ing all impurities and surface grit 
otherwise removed by buffing. The 
Kolene process, Shoemaker claim- 
ed, cuts down on man-labor and 
enables an entire rackful of shoes 





to be prepared in one operation. 

Installation of a Kolene metal 
cleaning setup in the average 
dealership would not prove diffi- 
cult, Shoemaker said. The use 
of ordinary welded steel pot or 
tank, such as boiler plate, suf- 
fers no detrimental effect from 
the salt bath. 

Ordinary fire precautions for 
such a setup would be equal to 
those encountered in other dealer- 
ship high temperature operations, 
he suggested. 

The volume of salts and the size 
of pot required are determined by 
the size and quantity of work to 
be processed. In addition to en- 
gine parts cleaning and bonded 
lining removal, the process can 
also serve for the cleaning or 
preparation of other metal pieces 
encountered in the shop, it was 
stated. 

—Jim Wuite 


McIntyre Motor Sales 


McIntyre Motor Sales Co., 
Timber, Mont., has been author- 
ized to capitalize with $25,000. Di- 
rectors of the firm are H. H. Mc- 
Intyre, Abel Beaton and Florence 
McIntyre, all of Minot, N. D. 








‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 





NASH SPONSORED this exhibit at the travel show in Detroit. The purpose of the 
display was to demonstrate that its convertible bed is ideal for pleasant camping week- 
ends and vacations. The bed will accommodate six-footers and occupies the full width 
of the car. The slightly raised rear seat cushions form a pillow and the sleepers’ feet 
extend through the wide luggage compartment. 


| Bumper Guard 


zi, | Doubles Capacity 


MEMPHIS, Tenn.—The new 
Bumper Guard Co. factory here 
has doubled its production facili- 


ties and yet manufacture can’t | 


keep up with the demand, accord- 
ing tc Richard Bailey, president 
of the year-old firm. 


welded protective device designed 
for the front of trucks of all types 
It is sold through distributors anc 
automotive dealers in selected ter- 
ritories. 





Coleman Motor Co. 
Coleman Motor Co., Whiteville, 
N. C., has been granted a charter. 
Authorized capital stock is $100,- 
000. Principals are T. B. Coleman, 


The Bumper Guard is the all- | Lucy Duval and Martha L. Burne. 





watts °°" 


@ You know they’re caused by toads. 
You’ve always known that. Touch a 
toad and you'll get a wart. Interesting— 
but definitely not true. Scientists do not 
know what causes warts; but there is 
not a shred of scientific evidence that 
they are caused by toads. 


@ The toad theory is pure nonsense. 
And alas! there is too much nonsense 


in this sorry world. 


@ Let’s look at some newspaper non- 
sense. Big newspapers are mass news- 
papers. Small competing newspapers in 
the same city are class newspapers. 
You’ve heard that a thousand times. 
It may be that, in your heart of hearts, 


you believe it. 


@ The truth may be stated simply: Big 
newspapers are successful newspapers. 
Small newspapers are less successful in 
their appeal to a lot of people. The big 
and the small both want to grow larger. 
They both know that the measure of 
their power is their circulation. 


@ There are more small newspapers 
than large ones. Therefore there are 
more salesmen reiterating the same 
nonsense that their papers reach the 
rich, the privileged, the beautiful, the 
spenders, while the larger newspapers 
reach only the untouchables. 


@ It is miracle enough to build a circu- 
lation as big as the Mirror’s by drawing 
from every class in the city. (In the 
entire history of American newspaper 
publishing only one other Sunday and 
two other dailies have ever equalled 
this achievement.) It is sheer nonsense 
to dream that such circulation could be 
built out of any single class of people. 


@ The Mirror sells more than 
1,000,000 copies daily, more than 
2,160,000 Sunday. The people who 
buy it do so because they want to read 
it. There are no carrier boys in New 
York, no circulation drives or stunts. 
The people just walk up to a newsstand, 
pay their money and pick up the news- 
paper of their choice. 


e@ But in a nation that believes that 
toads cause warts, the class newspaper 
nonsense exacts an enormous penalty. 
It prevents many an advertiser from 
discovering from his own experience 
the terrific power of the Mighty Mirror. 





NEW YORK MIRROR 
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Dealer 


Smith and Ridlon Head Up 


Romana Co. in Pensacola 





Formal opening of Romana Mo- 
tor Co., Pensacola, Fla., was held 
recently to introduce its new fa- 
cilities, especially constructed and 
equipped to handle Lincoln-Mer- 


cury sales and service. 


Luther E. Smith, general man- 
ager of the business, came to Pen- 
sacola after 18 years with Ford 
Motor Co. Joseph M. Ridlon, serv- 
ice manager, has 20 years with the 
service branch of Lincoln Motor 


Co. 
* * * 


Names in News Contacted 


In Harsh Sales Mailing 
Cliff Harsh Sales Co. 


new customers. 


Whenever Harsh sees the name 
of a person from his community 
mentioned in the newspapers, he 
clips the item. Then he pastes the 
clipping to a prepared mailing 
form which says, “We read about 


you, will you read about us?” 
The 


Harsh’s service and equipment and 

invites a visit to his dealership. 
+ * * 

Nash Firm Established 

By Pulver in Glencoe 


Henry H. Pulver has been named 
president and Raymond A. Fencl 


vice-president and service mana- 


ger of Pulver-Nash, Inc., 660 Ver- 


non Ave., Glencoe, IIl. 


Pulver has been associated with 
Ford Motor Co. at Dearborn and 
with Nash Motors’ Chicago zone 
was formerly with 


office. Fencl 


Texaco Co. 
s * = 


Lamar Chevrolet Marks 
22nd Birthday in Paris 


Lamar Chevrolet Co., Paris, Tex., 
has observed its 22nd anniversary 
as a Chevrolet dealership. Since the 
company was established in 1925 
with about 8,000 square feet of 
floor space, it has grown into a 
large dealership with more than 
52,000 square feet of operating 
space. L. M. DeShong is president. 


3 Dealers in Wash. State 
Appointed by Crosley 


Rowland Motors, 511 E. Pike St., 
Seattle; Loftus Sales Corp., Brem- 
erton, Wash., and Moir Motors, 105 
Bellingham, Wash., 
have been appointed Crosley deal- 


Grand Ave., 


ers. 
Dealers have also been appoint- 
ed in Portland, Spokane and Ana- 
cortes, it was disclosed. 
* . * 


Gingrich Motor Formed 


With $100,000 in Pa. 


Gingrich Motor Co., of Lebanon 
and Palmyra, Pa., has been grant- 
ed a charter for a $100,000 corpora- 
tion. Incorporators are R. L. Ging- 
rich, L. C. Gingrich and George E. 
YViengst. 

eThese same incorporators form 
the newly chartered Valley Es- 
tates, Inc., which has been incor- 
porated for $200,000 embracing all 
real estate. 








(Stude- 
baker), Glendive, Mont., has orig- 
inated a novel, personalized mail- 
ing piece which, he reports, wins 


printed form _ describes 


Doings 


vice manager and head of the Lin- 
coln department for the branch. 
> o 


Jones (Pontiac) Enlarges; 
Radiant Heating Begun 


Jones Motor & Equipment Co. 
(Pontiac), Tomahawk, Wis.,_ re- 
cently held formal opening of its 
new showroom and parts depart- 
ment additions. A new method of 
lubricating cars has been initiated, 
under which cars are heated un- 
derneath by floor-installed radiant 
heating. This is said to cut lube 
time in half. . 

Don Jones, Thad Jones and EI- 
bert Phillips have all been asso- 
ciated with the company for more 
than 10 years and have charge of 
various departments’ throughout 
the organization. ~ 

* + 


Fisher Helps 2 of Staff 


To Get Own Dealership 


Two members of the Joe Fisher 
Dodge-Plymouth organization in 
Portland, Ore., have become Dodge- 
Plymouth dealers in Bozeman, 
Mont., on a partnership arrange- 
ment. They are William A. Rolfe, 
Fisher sales manager and associat- 
ed with Dodge since 1936, and Rob- 
ert Mest, a salesman. 

It is the policy of Fisher to ob- 
tain dealerships for experienced 
employes when outlets are avail- 
able. This is the eighth time such 


an arrangement has been made. 
* * * 


Mason Motors Gets Space 


For Shop, U. C. Showroom 


Mason Motors, Inc. (Ford), Ko- 
komo, Ind., has acquired additional 
building space by occupying a fire- 
proof building at Market and Sy- 
camore Sts. The new structure 
contains a body repair shop and 
a used-car showroom. L. W. Dunn 
will have charge of operations in 
the new building. A truck sales 
and service department will be 
installed in the space that former- 
ly contained the body department. 

+ + © 


Campbell Motors Unveils 


New Home in Omaha 


Campbell Motors Co., C. J. Camp- 
bell, president, recently held for- 
mal opening of its new building, 
18th and Howard Sts., Omaha. Sou- 
venirs and door prizes featured the 
event, which was well attended. 

7 7 * 


Ryan & Schlieder 


Ryan and Schlieder, Inc., Man- 
chester, Vt., has filed an affidavit 
with the secretary of state for a 
proposed issue of stock for its firm, 
dealing in automobiles, trucks and 
machinery. The firm proposes is- 
suing 255 shares of $100 common 
stock, of which 13 are to be issued 
for cash, 85 for real estate, 76 for 
merchandise and stock in trade, 
and 81 for equipment, tools, auto- 
mobiles, trucks and machinery. In- 
corporators are Ray O. Wishard 
and Andrew Monti, both of Mont- 
pelier. 


Rockingham Motor Co. 


Rockingham Motor Co., Inc., 
Harrisonburg, Va., of which Virgil 
P. Hawse is president, has _ in- 
creased its maximum authorized 
capital stock from $75,000 to $80,000 


New Dealer Buildings .. . 





NEEDHAM BUICK CO., 237 Chestnut St., Needham, Mass., is a branch of Norwood 
Buick Co. The new building is 75 by 100 and has 8,250 square feet of floor space with 
complete modern facilities. G. A. Stuntzner of Norwood, the owner, has been a Buick 


dealer since Sept. 19, 1917. 


eee ae 


FORMAL OPENING of the new home of Van White Pontiac Co., W. Capitol Ave. 
and State St., Little Rock, Ark., was held recently. White has been Pontiac dealer there 
since 1937. The building cost approximately $150,000 and has 16,000 square feet of floor 
space. Pontiac executives visiting the dealership included H. J. Klingler, general man- 
ager; E. W. Norman, assistant general sales manager, and P. R. Warmee, advertising 

dealerships. 


manager, on a tour of 


=a. \ 





LEROY MOTORS, INC. (Chrysler), 2926 N. Cleero Ave., Chicago, recently com- 


pleted this to house its service department. 





THE SHOWROOM OF LINDSEY MOTOR SALES (Chevrolet-Buick-Cadillac), Bryan, 
O., is in the new building which will be used only for new car sales, parts and service. 
The old building which the dealership occupied for about 25 years will be headquarters 


for used-car 
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Goss Dealership 


In Business 


JOHNSBURY, Vt.—Fifty years 
in business—38 of them as a Pack- 
ard dealer-distributor and 30 as a 
Dodge-Plymouth-Dodge truck deal- 
er—were celebrated here last week 
by the C. H. Goss Co., one of the 
few remaining distributor-owned 
Packard zones in the country. 

Originally begun in 1897 by the 
late Charles H. Goss, the company 
was a plumbing shop until 1909, 
when Goss became a Packard dis- 
tributor and later, in 1917, formed 
a Dodge dealership under the name 
of C. H. Goss. In addition to the 
dealerships, the company also has 
divisions handling plumbing and 
heating equipment, oil burners, 
Firestone and Pennsylvania tires 
and Seiberling tires. 

Extensive community observance 
of the anniversary was carried out 
in newspaper advertisements by 
other firms congratulating the Goss 
organization on its fine record and 
by the printing of a four-section 
history and pictures covering the 
period from 1897 to the present 
year. 

Henry C. Goss, only son of the 
founder, is president of the com- 
pany. H. Stanwood Brooks is vice- 
president and treasurer and was 
formerly States attorney before 
joining the Goss organization. 

Nearly 150 people are employed 
by the company, one of whom has 
been with the Goss enterprises for 
50 years. Six others have service 
records ranging from 25 to 30 
years. 










Hinchman Joins Hickman 


Herman H. Hinchman has been 
named general manager of Hick- 
man Oldsmobile Inc., 1510 N. Meri- 
dian St., Indianapolis. Hinchman 
has been employed by Oldsmobile 
since 1923. For six years he oper- 
ated his own Oldsmobile dealer- 
ship in Anderson, Ind. 


* * * 


Robertson & Brock, Inc. 

Robertson & Brock, Inc., Katy, 
Tex., has been incorporated, list- 
ing $20,000 authorized capital stock 
by Perry Robertson, Walter L. 
Brock and Sam G. Groom, to deal 
in automobiles. 

* * > 


Faddis Motor Co. 


Faddis Motor Co., Inc., 6228 Main 
St., Kansas City, Mo. has been 
incorporated, listing $100,000 au- 
thorized capital stock by Ray Fad- 
dis and H. Leon Faddis, Kansas 
City, and Guy Pine, Independence, 
Mo. 


* * * 


W. D. Hart Motor Co. 

W. D. Hart Motor Co., Yukon, 
Okla., has been granted CPA ap- 
proval to build a truck and tractor 
garage costing $12,000. 

* = o 


Watson Motor Co. Debut 
Watson Motor Co. (Hudson), 
Dublin, Ga., recently opened at 230 
E. Jackson St. Henry Watson is 
the owner. 
7 ca 


Yeidhold to Build 


Carl J. Yeidhold, Pittsfield, Mass., 
has been given an authorization 
by the CPA to build an $11,000 one- 





COCHRAN & CELLI, said to be the oldest Chevrolet dealer in California, has re- 
cently completed this new building containing more than 80,000 square feet in Oakiand, 
bringing its total facilities in five business locations in Oakland to about 215,000 square 
feet. Founded in 1906 by Joe Cochran and the late Ben Celli, the firm became a Chevrolet 
dealership in 1916, and currently employs 250 people. The ‘‘younger generation’”’ is now 
active in the business with two sons of Joe Cochran, Sidney and Don, and two sons of 
the late Ben Celli, Ben jr. and Lioyd, in managerial positions. Left to right, standing: 


story, cement-block structure to be 
used as a salesroom for used cars. 
+ * e 


McLeod Motors, Inc. 


and decreased its maximum au- 
thorized common stock from $25,- 
000 to $20,000, not changing the 
amount of its total maximum au- 
thorized capital stock, according 


Walker Motor Co. Chartered 


At Jacksonville, Ill. 
Walker Motor Co., Inc., Jackson- 


ville, Ill, has been granted a cor- 
poration charter. 

Incorporators are Hayden Walk- 
er, Howard Walker and Dovie M. 
Walker. The firm will deal in new 
and used automobiles. 

a = * 


Collard Motors, Inc., Plans 


Expansion Program 


B. B. Collard, president of Collard 
Motors, Inc., Eugene, Ore., recently 
appointed Lincoln - Mercury dealer, 
plans a new building to be con- 
structed as soon as materials are 
available. 

Collard brings to this dealership 
a wide background in the automo- 
bile business having served as a re- 
tail salesman for a Ford dealer- 
ship in Spokane several years be- 
fore joining the Ford Motor Co. 
Seattle branch as a traveling rep- 
resentative. His experience includes 
car distribution, zone manager, ser- 


to an amendment to its charter 
filed with the Virginia corporation 
commission. 

* oe € 


Ballance Sparks Drive 


The 1947 Red Cross drive in 
Hamblen county, Tenn., was over- 
subscribed with more than $7,000 
collected in a vigorous campaign 
headed by R. H. Ballance, presi- 
dent of B-T Chevrolet Co., Morris- 
town, Tenn. Ballance also directed 
the successful Red Cross Drive 


last year. 
7” * * 


Moriarty Bros. 
Moriarty Brothers, Manchester, 


Conn., has been incorporated with 


a capital stock of $100,000. The 
concern will deal in motor vehicles. 
+ 


~ * 
I. Goldstein, president of Goldie 
Motors (Studebaker), East Hart- 
ford, Conn., has announced the 


Don Cochran, Syd Cochran and Lioyd Celli. Seated, Joe Cochran, founder, and Ben 


Celli jr. 


BOYLE MOTOR Co. 


LINCOLN MERCURY 








ABOUT 20,000 SQUARE FEET are covered by the Boyle Motor Co., new Lincoln- 
» Cass and Ashley Sts., Tampa, Fila. The customer parking lot has 


Mercury d 
an additional 10,000 square feet. 





appointment of Herbert Suessman | head of the mechanical department 

of Gibson Motor 
* Okla. Formerly, 
I. H. Corbitt has been named|Allis-Chalmers repairman. 


as service manager. 
* + 


CPA has approved plans an- 
nounced by McCray-McLeod Mo- 
tors, Inc., Monroe, N. C., for a 
$6,000 building project. 


. * * 


Joe Byars Chevrolet Co. 


Joe Byars Chevrolet Co., Tyler, 
Tex., has been incorporated, list- 
ing $60,000 authorized capital stock 
by Joe D. Byars, Henry R. King 
and Martha Smith. 

* 


* * 






Ferguson With Gibson 


W. A. Ferguson has been named 
general manager of Gibson Motor 
Co., Bristow, Okla., according to 
Leo Gibson, owner. 

* * 


Hennies Is Candidate 


Henry A. Hennies, Denver used- 
car dealer, has announced his can- 
didacy for councilman in the mu- 
nicipal election to be held May 20. 


Co., Bristow, 
Corbitt was an 
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they will all share in the profits 
of the department. 
” + 





* 


Dealer Business Counsel 


Profit-Sharing Plans for Employes 
And Department Managers 


By J. B. Van Tassel 


N THIS business, the same as in 
any business, you have to spend 
money to make money. And the 
amount of money you make de- 
pends on how 
wisely you spend 
the money. 
What better in- 
vestment is there 
for any business 
man than an in- 
vestment in the 
the people who 
make the money 
for him? Com- 
| pare if you will 
J. B. Van Tassel the large amount 
of interest and 
effort that is put forth by em- 
ployes and department managers, 
who work on a combination sal- 
ary and profit sharing plan, with 
the small amount of interest and 
effort of those employes and de- 
partment managers who are on a 
straight salary basis only. These 
people, who work on a straight 
salary basis only, know they will 
receive a certain fixed income re- 
gardless of whether or not the 
dealer makes a dime. 


But where these people share 
in the profits that are made in 
their departments, they are very 
much interested in how much 
profit the department produces. 
If the amount of profit were to 
depend entirely on how much 
sales volume the department pro- 
duced, then a sales incentive 
commission or bonus in addition 
to salary paid would suffice. 
However, the amount of profit 

made in a department depends on 
many things, such as size of sales 
volume, control of costs, control 
of expenses, production efficiency, 
collections, customer follow-up, etc. 
All of these things require a great 
amount of supervision and super- 
vision is expensive. However, when 
your employes and department 
managers work on a combination 
salary and profit sharing plan, 
they will supervise each other, 
strive to get a maximum sales vol- 
ume for you, hold down costs of 
operations, watch expenses closely, 
do better work, take a personal 
interest in your customers and see 
to it that every employe in the 
department is worthy of his pay 
and share in the profits of the de- 
partment. 





Popular Plan Pays 
25 Pet. of Net 


HERE are several different 


" plans for employes and depart- 
ones. The salary check is his as met managers gating in the 


i i 

a oe te te. ae profits of the departments. Most 
profit-sharing plan check is the one | Of them are based on a ogg 
that makes him feel that he is a|°f the amount of net ay . =i 
partner in the business; it fur-|duced. One very ar a Ls all 
nishes him with a goal to aim for | figured on the basis of paying . 
and that goal is the dealer’s goal, Seen 7 aare oat af an 
— a amount of the net profit in the 
oe department. This 25 percent is 

Take, for example, a depart- | placed in a pool and paid to the 
ment in a dealer’s business that |employes and department mana- 
is not up to par on net profit or | gers twice a year, at vacation time 
is showing a loss. Isn’t it logical | and Christmas time. 
to assume that the employes’ in- The employes’ share is based 
terest would materially increase | on what percentage their individ- 
where a dealer would take them ual salaries or wages earned for 


into his confidence and show | the period bears to the total of 
them where these unfavorable | all salaries and wages paid in BEFORE MIDSUMMER ali of Kaiser-Frazer’s 4,000-odd dealers will have visited 


results will eventually put the | the department for the period. | the Willow Run plant as guests of their distributors. One of the earlier groups of 
department out of business and On a profit-sharing plan basis | dealers were from Massachusetts. They are, front row, left to right: Ralph A. Maroni 
and Robert J. Mosco, Highland Garage Co., Athol; Daniel J. Tortora, Westboro; Con- 


ii the more money a dealer makes. 
thas, ony wae Se cooperat =~ me on y h 1 ; stance Lenti, Lenti Motors, Southbridge, and Anthony Salvidio, Clinton Sales Co., 
of the employes in doing every- the more money the employes , A . . 

1 i mak: Also thi kind of a Clinton; second row: L. G. Farnum, Uxbridge Auto Co., Uxbridge; Benjamin Rosen- 
thing possible to produce maxi- ee on ” i feld, Rosenfeld’s Garage, Milford; Charles E. Quinn, Quinn Motor Sales, Brookfield and 
mum sales, minimum costs and basis, a dealer will encounter less John F. Forristall, co-partner in the distributorship of the Burche Co., Worcester; back 
expenses, can the department union and employe grievances | pow: ©. A. DeSmet, supervisor of regions; J. R. Ackerman, assistant director of 
survive; that in return for their and reduce manpower turnover | sales; F. R. Cooper, director of sales, and W. G. Morrison, assistant director of sales 
extra efforts in this connection to a minimum. —all of Kaiser-Frazer Sales Corp. 
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Pocketbook Nearest 


To Man’s Heart 


T= dearest and nearest thing to 

a man’s heart is his pocketbook, 
because the amount of money in 
his pocketbook determines how 
much he can do for his own wel- 
fare and happiness, and the hap- 
piness and welfare of his loved 


Chevrolet Leads 
N. C. Sales for 
First 2 Months 


RALEIGH, N. C.—Passenger car 
and truck registrations in North 
Carolina through February show 
Chevrolet in the No. 1 spot, ac- 
cording to the North Carolina Au- 
tomobile Dealers Assn. 


Here are the car totals for the 
first two months: 

Chevrolet, 1,432; Ford, 1,194; 
Plymouth, 375; Pontiac, 358; Olds- 
mobile, 308; Dodge, 240; Buick, 233; 
Mercury, 183; Studebaker, 167; 
Nash, 146; Hudson, 115; DeSoto, 
99; Chrysler, 93; Kaiser, 72; Cadil- 
lac, 56; Crosley, 42; Willys, 40; 
Frazer, 40; Packard, 34; Lincoln, 
24, and miscellaneous, 56. 

Truck registrations totaled as 
follows: 


Chevrolet, 708; Ford, 607; Dodge, 
319; International, 227; Studebaker, 
154; Willys Jeep, 99; G.M.C., 91; 
Reo, 66; White, 59; Mack, 46; Dia- 
mond T, 15; Federal, 14; Autocar, 
9; Corbitt, 10; Diveo, 3; Hudson, 
1; Nash, 1, and miscellaneous, 8. 


Totals of passenger cars for the 
first two months were 5,307 units, 
of which 3,629 were registered dur- 
ing February. In the truck field, 
current 1947 totals amount to 2,437 
vehicles with the February total 
put at 1,874, 


Rural auto dealers know this. Asked what rural mag- 
azine would be most effective, from an advertising 


standpoint, in helping them sell their prospects 


they chose Country Gentleman 
almost 3 to 1 


Automotive advertisers know this. They invest more 
advertising dollars in Country Gentleman than in 


any other farm magazine. 








ee 
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Commereial Car News 


{ Regular Monthly section for the men who make, sell and service America’s BR ULI RUE 


Trucks. Buses and Commercial Vehicles. 





Pioneer Pen 


Axle Ambling 


Ford Note 





LTHOUGH I had done some 

truck promotion before I went 
with the Timken companies in the 
early days, my boss during the 
time when I really got to know 
trucks intimately, as editor of the 
Timken magazine, has now turned 
author. 

“A Saga of Whirling Gears,” by 
“Gene” Lewis, is the work of a 
pioneer of this industry who lived 
through its growing pains—in the 
hot seat—as the sales manager of 
the industry’s largest axle maker. 
He lays justifiable claim to being 
the first automotive axle sales 
manager in the business and led 
the procession of those hardy souls 
who played an important part in 
developing this industry of ours 
by working with the early build- 
ers, helping them design, finance 
and build their initial vehicles. 

I worked under the direct super- 
vision of “Gene’—and I mean di- 
rect supervision, since my office 
was but once removed from the 
“big boss” with only glassed par- 
titions between. In other words, 
I was within “crooking finger” 
reach of E. W. at all times—and 
there were many times, as I now 
look back, when I wished that my 
office had been in Canton with the 
roller bearing company rather than 
at the axle works. 

+ ad * 

I DON’T mean that “Gene” was 
tough to work for, because he 
wasn’t. He insisted on all of us, 
who had anything to do with sales, 
knowing trucks thoroughly as well 
as knowing everybody in the busi- 
ness. So, early in my truck edu- 
eation I acquired a wide acquain- 
tanceship among engineers, manu- 
facturing executives and sales per- 
sonnel. 

Having such an intimate knowl- 
edge of the industry—both car and 
truck, for Timken sold most of 
the car makers axles in those early 
days—Lewis has injected many lit- 
tle notes into his very readable 
history of the industry that other 
historians have missed—principally, 
I presume, because they didn't 
have that intimate contact with 
the “great and near greats” of the 
early pioneering days. 

For instance, “Gene” paints the 
ups and downs of the business with 
one simple little phrase: “Alfred 
O. Dunk had a large place on Third 
St. filled with parts from defunct 
companies. He possessed at one 
time, parts from more than 2,200 
models.” 

If you would like to browse in 
early automotive lore, I believe you 
will get a lot of real enjoyment 
out of E. W. “Gene” Lewis’ me- 
moirs of the automotive industry, 
written as only one who has lived 
and loved the industry can write it. 

e * + 
A§ I viewed the simple casket 
+ with its one simple blanket of 
white lilies in which Henry Ford, 
the pioneer of pioneers in this au- 
tomotive industry, reposed at the 
Recreation Hall in Greenfield Vil- 
lage—and watched the hundreds 
(See TRUCKIN’, Page 34, Col. 4) 





in This Sectio 
British Stay Ahead ........... 







Private Truckers’ 


Right to Road 
Seen at Stake 


Lenoir Case Finds 
ATA Units on Both 
Sides in ICC Appeal 


WASHINGTON. — Private 
and for-hire carriers were in 
the midst of a bitter battle 
last week over the applica- 
tion of the Lenoir (N. C.) 
Chair Co. for a contract carrier 
permit. 

The National Council of Private 
Motor Truck Owners joined forces 
with the private carriers confer- 
ence of the American Trucking 
Assns. in advocating ICC approval 
of the application. ; 

The ATA itself was split, since 
the association’s regular common 
carrier and national tank truck 
earrier conferences have filed 
briefs opposing the Lenoir request. 

Lenoir is seeking permission to 
make special-rush deliveries of the 
furniture it manufactures to its 
customers in its own trucks, of 
which it has five. 

Denial of the application “could 
result in driving all private 
trucks off interstate highways— 
forcing the payloads onto rail- 
roads or for-hire motor carriers,” 
the NCPMTO declared. 

“The ensuing legal battle may 
ultimately determine whether any 
so-called ‘private carrier’ of prop- 
erty may operate his motor trucks 
in interstate commerce without 
receiving special government per- 
mission,” the council said. “It may 
determine whether a baker, groc- 
er, manufacturer or anyone may 
recover his transportation costs in 
pricing his merchandise to his cus- 
tomer.” 

Previously, the ATA private car- 
riers conference announced that 
Joseph E. Keller, a Washington 
attorney, had been retained “for 
a determined fight on behalf of 
the industries and thousands of 
businesses which are dependent 
upon the truck delivery operations 
they conduct as a service to cus- 
tomers.” 

The issues raised by the ATA 
for-hire carrier interveners in the 
Lenoir case “constitute an attack 
on the right of businesses primar- 
ily engaged in growing, extract- 

(Continued on Page 37, Col. 1) 


Truckstell Marks 
Tenth Birthday 


At Convention 


CHICAGO.—Truckstell Mfg. Co., 
national distributing organization 
for special automotive equipment, 
observed its 
tenth anniversary 
with a one-week 
convention here 
last week. 

The 40 distribu- 
tors from all 
parts of the 
United States 
and about 135 
key personne! at- 
tended the con- 
vention for a dis- 
cussion of sales, 
service and other phases of the 
business whereby they offered even 
greater assistance in cutting haul- 
ing costs to special truck equip- 
ment buyers. 

Keynote speaker at the conven- 
tion was Elmer Wheeler, nation- 
ally known banquet and luncheon 
speaker and author of many books 
on business philesophy, one of 
which runs into 7,000,000 copies. 

Truckstell leaders speaking at 
the business meetings and at 
three banquets included Donald 
W. Meyer, president; John R. 

(See TRUCKSTELL, Page 38, Col. 3) 








D. W. Meyer 








Tradein A ppraisals Reflect 


Stiff Prices on Used Trucks 


‘Transportation Engineers’ 
Trained at Parley 


Last week in Chicago one of the most important schools 
in the truck business was held—only it wasn’t called a 
school, but a convention of the Truckstell distributing or- 
ganization. 

For the entire week the 40 distributors, whose home 
offices are located from coast to coast, sat in session listen- 
ing to the manufacturers of the truck equipment products 
they sell. They heard of the improvements, the advantages 
and the working factors in each product. 

These distributors became better transportation engi- 
neers so that when they go back to their home cities, they 
in turn can do a better job of advising the truck dealers 
in their territories on what type of equipment they should 
recommend on the trucks the dealer sells his customers. 

These distributors are not the only truck equipment 
men getting this schooling—all across the country are 
hundreds of equipment suppliers who are getting, or have 
gotten, their up-to-the-minute data on the products they 


handle. 


These men perform a very worthwhile service in the 
truck business—helping the dealer sell better trucks, and 
helping him make more money. 

Only through their aid can the factory line of a com- 
paratively few models in a comparatively few tonnage 
classifications be adequately and correctly stretched into 
literally hundreds of economical, efficient truck models— 
models to fit practically every hauler’s most exacting 


problem. 


And only by leaning on the advice and aid of such 
men as these equipment distributors— men who know 
truck transportation engineering from the equipment 
angle—can the average truck dealer and his salesmen 
serve their customers properly and produce for them 
trucks so built up from the cab and chassis as furnished 
by their respective factories, to units of transportation 
that will work efficiently and most economically for the 
customer. 

If the truck factory tried to furnish one-tenth of the 
models made possible by the addition of auxiliary trans- 
missions, “bogey” rear ends and other equipment, the cost 
of the power units would be terrifically higher. 

It is only by producing standardized models in great 
quantity that the truck company is able to furnish trucks 
as cheap as they are. 

The truck equipment distributor —the well schooled 
transportation engineer in the field who always stands 
ready to advise and aid the truck dealer—is the man who 
makes it possible for the dealer to take the economically 
priced truck and make it into an efficient, economically 
priced, complete transportation unit. 


Top Trucks 


New truck registrations for 
47 states in January, plus 41 in 
February and two in March: 


1947 
Pos. 
1—29,973 
2—-24,714 
8—15,520 
4—-12,517 
5— 6,223 
6— 4,432 
j— 4,141 
8— 1,803 
9— 1,612 
10— 1,273 
946 


525 
360 
177 

63 


1941 

Pos. 
35,426— 2 
36,028— 1 
9,490— 4 
16,529— 3 
6,9938— 5 
500— 9 
157—15 
Reo 172—14 
White 1,391— 6 
Diamond T 1,008— 8 
Mack 1,822— 7 
Brockway 287—13 
Autocar 3884—10 
Federal 291—12 
Diveo 854—11 
Hudson 141—16 
FWD 35—18 
Sterling 14—17 


Make 
Chevrolet 
Ford 
Dodge 
Internat’l 
GMC 
Studebaker 
Willys 


Total All Trucks 


106,654 


112,576 


For further details, see page 
22, today’s issue. 











Unfair Laws Hit 
Truck Sales in 


Several States 


DETROIT.—The cases of Lenoir 
(N. C.) Chair Co. and Schenley 
Distillers Corp., now before the 
Interstate Commerce Commission 
for hearing, as well as the out- 
come of House Bill 921 in North 
Carolina should start to awaken 
truck dealers to the necessity of 
following legislation in their re- 
spective states that is detrimental 
to their interests. 

The cases are rough attacks 
by the common and contract car- 
riers directed toward the private 
operators, which if allowed, may 
end in manufacturers and suppliers 
being unable to use their own 
trucks in the delivery of their mer- 
chandise to the buyer where the 
merchandise is not specifically sold 
as being priced at the consumer’s 
door. (A more detailed account of 

(Continued on Page 36, Col. 1) 





Older Vehicles 
At High Point 


Strong Farm Demand 
Seen for Used Models 
Of Over 1% Tons 


DETROIT. — With trucks 
of over 1%-ton capacity 
showing evidence of catching 
up with immediate demand, 
and with trucks of 1,-ton 
capacity having to be sold by those 
dealers new to truck business since 
the end of the war, dealers must 
keep in mind that the lowly trade- 
in, once considered so much iron, 
must now be given a better rating 
or many a sale will be missed. 

For the first time in truck his- 
tory, dealers are finding that trucks 
of six, seven and eight years have 
a value higher than what they will 
bring on the scales. 

The main reason for this 
change is due to the fact that 
these older trucks had to be kept 
running during the war period, 
and a very high percentage of 
them have either new or rebuilt 
engines, clutches, transmissions 
and rear axles that have been 
overhauled, and are in as good 
a mechanical condition as trucks 
normally would be when two or 
three years old before the war. 

Another reason for the present 

value is because of the higher price 
of trucks today and the scarcity 
of better—or newer—used trucks at 
moderate prices on the market. 
There is a good demand for the 
older jobs that are in good me- 
chanical condition from farmers, 
hucksters and local cartage men 
who cannot afford to pay the price 
for a new truck. 

According to dealers across the 
country, it is only the light, half 
to one-ton trucks that are in the 
same demand class as passenger 
cars, with practically every dealer 
having unfilled orders of long dura- 
tion on his books. 

And, according to the truck mak- 
ers, this condition as far as half 
and three-quarter ton panels is 
concerned will prevail for pos- 
sibly another year, or until suffi- 
cient sheet steel is available to 
permit manufacturers to _ build 
these jobs in quantity. In the case 
of the pickups and other light mod- 
els, this type of truck was out of 
production all during the war, and 
there is from four to five years’ 
accumulated demand waiting to be 
filled. 

Trucks in these weight classes 
are also used predominantly by 
two of the largest groups of 
truck operators, farmers and re- 


tail delivery firms. Other large 
(Continued on Page 33, Col. 1) 


Honor Trucker 
Frozen Food [nstitute 


Elects Malkin 


BOSTON. — The _ newly-elected 
president of the Frozen Food In- 
stitute, Edward Malkin, head of 
Malkin Motor Freight Lines, Cam- 
bridge, Mass., is said to be the 
first hauler to have provided the 
even zero temperature necessary 
for the safe transport of frozen 
foods. 

The institute is the research and 
elucational branch of the frozen 
food industry. The election of a 
nationally known trucker to the 
presidency was described as a trib- 
ute not only to Malkin but to the 
need of proper merchandising and 
delivery methods. 
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Branded Peril to Free Highways . . . 
NHUC Counsels Caution 
On Toll Road Projects 


WASHINGTON. — Calling atten- 


use because of the competition of | 


tion to proposals for “super” toll|free roads. 


roads now being considered by 
legislatures of 13 states or already 
acted on, Arthur C. Butler, direc- 
tor of the National Highway Users 
Conference, urged the nation’s tax- 
payers and motorists last week to 
examine with “utmost caution” all 
such projects. 

“In a recent news story about 
proposals for 4 $6,500,000 toll high- 
way in its area, a New Hampshire 
paper said ‘powerful out-of-state 
financial interests were deeply in- 
volved’ in promoting the road,” 
Butler said. “It reported that one 
underwriting firm ‘is admittedly 
hopeful of capturing the lucrative 
commissions involved in heading 
the syndicate of financial houses’ 
that would underwrite bonds for 
the highway.” 

“Regardless of how pressure for 
such roads originates, there is no 
discounting the threat they pose 
to the free highway system that 
has helped make America mighty 
in war and peace, or their peril 
to construction of great new free 
roads on which nobody has to pay 
a toll to ride. The public must 
understand that threat and that 
peril. 


“The issue is toll roads or free 
roads. Free roads mean free 
movement of goods and people. 
Anything that interferes with 
that free movement must be ex- 
amined with utmost caution.” 


Butler scored claims by propo- 
nents of toll roads that only by 
toll financing can modern, up-to- 
date roads be built. The nation’s 
highway system “was built up 
without tolls and largely on a pay- 
as-you-go basis,” he pointed out. 

“Right now road building costs 
are high. If great toll highway 
projects are started, their compe- 
tition with free roads for man- 
power and materials will inflate 
costs still more. If that happens, 
the free roads will cost the tax- 
payer more and so will the toll 
roads—should the taxpayer want 
to use them. 

“Many toll roads must be ex- 
travagantly designed in order to 
attract traffic away from other 
good free roads. Yet is this attrac- 
tion enough? The Pennsylvania 
Turnpike (Blue Star Drive) was 
designed to be used by 12,000 ve- 
hicles a day. Yet it is carrying only 
one-fourth of that total, and it 
will probably never reach capacity 


Uniformity Study 
Is Requested 
By Wis. Assn. 


MADISON, Wis.—A legislative 
study of taxation and regulation 
of commercial vehicles in Wiscon- 
sin for the purpose of attaining 
uniformity of regulatory standards 
with other states has been request- 
ed by the Wisconsin Motor Car- 
riers Assn. 

The association request came as 
an amendment to a resolution by 
the state highway commission 





which would set up a legislative | 


interim committee to study state 
traffic laws and their revision in 
accordance with the code advo- 
cated by the National Assn. of 


State Motor Vehicle Administra- 


tors. 


Sentative of the truckers of the 


E. J. Konkol, legislative repre- | 


State, told a legislative committee | 


that Wisconsin laws now contain 
discriminations and conflicting pro- 
visions with respect to motor ve- 
hicle regulation. 


The truck tax laws now involve | 


discrimination between commodi- 


ties hauled and the scale of fees | 


and taxes required for certain 
weight classes, he asserted. 

James R. Law, chairman of the 
State highway commission, en- 
dorsed the proposal for a legis- 
lative overall study of Wisconsin 
traffic and highway laws. 


benefit from 

regards to 
items we have seen therein; now we are 
going to try advertising in it ourselves.’’— 
Wherry Service Station, Pawnee City, Neb. 


‘“‘We have derived much 
your Classified Section with 


| 

“There are other financial fac- | 
tors involved. Because some toll | 
roads are financed by bonds 
which the states refuse to treat 
as their own obligations, inter- 
est rates probably are higher 
than on the money the state 
might borrow for free roads. This 
forces higher tolls if the roads 
are to be self-supporting—which 
is at best just a hope in many 
cases. 

“The existing roads which toll 
highways would bypass still have 
to be maintained and improved by 
the states for local traffic. The 
states just can’t close roads on 
which thousands of small commu- 
nities and farmers and short-trip 
travelers depend. And if a tol! road 
should fail to be a financial suc- 
cess, its state would have to take 
it over too, and pay the enor- 
mous costs of double maintenance. 











rINAL DRIVE 


| Motors, Philadelphia; 








ON A RECENT VISIT to the Dodge main plant in Detroit, a group of dealers from 
the Philadelphia region are shown discussing plans for aggressive advertising of Dodge 
trucks with L. F. VanNortwick, director of truck sales (seated left), and Clarke A. 
Templeton, Dodge Philadelphia regional manager (seated right). Standing, left to right, 


are Howard 8S. Worden, 
Ray Keech, 
Del 


Gardner Motors, Philadelphia; 


Worden-Young, Inc., 
Ray Keech Motor Co., 
Fowler, 


Baltimore; A. J. O’Connell, O'Connell 
Baltimore; George Gardner, 
Fowler-Shinn, Jenkintown, Pa.; Ed Me- 


Garrity, MeGarrity & Moser, Havertown, Pa.; Ed Ronan, Ronan Motors, Philadelphia. 


“There is still another direct cost 


for the toll-road traveler besides 
his contribution to the original and 
maintenance cost of the toll road. 
Such roads require numerous col- 
lectors as well as a duplicating 
police force and salaried executive 
personnel. The toll-road traveler 
has to foot the bill. 

“In one current toll road pro- 
posal cost estimates vary more 
than 100 percent. Thus the toll 


000 


Hypoid Gearing is here! . . . in new 
Timken “3 for 1” Axles! 


Not in just one or two new axles, but in 
a complete new line of Advanced-Related 
Design—in a complete range of capacities! 


In each capacity you get a choice of the 
three final drives shown below, each inter- 
changeable with the others in the same 
axle housing—using the same azle shafts. 


Now—there is absolutely no reason why 
every truck owner can not have the right 








Hypoid-Helical 
Double-Reduction 


can't be realistically fixed in ad- 
vance. In that state the toll-road 
advocate is being sold a pig in 
the poke.” 

Bills providing toll roads have 
been enacted into law in Arkan- 
sas and West Virginia, Butler re- 
ported. Others are pending in Cal- 
ifornia, Connecticut, Georgia, 
Maine, Maryland, Massachusetts, 
New Hampshire, New York, Okla- 
homa and Washington. 






Winter-Weiss Co. 
Developments 


Grow for U.S. 


DENVER.—The Winter - Weiss 
Co., 2201 Blake St. here, is working 
back into peacetime production at 
a lively clip. Since 1923 specialists 
in truck body and 10 to 60-ton 
trailer production, Winter - Weiss 
plunged into defense work in 1939, 
and became key manufacturer in 
the United States of the rugged 
45-ton trailer used to haul heavy 
military tanks. 

The firm was one of the “Ship- 
yard of the Rockies” group and as 
such turned out sections of some 
250 LCT landing craft and de- 
stroyer escort vessels which were 
assembled at the Mare Island navy 
yard near San Francisco. 

The company’s latest developed 
war job was the manufacture of 
a 20-ton gooseneck trailer, which 
the army engineers used to haul 
bulldozers in jungles. In all the 
company turned out 8,000 military 
trailers. 








‘“‘We received excellent rsults from our 
advertisement printed in the Classified Sec- 
tion of Automotive News.’'’'—Adams & Son, 
Coeur D'Alene, Idaho. 


-BYE TO 


PROBLEMS! 


axle and right final drive for the job. Now 
—every truck from medium to heavy-duty 
capacity can have the proved economy, 
durability and dependability of Timken 
Hypoid “Hy-Performance” Gearing. 

To be certain of these advantages, ask 
about the axles when you buy trucks. 
Specify Timken “3 for 1,” the newest and 
most modern line of axles in the industry! 


THE TIMKEN-DETROIT AXLE CO. « 
WISCONSIN AXLE DIVISION ° 
TIMKEN AXLE BRAKE DIVISION ° 





~ 


New Alphabet Series of Timken “3 for 1” Axles featuring 
Hypoid Gearing for all medium, light-heavy, and heavy-duty 
vehicles. GVW ratings from 14,500 to 33,000 lbs. GCW ratings 
from 29,500 te 58,000 Ibs. 


capacity, each 


$S WN ws 


Timken Hypoid 
throughout the entire line. 


2-Speed Hypoid-Helical 
Double-Reduction 


NEW TIMKEN 


DETROIT 32, MICH. 
OSHKOSH, WIS. 
DETROIT 32, MICH. 









AXLES 


Seven new related series of axles providing 
a complete range of capacities for all medium, 
light-heavy and heavy-duty requirements. 


Three optional types of final drive in each 
interchangeable 
axte housing using the same axle shafts. 

Wide range of optional final drive gear ratios. 


New Advanced-Related Design, with exclusive 
“Hy-Performance” 


in the same 


Gearing 
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RALPH PYLE, supervising principal of Sidney (N. Y.) Central school (facing camera 

by center bus), accepting delivery of three of the new Alumibus units from Carl Kreut- 
ziger, sales manager, Penn Yan Buses division, Mercury Aircraft Inc., at the plant in 
Hammondsport, N. Y. These buses are built on Chevrolet chassis. The two 43-passenger 

buses were sold by Iversen’s, of Hancock, and the 31-passenger bus by Whitaker & Son, 

| Sidney, N. Y. 
j 
t 
i 
' 
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Aircraft Technique 


Used in School Bus 
HAMMONDSPORT, N. Y.—A 
line of all-aluminum school 
buses being produced by Penn 
Yan division of Mercury Air- 
craft Corp. here cémbines both 
aeronautical and automotive 
techniques. Following aircraft 
procedure, inner and outer skins 
are fastened to structural mem- 
bers by a multiplicity of rivets 
closely spaced so they become 
structural reinforcements. 





VIEW of a Penn Yan 
school bus. This is one of three different 
models produced by the Penn Yan division 
of Mercury Aircraft, Inc. 


AN INSIDE 








WASHINGTON.—The U. S. Su- 
preme Court’s decision affirming 
the jurisdiction of the ICC over 
motor carrier employes whose du- 
ties affect safety of operations was 
cited last week by John V. Law- 
rence, managing director of the 
American Trucking Assns., Inc., as 
a major victory for the nation’s 
motor carriers. 

“The trucking industry’s victory 
in Levinson vs. Spector Motor 
Service, Inc., carries tremendous 
financial significance,” Lawrence 
said, “because it effectively bars 
asserted and potential claims for 
large overtime payments by em- 
ployes subject to the ICC’s safety 
jurisdiction. The trucking industry 
can feel certain that it has been 
saved substantial sums of money.” 

The motor carriers’ position in 
the case was argued by Roland 
Rice, general counsel of ATA. 

Noting there have been decisions 
adverse to employers in similar 
cases already decided by lower 
courts, Lawrence pointed out the 
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Court Victory Hailed 


ATA Sees ‘Substantial’ Saving in Retention 
Of ICC Rule Over Safety Workers 






high court’s ruling will serve to 
prevent future lower court support 
of the wage-hour administrator's 
interpretations of the Fair Labor 
Standards Act with respect to jur- 
isdiction over certain motor car- 
rier employes, since his interpre- 
tations are contrary to the prin- 
ciples established by the Supreme 
Court. 

“Tt is too early to say flatly that 
the decision assures complete em- 
ployer security against overtime 
suits of the kind involved in the 
Spector case,” Lawrence said, “but 
the degree of security has been in- 
creased immeasurably. 


“The legal atmosphere has been 
clouded heretofore by the attitude 
of the wage-hour administrator in 
claiming jurisdiction over employes 
who spent less than 51 percent 
of their time in work affecting 
safety. It has been thought by 
many that the administrator and 
his zealous representatives were 
far more responsible than motor 
carrier employes for stirring up 





WIN CUSTOMERS 


WITH THIS 
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as yourself to new customers—and say 
“hello” to bigger profits! 


- 


Here’s how! Just give your truck customers what 
they want... low-cost protection for those high- 
cost front-end parts. ° 


You can do so by telling them about the famous 
Champion Grille-Guard. 


Its closely spaced, all-welded bars give fx/l- 
width protection to fenders, headlights, radiator 
grille, radiator and other parts costly to repair 
or replace. Yet the cost of a Champion Grille- 
i] Guard is even /ess than many ordinary guards. 
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No wonder truck owners the country over 





RETAIL PRICE: ONLY $9950 








’ rts! | 
Low-Cost Protection for High- Cost Parts: 





depend on the super-strength of Champion 
Grille-Guards for sure protection! 


Stock and feature this fast-selling equipment. 
See your Truckstell distributor today. Or write 
The Truckstell Company, Union Commerce 


Building, Cleveland 14, Ohio. 


6 Reasons Why Truck Owners Say 
Champion Grille-Guard Is the Best Buy: 


1. Protects entire front end 


2. Extra strong, closely 
spaced bars 


3. All-welded construction 


4 ee 
Leos 


DISTRIBUTED 


4. Attractive enamel 
finish 


5. Easily installed 
6. Top quality at low price 


FOR %- AND %-TON MODELS—ONLY $25.00 FOR HEAVIER MODELS 


F.O.B. Detroit, Mich.—Tax and installation extra—Liberal Dealer Discounts. 
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SPECIALIZED EQUIPMENT FOR PLUS PERFORMANCE 


TRUCK SECTION 


litigation and adding to the un- 
certainty in the law. Much of this 
activity probably will be discon- 
tinued as a result of the Supreme 
Court’s decision.” 

Lawrence pointed out that the 
trucking industry for years, with 
the unofficial support of the ICC, 
had insisted that the commission’s 
safety jurisdiction was paramount 
over the wage-hour act. He added: 

“The court has reserved to itself 
the ultimate clarification of the 
question as to employes not clearly 
within the safety classifications al- 
ready established by the commis- 
sion. The use of ‘good faith’ by 
employers in the classification of 
these men will go far toward re- 
moving doubt when conflict arises.” 


Spector Tax Suit 
Back for Airing 


In Conn. Court 


HARTFORD, Conn.—The case 
which may determine for the 
whole country the law of franchise 
taxes on truckers which do an 
exclusive interstate business was 
in court again last week before 
Superior Judge John M. Sweeney. 

The suit was launched a few 
years ago by Spector Motor Serv- 
ice, Inc., a Missouri corporation, 
with headquarters in Chicago, 
against the Connecticut state tax 
commissioner. It has gone from 
the U. S. District Court to the 
Circuit Court of Appeals at New 
York and to the Supreme Court 
of the United States, which or- 
dered the issues tried out in a 
state court before final determi- 
nation of the case. 

The law involved is the Corpora- 
tion Business Tax Act of 1935, 
which imposes a tax on corpora- 
tion franchises for the privilege 
of carrying on or doing business 
within the state. The late Charles 
J. McLaughlin, then state tax com- 
missioner and later a Superior 
Court judge, first sought to collect 
the tax from the Spector company. 
Walter W. Walsh, the present 
commissioner, has succeeded Mc- 
Laughlin as defendant in the 
action. 

Through its counsel, the Spec- 
tor company asked Federal Judge 
J. Joseph Smith for an injunction 
restraining the state tax commis- 
sioner from collecting the tax. 

Judge Smith granted the injunc- 
tion, holding that if the law in- 
tended that the tax be collected 
from firms doing an_ interstate 
business it would be unconstitu- 
tional as outside the scope of the 
state’s authority. 

The Spector firm claims it is 
engaged only in interstate busi- 
ness, picking up goods within Con- 
necticut and transporting them to 
western states. 

The tax commissioner appealed 
to the Circuit Court of New York, 
which reversed the District Court 
decision. 

The Supreme Court of the Unit- 
ed States later reversed the Cir- 
cuit Court decision in an opinion 
written by Justice Frankfurter, 
not ruling on the merits of the 
controversy but directing that the 
case be tried first in a Connecticut 
state court. 

The purpose of the high court’s 
decision was to get a determina- 
tion from the state court as to 
whether proper construction of the 
statute in question would make it 
apply to firms engaged exclusively 
in interstate commerce. 


GMC Erecting 
Memphis Branch 


MEMPHIS. — Ground - breaking 
ceremonies last week signaled the 
start of construction work on 4 
new retail sales and service build- 
ing here for GMC Truck & Coach 
division of General Motors. Occu- 
pancy is expected by Jan. 1, 1948 

Located at Third and Georgia 
Sts., the new branch will provide 
more than 36,000 square feet of 
truck service, parts and salesroom 
facilities, according to GMC offi- 
cials. Plans call for fourteen 36- 
foot service stalls for standard 
models and seven drive-in type 
stalls for tractor-trailers. 


Holler Motor Sales 
Holler Motor Sales has occupied 
its new building at Palmetto Ave. 
and Second St., Sanford, Fla. 
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Older Vehicles at High Point... 
Truck Tradein Prices 


Reflect Stiff Demand 


(Continued from Page 30) 


users are the fleet operators of 
foodstuff delivery and sales ve- 
hicles like the tea and coffee 
wagons. 

The experienced truck dealers 
are constantly on the lookout for 
good used vehicles these days— 
trucks which have been well taken 
care of and where the engine has 
been replaced recently, the clutch 
rebuilt and the transmission and 
rear axle overhauled. Regardless of 
how tough the jobs look, they know 
that a little ding work and a couple 
of coats of paint will make such 
trucks look like good buys to the 
users who have only a limited 
amount of money to invest in 
needed transportation. 

But the dealer wants to be sure 
that the trucks are in pretty fair 
mechanical condition since they 
must realize that their reputation 
as a dealer is at stake in selling 
such trucks. If the truck is, as 
they say it is, and does go out 
and deliver many thousands of 
miles of economical transportation 
to the buyers, they are building a 
future customer in the sale. 


If it isn’t as specified, the dealer | 


can get a very bad reputation 
quickly, especially from such buy- 
ers as hucksters who talk truck 


on the market while waiting for | 


customers. Many a dealer has built 


a very loyal and profitable follow- | 


ing of small farmer and huckster 
users by catering to a few of these 
buyers and then letting them be- 
come the salesmen for the dealers 
among their fellows—unpaid sales- 
men but perhaps more effective 
than those on the regular payroll. 

Many dealers are just begin- 
ning to wake up to what the 
truck business is. These are the 
dealers who either didn’t pay 
any attention to the truck busi- 
ness in prewar and really started 
to sell since production started 
because trucks were scarce and 
buyers would take anything they 
had off the floor the minute it 
came in—or who have recently 
come into the business. 

But now, buyers are getting 
much more selective—the cream 
of the “honeymoon” truck market 
is being skimmed off rapidly and 
in some sections, new dealers in 
particular, are having to go out 
and 
trucks they get. 


This isn’t unhealthy—nor does it | 
indicate that the demand for new | 


transportation is anywhere near 
satisfied as yet. Experienced truck 
dealers see at least one or two 
years of brisk sales ahead. 


But they know they will have 
to do a little selling—that they will 
have to start fitting the trucks to 
the customer’s hauling problems 
and take in the trades they turned 
up their noses at a few months 
ago. 

The smart dealers will make just 
as much money—if not more—on 
these deals, because they will have 
to find out what the buyer needs 
in hauling equipment and as a 
result they will know what addi- 
tional equipment they can sell 
along with the truck. 


In prewar truck selling, many 
a dealer made more net profit on 
the equipment he sold than he 
did on the truck itself. That con- 
dition has never changed, but 
during days of easy selling many 
dealers have been too indifferent 
to the profit potential to look 
beyond the sale of the cab and 
chassis, unless the buyer de- 
manded that the dealer furnish 
a body, tire changeovers and 
other items. 

_ As the buyers get more selective 
in their purchases, the need for 
dealers to do more transportation 
Selling becomes more acute—and 
the profit potential of the dealer’s 


truck business gets better. He’ll | 


be looking for those extra profit 
Sources, and this in itself will tend 
to build him a better customer 
following because he will be de- 
livering the buyer a much more 
Satisfactory transportation unit in 
Most cases. 


Experienced truck dealers, who | 


Were successful in the business in 





look for customers for the 


| 
| 
| 
| 





prewar, know these truisms and as 
a result still have many unfilled 
truck orders on their books. They 
built a customer following by fit- 
ting the truck to the needs of the 
buyer as well as they could—sold 
him the most economical hauling 
unit he could purchase for the 
transportation requirement. 

As a result, customers come back 
to those dealers for their trucks 
because they have confidence in the 
dealer and his judgment as to 
what will fill their need best. 

And the experienced truck deal- 
er has never overlooked an op- 
portunity to take in any sound 
truck, regardless of age, because 
he always had a place among his 
customers to put it. 

One of the most revealing ex- 
periences the new truck dealer will 
have in these early days of having 
to get out and sell, is that as they 





RECENTLY ELECTED officers of Wyoming Truckers Assn. Left to right: Matt 
Grishaber, Casper, reelected secretary-manager; C. E. Baskett, Casper, reelected treas- 
urer; Ted White, Casper, president; Chris Bunning, Rock Springs, vice-president, and 


Dan Griffin, Casper, retiring president. 


and their salesmen get out among 
truck users trying to sell new jobs, 
they will automatically pick up 
prospects for the used vehicles. And 
when one is offered, he will in a 
large number of cases, know just 
where to place it at an advantage. 

And now is a good time for the 
new truck dealer to learn how to 
sell and condition himself and his 
organization for the days ahead, 
when hard selling will be necessary 
to stay on top of the truck busi- 
ness in his territory. 


Streetcar Poll 
83 Pct. of Louisville Riders 
Prefer Buses 

LOUISVILLE, Ky.—A total of 
83.6 percent of riders polled on five 
Louisville Railway Co. lines favor 
buses over streetcars, a prelimin- 
ary report by Ebasco Services, 
Inc., New York, showed last week. 

Ebasco made the survey for the 
city to aid in determining whether 
buses shall replace streetcars. 
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Powers Joins Staff 
Of Ford Tractor 


DETROIT.—C. R. Powers has 
been appointed procurement and 
engineering manager of Dearborn 
Motors Corp. 
Frank R. Pierce, 
president, an- 
nounced here last 


week. 

Powers will di- 
rect procurement 
and engineering 
of the complete 
line of farm im- 
plements which 
Dearborn Motors 
will distribute 
with the Ford 
tractor after June 30. 

Prior to joining the firm of 
George W. Walker, industrial de- 
signer, Powers was general man- 
ager of Harry Ferguson, Ltd., in 
charge of English operations at 
Coventry. 

‘We were very gratified by the results 
achieved through the insertion of our smal! 
ad in your newspaper. The parts we had 
for sale were quickly disposed of, to a 
purchaser we would not have reached 
otherwise. You may rest assured that we 
will avail ourselves of your Want Ad ser- 
vices as future requirements necessitate.’’ 
—Meyer Motor Sales Corp., Richmond, Va. 
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—Stop the Heaviest 


Can Operate the 
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HERE the going is rugged and 


tough — 


dependable. 


Midland Controls are 


The tremendous power that enables 


giant shovels to bite out and handle 


huge chunks of earth and rock are 
controlled perfectly by Midland Con- 
trol Valves and Actuating Cylinders. 


The MIDLAND STEEL PRODUCTS CO. 


Bpe60 Mi. ELLIOTT AVENUE - 
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Midland Power Brakes provide the 
same dependable control for even the 


heaviest motor trucks. 


Midland Power Brakes on your trucks 


assure you safe, efficient operation 


at all times. 


Ask the Midland Distributor, or write 


to us for full details. 


i last sti New York City 


DEL ROT ll, Mice. 
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upon hundreds of townsfolk and 
employes file past to pay their last 
respects to the man whom they 
all called friend—I coukin’t help 
but think that this was as he 
would like it. 

All down the years that I have 
known Mr. Ford, the simplicity 
of his life—of his mode of living 
—has been to me the most out- 
standing characteristic of the gen- 
jus of Dearborn. Henry Ford 

ht simply, lived simply, loved 
simple things. 

Maybe it was fitting that he 
died in his own home without elec- 
tricity or furnace fires, without 
lights or telephone, while within 
less than a mile stood the palatial 
Dearborn Inn which he built and 
owned and where he could have 
had all the luxuries of life when 
those services, which we feel are 
necessities today, were denied him 
and Mrs. Ford by the flood. 

But the mere fact that he and 
Mrs. Ford decided to stay in their 
home—that home which both so 
dearly loved—in spite of the in- 
conveniences—to me typifies Mr. 
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Ford’s great character: Utter sim- 
plicity and the desire to live as 
they wanted to live, and do the 
things they wanted to do, regard- 
less of what the world or their 
neighbors thought. 


FORD STUCK to his ideal of 
building a car for the common 
man in spite of industry trend un- 
til he created the simple workable 
Model T. He stuck to the Model 
T, despite the urging of his asso- 
ciates and the thinking of the in- 
dustry, until years after it was 
claimed to be as obsolete as the 
Dodo bird by competition, and yet 
made a million cars in the last 
year of its existence. He stuck to 
his desire and belief*that an eight- 
cylinder engine could be poured 
in one piece until he and his tech- 
nicians Mcked the problem that 
“couldn’t be licked.” He stuck to 
his old school friends as long as 
they remained on this earth, and 
to my knowledge never a one ever 
was left in want when there was 
need for succor. 


Yet withall, Henry Ford was hu- 


man—intensely human. I have had 
many instances where his human- 
ness was demonstrated to me. He 
as anyone I 
know—he could be as sweet as 
cou 


expressed in his own way and 


with no regard for publicity or 
what anyone else thought of them. 

His great directness of purpose 
was many times misunderstood not 
only by those in the trade and by 
his suppliers but by members of 
his own family. I remember cer- 
tain relatives years ago grumbling 
about the kind of a schooling he 
insisted on their getting, if they 
came into Ford Motor to work. 
Yet today the same fellows can 
look back and see that the hard 
and dirty work he insisted on their 
doing was sound and basic in a 
thorough approach to the automo- 
tive business and has made them 
better men. They don’t resent it 
now—those that are deft. 

*. 


r- WASN’T until I got to the 
Edgewater Beach Hotel, on Chi- 
cago’s north side, to attend the 
Truckstell distributors meeting last 
week that I finally caught up with 
Detroit Automotive Products Co.’s 
famous No-Spin talking picture 
that Jim Baker and Del Knoblock 


Opportunities © 


for the right people in the right places 


WITH THE NAPA JOBBER FRANCHISE 


1947 


invited me to see the week before. 
This picture shows graphically 
what happens in this differential 
that allows one wheel to be on 
ice or in deep mud and yet en- 
ables the truck to pull out. 

The No-Spin—I got kidded a lot 
because I called it the No-Slip 
in my column some time ago, but 
I didn’t mind since a whole slew 
of you dealer readers wrote in to 
find out about it—acts just like an 
ordinary differential under all nor- 
mal condftions. It allows one wheel 
to turn faster on turns and every- 
thing, but when one wheel is in 
a position where it might slip be- 
cause of ice or mud, it locks and 
both wheels turn in spite of every- 
thing—and the truck pulls out on 
its own power. 

If I can inject a little note of 
advice, or what have you, I would 
like to suggest that every dealer 
put one at least in his wrecker 
or tow truck to make certain that 
his “helper” truck will be able 
to go there and get his customer’s 
car or truck out of trouble. This 
picture shows No-Spin trucks 
plowing through mud up to their 
well known hubs. 

o > . 

WELL, THIS year’s Truckstell 
convention was bigger and better 
than ever, if I am any judge. It 
was not only the tenth anniversary 













If you are debating whether to set up a jobbing busi- 
ness of your own—if you are wondering, perhaps, 
how to make your present jobbing business more 
secure and more profitable—it will pay you to in- 
vestigate the NAPA Jobber Franchise. 

There are desirable jobbing territories in various 
sections of the country where the NAPA Franchise 
is open. That the trade in these territories will 
welcome the superior service the NAPA Jobber is 
able to give is proved by the experience of more 
than 2,000 other NAPA Jobbers. 


The NAPA Franchise offers advantages which are 
not duplicated elsewhere in the industry—advan- 
tages which have been developed and proved in 
more than twenty years of practical operation—in 
good times and bad—in peace and 2t war: 


@ A single source of supply, giving overnight service or 
better, on the majority of your requirements of service 
parts, materials and supplies. 

®@ Substantial savings in buying, receiving, stocking and 
clerical costs. 

®@ Nationally-known lines, with quality assured by the 
NAPA Seal—known to repairmen everywhere through 
NAPA'’s long-established advertising program. 


Detroit 1, Michigan 


LILA PLA 
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NATIONAL AUTOMOTIVE PARTS ASSOCIATION 


@ Uniform system of Stock Regulation and Obsolescence 
Prevention, on all NAPA lines, insures better service— 


protects against loss. 


@ Service, operating and sales programs that function for 
the success of your complete business. 


Based on this combination of advantages is a well- 
organized, smoothly working system of operation 
which lifts a tremendous burden of detail from the 
jobber’s shoulders, and provides a dependable guide 
to sound operation and management. 


The NAPA Franchise is not a substitute for good 
business sense, ambition, or energy. But the record 
of NAPA Jobbers shows that it enables the com- 
petent operator to realize a greater return on his 
investment of time and money. 


The NAPA Jobber does not walk alone. He shares 
in the strength and support of a great national 
business organization. 


For complete information on the opportunity af- 
forded by the NAPA Franchise, consult your near- 
est NAPA Warehouse, or get in touch with this 
office directly. 
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convention—the tenth year since 
Don Meyers and the late Milt An- 
derson started the company, build- 
ing around the revamped Eaton 
Truckstell axle—but also 26th year 
that Don Meyers has been peddling 
Truckstell. 

When I first met up with Don 
and Truckstell, it was pretty near 
a must to make a truck out of 
the old Model T. Since then Don 
has consistently steered his com- 
pany along many a rocky road 
until today he heads an organiza- 
tion of more than 40 distributors 
selling some 13 different truck 
equipment items and with eight 
men on the road representing the 
company, working with distribu- 
tors and truck dealers all over 
America. 

The one thing, to my mind, that 
has made Don eminently success- 
ful in his operation has been the 
basic policy of only selling through 
the franchised truck dealers in the 
territory. 

- * aa 

AT THIS year’s meeting—as has 
been the custom for the past few 
years—the brass of the mass pro- 
ducers, Chevrolet, Dodge and Ford, 
were at the convention to repre- 
sent their dealer organizations and 
to tell the truck equipment dis- 
tributors how their factories and 
dealers would work with them to 
help produce better transportation 
for the ultimate truck buyer by 
adding the proper equipment to 
the cab and chassis. 

Monday was Chevrolet day—with 
Jack Burke and Al Cosgrove on 
deck Sunday night when I got in. 

Tuesday was Ford day with W. 
E. Kimbrough, truck sales man- 
ager, and Dave Lee gracing the 
“wax works” at the top table, fol- 
lowed Wednesday by L. F. Van- 
Nortwick of Dodge. 

* . - 

TWO OF THE “surprise” new 
things Don sprung on his crowd 
this year was a chain-drive four- 
wheel bogie by Detroit Automotive 
Products and that automatic over- 
drive transmission for Chevrolet 
cars I have touched on in my col- 
umn as coming in the very near 
future. 


This overdrive is really some- 
thing. Don sent Jack Burke, A! 
Cosgrove (incidently he has lost 
50 points on his high blood pres- 
sure and now only runs a com- 
fortable 165) and me out for a ride 
in a Chevvy equipped with the new 
overdrive, and I can tell you Chev- 
rolet dealers there is something 
new coming your way soon. The 
overdrive cuts engine speed by 
one-third. When the car is going 
60 miles per hour, the engine is 
only turning over at the. rate of 
45—smooth as a baby’s skin‘ (apolo- 
gies to Ford) and as silent as a 
match burning (apologies to Elmer 
Wheeler, the “Sizzler” king who 
was in my hair all Sunday night). 


Balzerick, Wright 
Head Truckstell’s 
Midwest Region 


CLEVELAND.—The_ Truckstell 
Co., national distributors of special 
truck equipment, last week an- 








W. F. Balzerick 


G. D. Wright 


nounced the appointments of W. F. 
(Wally) Balzerick as merchandis- 
ing manager and G. D. Wright as 
regional manager for the Midwest 
region. 

Balzerick is widely known in the 
truck and passenger car business, 
having spent 15 years with Chev- 
rolet and Dodge as regional mer- 
chandising manager and zone truck 
manager. 

Wright will have headquarters in 
Des Moines, and will serve the 
Chicago, Milwaukee, Minneapolis, 
Omaha, Des Moines and Fargo (N. 
D.) areas. Previous to his appoint- 
ment, Wright was Des Moines zone 
truck manager with Chevrolet and 
Sie was with Sinclair Refining 
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Used Car Auction Prices 


(Continued from Page 16) 
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47 Champion 4 dr. RGEH .......cceseeeeee 
Champion 5 Pass. Coupe R&H.... 2 
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TOLEDO, O. 

(Doc Greiner) 

(Auctions held Thursday. Prices are 
April 17. Colonel oe auctioneer. 
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Sup. Deluxe 2 dr. 
‘42 Convertible. ........ 
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2 dr. 

‘41 Super Deluxe 2 dr. (NS) 
Super Deluxe 4 dr. ......... 
Club Coupe... 

One ton truck 








‘‘We are very well satisfied with 

‘AD Convertible Coupe cceecccscsccsseseseee 2,275 . 
Sf Semen See RS the Bantam Supercargo ‘Trailer. 
KAISER Both our drivers and shippers are 
$1,700 pleased with its outstanding fea- 


Ts (N.S.) 1,825 
46 4 dr. SD a oteeeaieemmasabensinconnanetio i d 
a uares. ~ W.L. VanPatron. 







'46 Station Wagon (NS) $2,075 
‘41 oe Coupe (NS) 1,050 
DZ GE. cecoceesccee 


47 4 GE. ew seneeepestnesnebensne 
OLDSMOBILE 
47 Convertible S pass. .......0-+-++$62,610 


ADVANCED DESIGN. No old-fashioned, out-of-date ideas carried over from pre- 
war engineering methods. Gives you better performance and lower maintenance cost. 


3 
wea 








ENGINEERED CONSTRUCTION from the ground up. The right material used in the 


a1 7 eins) ee ae right place means minimum dead-weight . .. maximum payload . . . ability to “take it.” 

‘40 110 4 dr. (NS) 

Ry Sfp tieoneenareee 

474 Mr. (NB) imennnnnennnenrenel a PRODUCTION-LINE ECONOMY. Straight production-line manufacture assures you 
of the advantages of mass production economies . . . means more value for your 


... - dollar. Makes Supercargo the outstanding choice in trailers today! 


You sell all 3—advanced design—engineered construction—production-line economy — when 


‘47 4 dr. ete cetee et. seoseetenee$$1 O75 you sell Supercargo Trailers. A few excellent territories are still open. Write us for distributorship 
2 a Ce ngetelarbeammnneents - 880 or élite Mae, 


WILLYS 





Kaman BUPERCARGOrRaiers 





AMERICAN BANTAM CAR COMPANY, BUTLER, PA. 
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Unfair Laws Threaten 


Sales of Trucks 


(Continued from Page 30) 


these cases is elsewhere in this 
section.) 

The North Carolina bill hits 
particularly at the dealers sell- 
ing the mass production trucks 
—Ford, Chevrolet and 
but affects all truck dealers sell- 
ing the commonly known light 
1%-ton trucks. 

This bill, which has passed the 
legislature in that state, and will 
soon be law, prevents any trucker 
from hauling loads in a vehicle 
having a gross weight in excess 
of 40,000 pounds unless that ve- 
hicle is equipped with an engine 
having at least 300 cubic inch dis- 
placement or more. Other trucks 
of the same rated capacity equip- 
ped with engines of this size can 
haul five percent or 2,000 pounds 
more. 

There is no question but that 
this bill, passed on the favorable 
recommendation of the House 
Roads Committee and rigged up 
on the basis of safety on the high- 
way, will cut deeply into the truck 
sales of these dealers as long as 
it is on the books. 

Both the committee and the leg- 







islature showed every indication 
of giving the dealers an opportu- 
nity of working out some substitute 
measure that would accomplish 
the safety angle upon which this 
bill was based, if they could work 
out some acceptable formula in 
time so that the bill could go to 
vote with the amendment in this 
term of legislature. 

But the dealers seemingly got 
on the job so late that they were 
not able to get their factories ad- 
vice and aid on the bill in time 
to submit an alternate formula. 

Bills both harmful and helpful 
to automotive transportation are 
before the legislatures in many 
states that are still in session, and 
truck dealers in those states should 
for their own protection make 
themselves thoroughly acquainted 
with these laws. They should aid 
in the passing of legislation that 
is helpful to the industry and do 
their utmost to kill those bills that 
are harmful. 

As Harvey Fruehauf of Frue- 
hauf Trailer says in his recent 
booklet, “Take Off the Shackles,” 
the American public is being de- 





THE a OF SIZES and models of ‘‘Armortite’’ van panel bodies was recently 
— 


expanded b; 
Goose on Gliher Gee 


prived of the full service which 
motor transport can render. And 
Fruehauf might well have —_~ 
the truck dealers are being de- 
prived of many truck sales each 
year by vicious legislation. 
Dealers have gone along for 
years feeling that the matter of 
truck and highway legislation was 
of concern to only the user and 
that they did not have to worry 
about what truck legislation was 


passed. 


All models are available with or without side loading 





INTERIOR OF an ‘‘Armorliite’’ body. 


The Highway Users Conference, |The use of aluminum and magnesium 1s 


which has the backing of the truck 
and passenger car manufacturers, 
does not think so and is out in 
the field battling unfair legislation 
in every state as it appears. 





REAL GRILLE 
PROTECTION 


for your DE SOTO, DODGE or PLYMOUTH 


eee 





Distinguishing Features: 1. Rigid construction for maximum protection. 2. Sparkling chrome crossbar, supports primed. 
3. Best quality materials and workmanship. 4. Installation time, 30 minutes. 


We all know there is no avoiding the bumps that do little damage 
except to the appearance of your car. The grille is a vulnerable spot. 
Protect it with a Waters guard designed and manufactured especially 
for De Soto, Dodge and Plymouth cars. 


Order one today. 





DE SOTO....ces0- $15.00 - PLYMOUTH........ $15.00 - 


PRICES 


Fleet discounts 





DODGE. ....... $17.00 


WATERS EQUIPMENT CO. INC. 


1355 Van Ness Avenue 
San Francisco, Calif. 


12843 GREENFIELD ROAD 
DETROIT, MICHIGAN 


, 33-10 Queens Boulevard 
Long Island City, N. Y. 





said to reduce the weight of these units 
by three quarters of a ton. 


Knechel to Head 
Federal in East 


DETROIT.—Federal Motor 
Truck Co. has announced the ap- 


pointment of Warren A. Knechel é 


as regional sales 
manager for the 
eastern Atlantic 
seaboard. He will 
direct sales in 
the Boston, Man- 
chester (N. H.), 
Hartford, Phila- 
delphia, Harris- 
burg and Wash- 
ington regions. 

Knechel as- 
sumes his new 
task with a back- 
ground of more than 20 years’ ex- 
perience in the automotive indus- 
try. He will make his headquarters 
at Trenton, N. J. 





Tax-Free Travel 
Idaho, Montana Institute 


Truck Reciprocity 


BOISE, Ida.—Signing of a re- 
ciprocity agreement assuring tax- 
free movement of motor trucks be- 
tween Idaho and Montana was an- 
nounced here last week by Idaho 
Public Utilities Commissioner W. 
B. Joy. 

Joy said the agreement, effective 
immediately, was negotiated under 
a liberalized law adopted recently 
by the Montana legislature. Under 
former laws Idaho trucks were sub- 
ject to Montana registration fees 
and motor vehicle property taxes. 
Montana trucks were subject to 
Idaho registration fees. 

Passenger automobiles in both 
states have not been subject to the 
other state’s taxes. 

The arrangement with Montana 
leaves Wyoming as the only state 
adjoining Idaho’s borders in which 
reciprocity is not granted on mo- 
tor truck registration fees. Agree- 
ments similar to the Montana con- 
tract have been in effect for sev- 
eral years with Nevada, Oregon, 
Utah and Washington. 


“Salt Lake City Seeks 


Cut in Diesel Smoke 

SALT LAKE COImITry.—Efforts 
to reduce smoke from diesel- 
powered trucks are now being 
included in Salt Lake City’s 
smoke control program. Coop- 
eration in the city’s program 
was pledged by truck line oper- 
ators, representatives of team- 
sters’ unions and manufactur- 
ers of diesel engines at a meet- 
ing called by W. L. Butler, chief 
engineer of the city power and 
heating division. 

Those attending the session 
approved appointment of a com- 
mittee by Darrel Welling, man- 
ager of Utah Motor Transport 
Assn., to cooperate with Butler 
in solving the diesel truck smoke 
problem. 





FRUCK SECTION 


Akers Orders 100 
Fruehauf Units 


DETROIT.—W. W. Akers jr., 
president, and John M. Akers, vice- 
president of Akers Motor Lines, 
Inc., Gastonia, N. C., flew here re- 
cently to order 100 stainless stee] 
trailers from the Fruehauf Trailer 
Co. Announcement of the purchase 
was made by Roy A. Fruehauf, 
executive vice-president. 

Akers said this large addition 
of stainless steel trailers is being 
made to their. present fleet of 156 
freight vans. The purpose is to 
modernize their equipment and 
keep pace with the increased de- 
mand for the swift, over-the-high- 
way movement of rayons, textiles 
and general commodities along the 
eastern seaboard, he added. 


Sizeland Honored 


C. M. Sizeland (Ford), Camden, 
Ark., has been elected president 
of the local Rotary club. 


‘¢ in Eight Counties of 
9} Western New York. 
. % in City and Retail 

90 Trading Zones...sec- 
ond highest among Sundoy 


newspapers in cities of over 
500,000 population. 


7 Family Coverage in 
g bh City Zone... highest 
among ALL Sundoy news- 


papers in these 15 largest 
cities. 


REACH BUFFALO’S BUYING 
POWER thru the 


Gh io OP 


Morning and Sunday Newspaper 
National Representatives: 
OSBORN, SCOLARO, MEEKER & CO. 


own 
homes 


When 60.4% of any group of 
men in America own their 
own homes— you know it isa 
substantial, roots-in-the- 
ground group. 60.4% of the 
825,000 Elks own their own 
homes. 
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Wholesale—FOB Cleveland, O 
STATION WAGONS INC. 
“e619 Euclid Ave. ‘Cleveland 3, 0. 
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Lenoir Case Splits ATA... 


Private Truckers’ Right 


To Road at 
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ing, manufacturing or distributing 

products, or rendering other serv- 

ices to which the operation of 

trucks is an incident, to transport 

their own property in their own 

motor vehicles,” the council ar- 
ed. 

In reply to this attack the coun- 
cil said it has asked ICC to adhere 
to the “primary business test” laid 
down by the commission in the 
Woitishek case “as the only proper 
means of distinguishing between 
private and common or contract 
motor carriage.” 

In urging the commission to 
firmly recognize and expound the 
“primary business test,” the coun- 
cil pointed out: 

“Only by doing so can an awk- 
ward and distorted administration 
of the law and danger of its ulti- 
mate breakdown be avoided. And 
only by doing so can the commis- 
sion carry out the intent of the 
Congress.” 

In substance the _ council’s 
brief requests the ICC to find 
and declare that all persons, in- 
cluding Lenoir Chair, are pri- 
vate carriers of their operation 
of motor vehicles and that - this 
is incidental to and in further- 
ance of a commercial enterprise 
other than transportation, rather 
than common or contract car- 
riers. 

The council said it was concerned 
in this ‘particular proceeding only 
to the extent that it involves or 
may be made to involve general 
principles of distinction between 
private carriers of property by mo- 
tor vehicle and common or con- 
tract carriers. ° 

The council called upon the com- 


Forty-Foot Limit 
Threatens Use of 
3,000 Ind. Trucks 


INDIANAPOLIS. — Prospective 
enforcement of Indiana’s 40-foot 
truck law will keep 3,000 Indiana- 
owned trucks off the state’s high- 
ways, it was pointed out here last 
week by James E. Nicholas, secre- 
tary of the Indiana Truckers Assn. 

State Atty. Gen. Cleon H. Foust 
had earlier advised the Indiana 
State Police that the truck-length 
law again is enforceable. Enforce- 
ment was suspended during the 
war. 

Besides affecting Indiana truck- 
ers, Nicholas pointed out, the law 
also will make Indiana a cross- 
country transport bottleneck and 
halt use of trucks to transport new 
automobiles from Detroit. 

The attorney general’s opinion, 
which was addressed to Col. Robert 
Rossow, state police superintend- 
ent, said truckers could operate 
oversize vehicles 30 more days if 
they obtained emergency permits 
a the State Highway Commis- 
sion. 

Indiana law limits trucks to eight 
feet in width, 40 feet in length and 
12 feet in height. 

Maj. Robert A. O’Neal, state po- 
lice executive officer, said Apr. 4 
that no order had yet been issued 
for enforcement of the truck-size 
law and added that “plenty of ad- 
vance notice” would be given. 





STRONG CONTENDER for the title of 
“America’s Oldest Truck Salesman’’ is M. 
8. Taggart of Mack-International Houston 
(Tex.) factory branch. Taggart. started 
selling Mack trucks in 1914, back in the 
days when the horse was still to be reck- 
ened with. Before joining Mack, Taggart 
had five, years of 
truck-selling experience—a neat trick if 
you could do it im those early days of 
Sutomotive history. 


mission “to make a clear-cut de- 
cision which will put an end to 
attacks on the rights of private 
motor truck owners such as those 
now being pressed by the ATA 
for-hire carrier interests not only 
in the Lenoir case, but in the 
Schenley Distillers Corp. case also 
pending before ICC.” 

The ATA for-hire carrier inter- 
ests have attacked the principles 
laid down in the Woitishek case 
and have asked the commission to 
apply an arbitrarily restrictive “for 
compensation” test as the sole 
measure of distinction between 
private and for-hire carriage. 

In reply, the council brief 
maintains that “there is no such 
thing as a separate profit or loss 
from the operation of trucks in 
an enterprise which is primarily 
something other than the opera- 
tion of trucks. Private motor 
truck operation, therefore, is not 


Lenoir’s delivery operation is 
said to account for 15 to 20 percent 
of the company’s shipments, the 
bulk of its shipments being made 
by rail or for-hire motor carrier. 

In some cases, on incoming ship- 
ments, it is said a freight allow- 
ance is received from the raw ma- 
terial supplier. On the Lenoir Co.’s 
books, the motor truck operation 
is credited with the freight charges. 

Outgoing shipments are billed 
f.o.b. the plant, plus transporta- 
tion, and the figure quoted and 
billed approximates the rate 
charged by common carriers, in 
order to keep customers’ charges 
consistent. 

The total trucking income for 
Lenoir during the year preceding 
the ICC applications amounted to 
$15,412, and total trucking expen- 
ditures amounted to $21,935 with a 
net loss of $6,523. 

Since the company’s business is 
said to gross $3,200,000 a year, the 
trucking income amounts to less 
than five-tenths of one percent of 
the total income, according to the 
Lenoir report. 
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ATLAS BODY & EQUIPMENT C©O., 628 N. 34th St., Philadelphia, announced last 
week that its all-steel truck bodies are now available. It specializes in the open pick-up 


Stanton Retires, 
IHC Ups Schendel 


CHICAGO. — After almost 25 
years of service, M. A. Stanton, 
branch manager of International 
Harvester‘s Buffalo motor truck 
branch, has retired, it was an- 
nounced here by the company last 
week. 

W. G. Schendel, formerly assis- 
tant manager at Buffalo, has been 
promoted to branch manager to 
succeed Stanton. 

G. D. Partridge, formerly assis- 
tant manager at Cleveland motor 


truck branch, has been promoted 
to branch manager at the Balti- 
more motor truck branch, replac- 
ing B. M. Kaiser, recently appoint- 
ed southwest district manager. J. 
W. Young, formerly assistant man- 
ager at the Philadelphia motor 
truck branch, has been transferred 
to Cleveland in the same capacity. 


Penegar Motor Co. 
Penegar Motor Co., of Rocking- 
ham, N. C., has been incorporated 
with capital stock of $100,000. In- 
corporators include Heath Penegar, 
Ruby G. Penegar and Elbert J. 
Penegar. 





Short story on long life 
for transmissions 
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ESIGNING a transmission? You can be sure of long- 
*er life and trouble-free operation by using Timken 
tapered roller bearings on the countershaft. 


Timken bearings hold gears and shafts in rigid align- 
ment, insure smooth meshing, keep wear to a minimum. 
No deflection or end movement to worry about. And if 
you’re using helical gears, thrust loads are no problem 
because Timken tapered roller bearings take both radial 
and thrust loads in any com- 
bination. No separate thrust 
bearings or washers needed. 
Designs can be simplified. 


LOOK AT DOUBLE REDUCTION 
AXLES FOR EXAMPLE... Heavy 
duty applications like this 
are mastered easily by Tim- 
ken bearings. In differen- 
tials, pinions, transmissions, 
front and rear wheels — 
wherever wheels and shafts 
turn—Timken tapered roller 
bearings have proved their 
ability to take the tough 
loads in any combination. 


When considering bearings remember that Timken 
bearings are made of Timken fine alloy steel. And remem- 
ber too that the Timken Company is the acknowledged 
leader in advanced design, precision manufacture and 
rigid quality control. 


The Timken Company has been working shoulder to 


shoulder with the auto industry for almost 50 years. Our 
engineering facilities are always yours for the asking. If 
you’re designing a transmission—CALL IN TIMKEN* 
. . » NOW! Just reach for the phone and call Detroit— 
MAdison 1380. The Timken Roller Bearing Company, 
Canton 6, Ohio. 

NOTETO P.A.'S: Because every step of the manufacture of Timken 
bearings is controlled within our company... because our vast 
manufacturing facilities are widely dispersed... you will find the 
Timken Company a supply source of outstanding reliability. 


*TRADE-MARK REG. U. S. PAT. OFF. 
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NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER C— BEARING TAKES RADIAL AND THRUST --€)-- LOADS OR ANY COMBINATION we 














‘Not Guilty’ 


ATA Publishes Booklet Refuting Charges of 
Damage to Roads by Motor Carriers 


WASHINGTON.—The American 
Trucking Assns., Inc., in a booklet 
entitled “Not Guilty,” last week 
presented opinions of the nation’s 
leading highway builders to show 
America’s roads are designed to 


The association’s research de- 
partment marshalled an array of 
witnesses and photographic evi- 
dence to refute the charge that 
motor trucks damage the high- 
ways and are subsidized by the 
government. 


The evidence is set forth by 
non-techni- 


opinion. 

The witnesses, whose statements 
are foot-noted quotations, inchide 
Commissioner Thomas H. MacDon- 
ald of the Public Roads Adminis- 








lt makes a heavy duty six 
wheeler (up to 32,000 G.V.W.) 
out of a medium 144-2 ton truck. 
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tration; the late Joseph B. East- 
man, ICC commissioner, and sev- 
eral state highway officials and en- 
gineers. 

W. A. Bresnahan, ATA’s director 
of research and author of the 
booklet, declared in a foreword 
that America’s trucking industry 
for years has been the victim of a 
general belief that trucks damage 
the highways and necessitate bet- 
ter construction than would be nec- 
essary for passenger cars, and that 
the owners of motor trucks are 
subsidized by the government 
through “free” use of the roads. 

The average motorist is reason- 
ably sure that road damage is not 
done by his relatively light auto- 
mobile and concludes that it is 
done by heavier vehicles—trucks 
and buses. It does not occur to 
him, the booklet says, that the 
damage might be due to other fac- 
tors, to factors such as heat, cold, 
rain, frost and similar forces of 
nature, or, in some instances, to 


ANNOUNCEMENT ana MADE last week by A. T. Whitacre Truck Bodies, Dallas 
new 


g 
s 


Tex., manufacturer and distributor of truck bodies, 
of from 


faulty engineering or improper 
materials. 
Truckstell Blackhawk Jack Catalog 
teem Pease 90) The new Blackhawk hydraulic 
(Continued jack catalog describes hand jacks 
Maynard, vice-president; How- | up to 100-ton capacity, gauge jacks 
ard H. Lynch, sales manager, | and wheeled floor jacks. For a copy 
and W. F. (Wally) ——— and a new price schedule, write 


Blackhawk Mfg. Co., catalog dept., 
and unvelled new and improved | Milwaukee 1, Wis. 
products. 

Advertising, promotional) re- 
search, and publicity plans were 
outlined by executives of Ross 
Roy, Inc., of Detroit, advertising 
counsel for Truckstell. They in- 
clude Ross Roy, president; John 
V. Tracy, account executive, and 
Al Nute, director of publicity. 

Three banquets were given dur- 
ing the week by Truckstell for 
executives and staffs of 
Dodge and Ford truck 











FOR COMPLETE 


Chevrolet, 
divisions. 
J. W. Burke, manager of the 





Among principal items distrib- 
uted by Truckstell are: 
Columbia Skyway Drive, a spe- 








BRAND NEW! 












chain drive that will make your 
heavier chassis a six-wheeler 
with a G.V.W. up to 44,000 Ibs. 


¢cost—peak performance under 
the most exacting conditions. 


CHAIN DRIVE Zi? |e ke 
Watch for this revolutionary new which ‘aon Sounee cane i. 


creasing load and traction ability; 
Detroit automotive chain drive 
conversions; Truxmore third axle 


and Clark five-speed transmissions 
were highlighted in the discussions, 


Completely 


Maximum traction from four-rear- conversions, and Truckstell-Clark Enclosed Self 
wheel positive drive—high pay- heavy-duty rear axle conversions. 
load capacity—low maintenance Watson auxiliary transmissions Contained Unit 





8701 Grinnell Ave. * 


Distributors: 
fa VU. &. A- wm TRUCKSTELL DISTRIBUTORS 
Export—HERTHORNWAY EXPORT CORP. 


CORPORATION 
HELPING YOU 


Helping you pull bigger pay-loads at lower cost, giving you more 
capacity, better performance, increased safety, more working days —that’s 
what Detroit Automotive products will do for you. 


Demos Auromonve Pacipucts 


formerly THORNTON TANDEM CO. 


as were the NoSpin differentials, 
made by Detroit Automotive Prod- 
ucts Co., and Sun Electric Tacho- 
meters, an aircraft-type instrument 
case, which reminds the driver to 
keep the engine in its best operat- 
ing range. 

Champion grille guards which 
protect radiator and headlamps 
from damage were shown as well 
as the MHS saddle tanks and Sas- 
gen derricks. 


Studebaker Truck Names 






McClellan in Pittsburgh {¢ 

SOUTH BEND.—Appointment of 
William F as special Mobile Unit Has 
truck representative in the Pitts- FOUR 6.00x/6 Tires 
rR 5 a pee of Stude- Pertorms Perfectly 
baker's truck division. wae Foner Plast 


Detroit 13, Michigan 








ment paid. Ideal 
Quantities limited. Hurry! Order now! 





TRUCK SECTION 


Sloan, Monck Head 
Mack in Midwest 


NEW YORK. — Appointment of 
managers for two of Mack-Inter- 
national’s 67 direct factory branch- 





John Sloan A. L. Monek 


es was announced here last week 
by A. C. Fetzer, vice-president. 

John A. Sloan, formerly district 
manager of the Des Moines branch, 
will now serve in the same capac- 
ity at Mack’s Chicago branch, 33rd 
St. and Wentworth Ave. 

A. L. Monck, formerly of Mack’s 
St. Louis branch, has been named 
district manager in charge of the 
company’s don Moines branch, 


Leather Cleaner 

A new liquid cleaner for leather 
upholstery, wall coverings and lug- 
= has been marketed by Bar F 
5646 Lake Park Ave. 

chieaen” It is applied to leather 
with a soft, damp cloth and then 
buffed until it gives a rich natural 
luster. The product retails for $1 


Read Jack Weed's Backshop for some 
highlights in the service field. 


GOVERNMENT PAID $15,000 


Uh Lk ie 


MCN a Del 


PVN re) 8a 


$850 Each 


ers and industrial 


880 Million Candie Power 


SEARCHLIGHTS 


Complete with Remote 
Contro! Station Only 





Ideal for carnivals, eutdoor 
qemes, advertising pur- 
poses. Hendreds of other 


CHICAGO SURPLUS Co. 


THE MOTOR TRUCK BROKER 
4545 W. Madison St., Chicago 24, Ml. 
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TRUCK SECTION ——__ 








Following is the text of the 
will of the late Henry Ford: 


I, Henry Ford, of 


and Testament, 
form following: 


I 
I DIRECT my executors here- 
after named to pay all my just 
debts and funeral expenses, as well 
as the cost and expense of the 
administration of my estate, as 
soon after my death as shall be 


practicable. 


Il 

I HAVE heretofore provided gen- 
erously for my wife, Clara J. Ford, 
and am satisfied that she is now in 
a position of complete financial in- 
dependence. 

I wish my wife to have, how- 
ever, and I hereby bequeath to 
her, all of my personal effects 
in and about our home “Fair- 
lane,” at Dearborn, Mich., in- 


and, further, any other article or 
articles of a personal nature 
which she may wish to retain 
because of their sentimental 
value. 

I believe that our home, known 
as “Fairlane,” located at Dearborn, 
Mich., is held as an estate by the 
entireties by myself and my wife, 
Clara J. Ford, but if by chance 
title to any portion of the property 
included in such home estate is 
found to be in me alone, then I 
hereby give and devise to my wife, 
Clara J. Ford, all of the real estate 
included in such home estate and 
not so held by - entireties. 


THERE HAS been heretofore 
organized, under the laws of the 
State of Michigan, during my life- 
time, a corporation known as The 
Ford Foundation, the purpose of 
such corporation being set forth 
fully in its Articles of Incorpora- 
tion. 

To this Foundation I give and 
bequeath all of my shares of stock 
in the Ford Motor Co., which are 
nonvoting shares known as Class 
“A” stock, save such as it may be 
necessary to sell to pay the obliga- 
tions of my estate, the Foundation 
to have full and unqualified title, 
without limitation, to such shares, 
with all the incidents thereto, in- 
cluding the right to expend either 
the principal or the income there- 
from for the purposes of said cor- 
poration. 


Iv 
All of my real estate other 
than such real estate as may be 
a part of our home “Fairiane,” 


I WISH to divide all of my vot- 
ing stock, known as 
stock, in the Ford Motor Co., into 
five equal parts to be disposed of 
in the following manner: : 


parts 
without qualification or limita- 
tion. 

The other four parts I bequeath 
for the benefit of my four grand- 
children, Henry Ford II, Benson 
Ford, Josephine Clay Ford and 
William Clay Ford, the present 
children of my son, Edsel B. Ford, 
to be held in the manner provided 
in paragraph VI hereof. 

VI 


HERETOFORE, on the 4th day 


T 





if 





Text of Henry Ford Will 


“Fairlane,” 
Dearborn, Mich., do hereby revoke 
all instruments of a testamentary 
nature heretofore made by me. 
and do hereby make public and 
declare this to be my Last Will 
in manner and 
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of November, 1935, Eleanor Clay 
Ford entered into four declara- 
tions of trust whereby she declared 
that she held property in trust for 
each of my said four grandchildren. 

I bequeath one of said five parts 
of my voting stock, known as 
Class “B” stock, in the Ford Motor 
Co., to the person who shall at 
the time of my decease be Trustee 
under each of said four trusts; or 
if there be no Trustee under some 
of said trusts, or some of them be 
terminated, then to my executor 


under this Will, as Trustee, to be |, 


handled, managed, and disposed of 
in the same manner and with the 
same powers as are provided by 
said respective declarations of 
trust, except that in case any of 
said trusts are terminated at the 
time of my decease by reason of 
any of my grandchildren becoming 
25 years old, I bequeath the interest 
of such grandchild herein provided 
for directly to him or to her. 
vai 

I give, devise and bequeath all 
the rest and remainder of my 
estate to my son, Edsel B. Ford, 
and his heirs. 





AT THE OPENING of the Brewer 
A. McGran, 


1868 when 


; Betty 


e son 
Brewer, daughter of Ernest and 


Implement Co.’s new deale 
manager of International’s Mankato 
Brewer family with a piaque of 
Daniel Orric! 


commendation 
k Brewer signed his first contract with Cyrus Hall MeCormick, 
there has been no break in line of succession. The franchise has 


great-gcranddau 
Ernest Brewer, brother of Henry and grandson of D. O., and MeGran. 


point my son, Edsel B. Ford, to 
be Executor of this my Last Will 
and Testament, and direct that no 
bond or other security shall be re- 
quired from him for the faithful 
performance of his duty as such 
Executor or as Trustee under this 


Vill 
I HEREBY designate and ap- | Will. 


x 
I HEREBY give to my said 
Executor full power to sell, lease 
without limit as to period or terms, 
and mortgage, pledge, invest, re- 
invest, exchange, manage, deal 


39 


confirmation, unless the same shall 
be expressly required by law and 
shall be unwaivable even by this 
provision of my will, and to that 
end, said Executor may sell such 
property for cash or upon credit, 
upon such terms as to him may 
seem sufficient; continue present 
investments; invest and re-invest 
any such property or securities in 
such manner as he shall deem ade- 
quate and safe, free from any lim- 
itations imposed by law; borrow 
on credit of, exchange, pledge or 
mortgage any of such propery: 
deposit any securities with Voting 
Trustees or for other purposes; 
exercise any and all rights which 
have accrued or may accrue ap- 
purtenant to any securities; and 
use the principal and income of 
my estate not herein specifically 
devised or bequeathed as he may 
deem advisable; and compromise 
any and all claims in favor of my 
estate or against it. 


I REALIZE that my estate may 


with, any and all property of my|be subject to heavy death duties 
estate, without application to any/| and taxes both by the Federal and 


court or authority for leave or 


(Continued on Page 40, Col, 3) 


— WAL TWICE THE LOAD 


AVAILABLE IN 
18 AND 20 
Tee 






| 


Look af the sturdy under- 
construction. Perfect pro- 
gressive springing adjusts 
itself to the load applied. 
I-Beam axle, and radius 
rods with hair-line adjust- 
ment. Oversize brakes. 


sou tauck 


FRUENAUF 
gLevAaTInG ENDGATES 


wer Loods 
ue oe ie 1-TON 


Wey! 
Hydrovlic 
oa for Free Bookle 


MEERE 


Roller-mounted rear 
express gate has water- 
proof canvas cover to 
protect cargo and shut out 
prying eyes. Steel wire 
mesh construction guards 
loads against pilfering. 





Curb-side door—ideal 
for curb deliveries 
where “jackknifing” is 
impossible. All-metal 
construction — fitted 
with sturdy hinges 
and cam lock. 


SHUTTLE METH 


Um CO UR ao I7 WLLL 


r7eL7,4 


With a Fruehauf “Flyer” on the job, loads 
pulled by your light delivery truck—with little increase in 
your present operating cost. No need to add another truck 
to move more goods—and increase congestion on city streets. 
Your “Flyer’’ gets around fast. The truck-and-Flyer combina- 
tion turns in the same radius as the small truck which pulls it. 











































































© up to 8 tons, 


SAVE FURTHER WITH THE 


OD 
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OF HAULING 


Oia iste oe ern 


... ONE TRUCK HANDLES SEVERAL TRAILERS 


World's Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER CO. 


10 Factories — 66 Factory Service Branches 


A RZ 


Only with Trailers can you save like this. One Trailer is left at the loading 
point, another at the unloading point, while the truck is enroute with a third. 
Thus, your truck needs never be idle—service is improved and delivery coste 
are still further lowered. 


e DETROIT 32 

























































TPR teg ee iene ameter a 


teeta teen - 


oa 


—_ - 


40 


AUTOMOTIVE NEWS, APRIL 28, 1947 





Half-Ton Lighter 
Truck Bodies Save on Weight 


By Using New Wood 

NEW YORK.—Truck bodies with 
an approximate weight 1,500 pounds 
lighter than the average now are 
being constructed from a combi- 
nation of aluminum and Tekwood, 
a veneer kraft laminate manufac- 
tured by United States Plywood 
Corp. and called Armorlite, it was 
claimed by the corporation here 
last week. 

Armorlite construction is said to 
consist of aluminum welded to 


Tekwood, with a hardwood core 
bonded to and faced with heavy 
cylinder kraft, made up in separate 
flanged panels secured together 
and supported by magnesium fram- 
ing. This whole superstructure is 
mounted on reinforced steel floor. 


Towle’s Garage Fete 
Towle’s Garage (Oldsmobile-Cad- 
illac), 120 S. Main St., Rochester, 
N. H., observed its sixth anniver- 
sary with a dinner party for em- 
ployes. The firm is owned by Ger- 
ald E. Towle and the service de- 
partment is headed by Earl Hough- 
taling. 





DRAMATIC SAVINGS 





-. £, B. Co. Van Panels Cut Costs 
with new MAGNESIUM-ALUMINUM Construction 


REDUCES DEADWEIGHT— Revolutionary ‘“Armor- 
lite’ construction reduces deadweight tremendously. 
You carry that much extra payload. When run- 
ning empty, weight reduction saves on gas, tires, 


wear and tear. 


INCREASES CAPACITY—Full 88” inside width and 
78’ inside height accommodate bigger loads allowed 


by reduced weight. 


EBCo 


— 








ORLITE 
alah BODIES = 
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Seeee sree 


ee \< 


Write today for literature to 
Commercial Body Division, ELECTRIC BOAT COMPANY, Groton, cons. 


Corporation 





20e Madison Avenue.New York 16, NY. 





State governments and other gov- 
ernments which have tax jurisdic- 
tion over my properties. 

I desire and hereby direct that 
my Executor shall as far as pos- 
sible arrange that my specific be- 
quest of my voting shares in the 
Ford Motor Co., known as Class 
“B” stock, shall be given to the 
legatees intact and without dim- 
inution. 

If for the purpose of paying ob- 
ligations of my estate it shall be 
necessary to sell any part of it, 
it is my desire and will that my 
Executor shall have free discre- 
tion to sell, or borrow on the secur- 
ity of, or dispose of as in his judg- 
ment he may deem proper, all 
other property for the purpose of 
meeting such obligations. 

In Witness Whereof, I have here- 
unto set my hand and seal this 
3rd day of February A.D. 1936. 

HENRY FORD (seal) 
- * o 

THE FOREGOING instrument 
was signed, sealed, published and 
declared by Henry Ford, the above 
named Testator, as and for his 
last Will and Testament, in our 
presence, and we at his request, 
in his presence, and in the pres- 
ence of each other, have hereunto 
subscribed our names as subscrib- 
ing witnesses thereto this 3rd day 
of February A.D. 1936; and we, 
the said subscribing witnesses, 
further say that we are well ac- 


-|quainted with said Henry Ford 


and are satisfied from our own 
knowledge that he is of sound and 
disposing mind and memory. 
Frank Campsall, who resides at 
Dearborn, Mich. 
H. R. Waddelk, who resides at 
Dearborn, Mich. 


. * . 


I, CLARA J. EKORD, wife of 
Henry Ford, Testator in the fore- 
going Will, do hereby acknowledge 
that full provision has been made 
for me by said testator during his 
lifetime, and I have agreed with 
him, in consideration of the pro- 
visions made therein, and hereby 
consent and agree to accept the 
provisions made in the foregoing 
Will in lieu of dower in his estate 
and in lieu of any and all other 
rights to which I might by law 
be otherwise entitled. 

CLARA J. FORD (seal) 


Signed, sealed and delivered by 
Clara J. Ford in the presence of 


Frank Campsall 
H. R. Waddell. 
STATE OF MICHIGAN 


88. 
COUNTY OF WAYNE 

On this 6th day of February 
A. D. 1936, before me, a Notary 
Public in and for said County, per- 
sonally appeared Clara J. Ford, 
known to me to be the person 
named in and who executed the 
foregoing instrument and who 
acknowledge the same to be her 
free act and deed. 

EDWARD L. DAVIS 
Notary Public, Wayne 
County, Mich. 

+ . * 

I, HENRY FORD, of “Fairlane;”’ 
Dearborn, Mich., hereby declare 
this to be a first codicil to my 
Last Will and Testament, bearing 
date the third day of February, 
A.D. 1936. 


Whereas, since the date and 
execution of my said will, my 
son, Edsel B. Ford, the Executor 
therein named, has departed this 
life: Now, I do hereby revoke 
the appointment of Edsel B. 
Ford as Executor as aforesaid 
and do appoint Clara J. Ford to 
be the Executor thereof in his 
place and stead. 

And I do hereby also direct and 
declare that my said Will shall be 
read and construed so as to have 
the same effect and operation in 
every respect as if the name of 


Stevenson, Selden Buy 


Nash-Livernois, Detroit 


V. M. Stevenson and Ralph P. 
Selden have purchased the Nash- 
Livernois Co., Detroit, from Ed- 
ward Wolf, Sam Wolf and Nathan 


“| Wolf. 


The company will continue as 
the Nash-Livernois Co. with Stev- 
enson as president, Selden as vice- 
president and Miss A. T. Ryan as 
secretary. 


Text of Henry Ford Will 


(Continued from Page 39) 


a 


Vermont Curbs 
Overload Permits 


MONTPELIER, Vt. — The recent 
increase by the Vermont legislature 
of weight limits on the state high- 
way system means that no more 
overload permits will be issued ex- 
cept in special cases, the commis- 
I have/|Sioner of highways has announced. 


The bill in question, H-41, raises 
the legal gross weight on state 
HENRY FORD (seal) highways from 28,000 to 30,000 

* * * pounds for two-axle vehicles, and 


THE FOREGOING instrument | from 40,000 to 50,000, pounds for 
ractors and semi-trailers, but re- 
was signed, sealed, published, and tains the £ limit of 40,000 
declared by Henry Ford as and for a @ seemer ~y o , 
a codicil to his Last Will and Test- | P°Unds for three-axle vehicles. 
ament, in our presence, and we at aa eas oe 
his request, in his presence, and 
in the presence of each other, have 
hereunto subscribed our names as 
subscribing witnesses thereto this 
1st day of June, A.D., 1943; and we, 
the said subscribing witnesses, fur- 
ther say that we are well acquain- 
ted with said Henry Ford and are 
satisfied from our own knowledge 
that he is of sound and disposing 
mind and memory. 
Frank Campsall, 
Dearborn, Mich. 
Charles E. Sorensen, 
Detroit, Mich. 





the new Executor had been orig- 
inally inserted therein. 


And I do hereby. ratify and 
confirm my said Will in every 
other respect. 


In Witness Whereof, 
hereunto set my hand and seal 
this 1st day of June A.D. 1943. 


Book on Valve Design 


What is said to be the first com- 
prehensive treatise on the design- 
ing of cams, tappets, valve springs 
and other valve gear units for in- 
ternal combustion engines has 
been published by Eaton Mfg. Co 

Copies of “Valve Gear Design” 
are being placed in technological 
departments of libraries in prin- 
cipal industrial centers. Informa- 
tion may be had by addressing the 
Wilcox-Rich division of Eaton Mfg. 
Co., Detroit 13, Mich. 


TPMT CL LL 
hh hh 
The Truck frame , 


e They don’t interfere with other parts of the truck 
e They are easier and more economical to install 
e They are adaptable to any truck chassis 


You give your profits a lift, when you use fast- 
dumping Heil Hydraulic Dump Units. They raise 
24-ton loads to a 50° angle in 10 to 15 seconds. 
This dumping power and speed means more loads 
per truck and lower costs per yard. 

Heil has made it easy for you to use these famous, 
fast-acting Dump eae are designed so that 
they are mounted above the frame. Thanks to this 
method of mounting, you can adapt these units to 
any truck chassis, Furthermore, you can shift them, 
if so desired, to compensate for odd wheel bases, 
or to change the load on the rear axle to gain bet- 
ter traction during winter operation. This can be 
done easily and economically, without altering the 
chassis in any way. All the working parts are above 
the level of the frame. They do not interfere with 

any moving pore of the 
truck, This feature is a 
reat advantage, too, 
ecause it saves you 
time and money on 
truck maintenance. 
Call on your Heil distrib- 
utor and ask him to demon- 
strate the smooth, efficient 
speed of Heil Hydraulic 
Dumping Units. Look 
closely at the Heil Bodies. 
* You won’t see stronger, 
better-built jobs any place, 


Write for latest literature. 








BH-124a 
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Total Off to 96,808 Vehicles... 





Labor Rally, 


Shortages 


Cut Week’s Output 


(Continued from Page 1) 


jeeps during 1946, and thus far in 
1947 has built approximately 27,837 
jeep units. 

Reports last week that 
scrap prices dropped $5 a ton in 
the Pittsburgh market had the 
effect of generating some optim- 
ism in the automobile industry. 

Industry officials are hopeful 
that both labor and material prob- 
lems will be on a somewhat de- 
pendable basis in a few months, 
enabling them to achieve the out- 
put volume necessary before re- 
ducing prices when the so-called 
buyers’ market returns. 

Exceeding any period since the 





ieee ace 


for hard-working 
gasoline-driven fleets 


Now AMALIE gives you a superior 
Pret ee cleaner engines 
and smoother, trouble-free et tae a 
ance under toughest operating con- 
ditions. It’s AMALIE E-D (Extra orth a 7 
EET Te re 
extra-duty efficiency to straight-run 
refined AMALIE’s naturally greater 
ciliness. It’s stabilized! Add AMALIE 
E-D to your line and 
AMALIE H-D (Heavy Duty 


remember 


for Diesel 





See your AMALIE Distributor or write Dept.V 


AMALIE DIVISION 


lL. SONNEBORN SONS, INC. 
18 Lexington Avenue, New York 16, N. Y. 
Refineries: Petrolia and Franklin, Pa. 
Plant: Nutley, N. J. 


In the Southwest: 
Sonneborn Bros., Dallas |, Texes 


WHAT GOES ON 
IN AMERICA’S 


GREATEST 
INDUSTRY 








-.Is completely and accurately £ 
Merpreted in the Automotive Section 

ot The Dallas Times Herald. Dallas- 

its eager tor news of America’s great 

Suto industry look FIRST to The 

Times Herald. 

the Dallas Times Herald has the 

Seatest circulation of any news- 

POper in the prosperous twenty- 

unty Dallas ABC Morket. 


| ‘THE DALLAS 
_ TIMES HERALD 


4 ‘Dalles’ Greatest Newspaper 


” Represented by 
_ THE BRANHAM COMPANY 





steel | 


second quarter of 1941, U. S. 
plants were able to turn out 1,- 
158,905 units (819,052 cars and 

334,853 trucks) in the first quar- 
ter of 1947. Production execu- 
tives are hopeful that output to- 
tals in the current quarter will 
be somewhat higher, and on the 
long pull they are more than 
hopeful that future totals will 
exceed any of the industry’s past 
efforts. 

Such optimism, of course, is 
based on no serious work stop- 
pages in the future and marked 
improvement in the supply situa- 
tion by the middle of the year. If 
such a future materializes, the 
chances are that few plants will 
shut down for model changes this 
year. 

One of last week’s particularly 
optimistic developments was a re- 
port that, for the first time since 
1943, the supply of lead appears 
to be nearing a balance with de- 
mand. With most opinion that the 


| lead supply will have met demand 


by early fall, there was said to be 
substantial reason to believe that 
the price will be cut also around 
that time. 


With coal output at near-capac- 
ity again, steel ingot output last 


week was rated at 95 percent of | 


capacity, and indications are that 
the rate will be increased this 
week. 


Because it was thought that 
wage increases will so increase the 
cost of production, any immediate 
decline in the base price of steel 
was deemed highly unlikely by 
steel observers. 

But another school of thought 
was of the opinion that with in- 
creased supplies imminent “a real 
test of prices” is due soon. Many 
steel officials were reportedly con- 
cerned with the possibility of a 
buyers’ strike later this year, de- 
spite the fact that the volume of 
steel orders reaching the steel mills 
is the heaviest in history. 


Two Wis. Police 
Under Probe 
In Car Sales 


MILWAUKEE. — Milwaukee 
County Sheriff George Hanley was 
questioned here last week regard- 
ing several cars he is alleged to 
have bought, and resold to politi- 
cal friends. The sheriff is said to 
have admitted the charge but that 
he had made no profit on such 
sales, that he had merely helped 
out some friends who found it im- 
possible to buy cars except on the 
black market. 


After further questioning rast | 
week, Hanley is said to have ad- 
mitted his purchase and resale of 
“eight or nine” cars, all without 
a profit on his part. One such car, 
it is alleged, has been traced to 
an Illinois used car lot. 

At the same time, it was alleged 
that the Milwaukee police chief, 
John C. Polcyn, has admitted hav- 
ing bought cars for friends or his 
family. 

The sheriff's and police chief’s 
purchases are said to be under in- 
vestigation by the state authori- 
ties, as, according to the office of 
Ben Marcus, Wisconsin state auto 
license department, no one who 
has not obtained a dealer’s license 
can buy and resell such a number 
of cars. 









Navion Output Halted 


To Survey Market 

SAN DIEGO. — Suspension of 
production of the Navion, a 
four-passenger light personal 
aircraft manufactured by the 
North American Aviation Co. 
here, was announced last week, 
pending a survey of market and 
sales prospects. 

Company spokesmen declared 
that the survey would determine 
the rate at which production 
would be resumed. Current out- 
put has been about 10 per day. 
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Feb. Production 
Of Truck Trailers 
PASSENGER CARS 


Off 13 Percent 
(0. 8. PRODUCTION ONLY) 


WASHINGTON.—February pro- 
Sana sie a ae duction of truck trailers totaled 


Car, Truck Output Estimates 
By Automotive News 





























Ended Same Ended to Date Jan. 1 to Jan. 1 to 
Apr. 26. Week Apr. 19, April, April 27, Apr. 26, 6,570 units, according to a Census 
1947 1946 1947" 1947" = 1946* = 1947 Bureau report. This represented a 
| GENERAL MOTORS ° 29,876 12,700 29,304 113,890 36,027 435,219 decrease of about 13 percent from 
| Buick . . -.. G88 2,161 5,671 22,078 4,637 79,818 the 7,523 units produced in Jan- 
| Cadillac 1,218 696 1,271 4,903 2,142 17,938 uary and was 25 percent below 
Chevrolet 14,022 5,456 13,755 53,351 15,724 208,419|/the postwar high established in 
Oldsmobile 4,315 1,817 4,334 15,910 6,079 60,851 | October, 1946. 

| Pontiac 4,508 2,570 4,273 17,648 7,445 68,193 Part of the decrease was attrib- 

CHRYSLER _... 16,142 15,450 16,985 61,071 148,897 242,498| uted to the smaller number of 
OO eae 1,701 1,694 5,979 18,249 24,248) working days in the month. Of 
SRS 4,404 5,364 4,611 16,819 47,188  66,355| the February total, 6,236 units were 
Plymouth ......... 8,214 6,401 8,416 30,337 62,585 119,520|complete trailers and 334 were 
EEE Veseveeceuken 2,027 1,984 2,264 7,936 20,880 $2,380 — which were shipped as 

, 1 101 235,520 | SUCD. 

“ c a eae8 608 a0 po 185,413| Shipments of 6,018 units during 
Lincoln ....... 607 «208,652,250 «= 2,207 «9,827 | the. month were valued at $13,700,- 
Mercury 2,408 1.307 2,710 9,028 11,104 40,280 000, an increase of approximately 4 

CROSLEY 276 212 1,066 5,868 | Pe rent ‘Siar tas chemin, Ga 

‘ y Pte preceding mon 
HUDSON 1,974 2,713 8,386 18,274 39,847) Figures, it was stated, are based 
KAISER .... 987 775 =: 3,300 14,943 | on aoe received from 112 — 

a 72 _... 11,009 | Manufacturing truck trailers. ese 
ran amar 1,275 . ra 8,7 ; 20,646 $8,688 represent all known plants manu- 

NASH ......... sc ceeeee 1701 862,412 «62,715 9,34 , 2 facturing truck trailers which were 

IEEE v'nccscccsas 902 647 1,041 3,777 3,140 15,185 | active during the month. This re- 

STUDEBAKER 2,356 2,430 8,818 18,688 $9,706) port covers truck trailers with a 

WILLYS*+ 708 622 «2,646 10,540 | "ated capacity of five tons or more. 
Total Cars, U. S...... 70,587 41,029 78,684 269,591 347,470 1,089,018 Obituaries 

tStati wagons. *Revised. 

‘i , oe as one ENID, Ok! . rae 
> ja. . R. Weldon, 64, automo- 
COMMERCIAL CARS bia deaier ‘and civic leader” dled ‘at hi 
(0. 8. PRODUCTION ONLY) attack. } 

Week Week Total Total Total id aly ie 

Ended Same Ended to Date Sen. 1 to den. 1 to Roy C. Searl 

Apr. 26. Week Apr.19, April, April 27, Apr. 26, CASTLE ROCK, Wash.—Roy C. Sear! 

1947 1946 1947* 1947* 1946* 1947* 76, for some 28 years an automobile dealer 

CHEVROLET 6478 =: 7,227, «5,886 «024,426 §9=— 24,968 $119,518 | "ere. died at his home of a heart attack 

ade tance wawehs 5,798 4,112 6,776 22,287 56,002 98,352 

DODGE .......... .... 9,180 3,105 3,557 14,018 83,779 56,068 auras ne &. Sage te Sinaia 

\EINTERNATIONAL .... 3,316 2,107 8,343 12,546 24,1638  48,038)| J. Boyd, 39, vice-president of Tom Boyd. 

EE dices éeuceens 1,810 i 1,821 6,775 16,729 27,837 oo oon held here Apr. 16. Mr 

STUDEBAKER Sod a 1300 oot 1362 — a sen ol ~ ormerly an auditor at Ford 

J seeeeeesresereesee , , '. ° ° ° 

es Sian echisevewe 551 184 569 2,051 3,403 7,827 Edwin S. Thompson 

 \ .cxehkeeaeleea'e 393 272 405 1,487 3,598 6,119 “aaa cones oe on Lm gy 44 

I hi 5 aaly Csi ve'dha «os 452 228 468 1,640 38,098 6,465 ie ae wie mee 

DIAMOND T ........ 380 251 $68 1,904 «8,748 «= 5 AOS | Burial’ was to Birmingham, Ale where 

FEDERAL ............ 204 161 40 549 1,175 2,822 | Mr. paar nage _~ aw dealer busi- 

LS 9: weir eead esa 68 se 85 268 790 i ee a ee 

REE vae%saeecces 94 Ses 71 274 vines 608 Karl J. Vogel 

|MISCELLANEOUS .... 386 502 $62 =—-1,887. 8,846 «© 6,365| GRossE POINTE, Mich’ Kari J. Vogel. 

es seanaitialiain 85, who supplied parts for the first car 

a Total Trucks, U. a... , 26,221 19,620 26,826 100,383 192,276 482,397 built by the late Henry Ford, died Apr 13 


at his home here. 


Total Cars, Trucks, Glenn W. Wilson 








UE peri cuan theres 96,808 60,649 100,510 369,974 539,746 1,521,415 | eeare en Wh Wn, 83, tor 
Total Cars, Trucks, many years —_ foes ee 
aia as 5,208 4,126 5,186 19,788 40.940 79,998 | his home of a heart ailment, He came to 
Grand Total, Cars and Buffalo in 1918 cS braneh manager. 
Trucks, U. S. and 8: boon F. Zbinden 

CY ec -ncveseeaeeab 102,011 64,775 105,646 389,712 580,686 1,601,413 CHATTANOOGA, Tenn. — Sylvan F 


Zbinden, 65, prominent Chattanooga auto- 
mobile dealer, died Apr. 20 in a local hos- 
pital. In 1916, with M. E. Bryant as a 
partner, Mr. Zbinden purchased the Cit- 
izens Motor Co. here. The company was 
reorganized in 1932 with E. E. Farris as 
his partner. 


“Weather Proof’ Sun Visor 


SUN PROTECTION PLUS BEAUTY 
WITH THE NEW CHROME CENTER STRIP 


NO HOLES 
TO DRILL 


Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 119,644 units. 





*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 
Four-Wheel Drive, Sterling, etc. 












ALL 
ALUMINUM & EN 


4. Sizes Fit Most Cars—Please Specify Cars When Ordering 


PRICE SCHEDULE 
LIST PRICE 


$2995 
(Painted and Installed) 
CAR DEALER’S COST 
Lots 54 $1697 


or More 


$1575 
(Unpainted) 


Sold in Carton Lots Only—6 to a Carton—Wt. 48 Ibs. 
Terms—C.0.D. Immediate Delivery 


F.0O.B. Milwaukee 


“Weather-Proof’” Sun Visor Features 


e BRASS BRACKETS CHROME PLATED 
e Withstands all weather conditions. RUSTPROOF 
e Easy to install. NO HOLES TO DRILL. 

e Made from Heavy Aircraft ALUMINUM. 

. Lots 6 
* 
4 


Comes unpainted. PAINT TO MATCH CARB. < 


Won't Tear or Rip. 


Conforms with contour of car, and when painted 
is the most beautiful Visor ever produced. 


esa ae oe DISTRIBUTORS 
CHARLES DISTRIBUTING CORPORATION 


2788 W. WISCONSIN AVE. MILWAUKEE 8, WIS. 








Seman 


FIER LN er ER TAT me 
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Bill Up in Mich. to Tax 
All Title Transfers 


DETROIT.—A bill to tax all title | 


transfers has been introduced in 
the state legislature at the request 


of the Michigan Used Car Dealers | 


Assn. The measure is being sup-| 
ported by by _the _Michigan Automo- | 


Kesler Succeeds 
Beguhn at Hudson: 
Horter Named 


DETROIT.—Appointment of F. | 
midwest divisional | 


E. Kesler as 
sales manager for Hudson has been 





4. HM. Horter jr. 


F. E. Kesler 


announced by N. K. VanDerzee, 
domestic sales manager. He suc- 
ceeds E. J. Beguhn, who has re- 
tired after 14 years with Hudson. 

Appointment of Joseph H. Hor- 
ter jr. as manager of Hudson's 
business management department 
was also announced by VanDerzee. 
He succeeds R. N. Hamilton jr., 
who will remain with the company 
on special assignments. 

Kesler, who has been zone man- 
ager of Hudson Sales Corp., has 
spent 23 years in the automotive 
field. 

Horter has had many years of 


accounting and business manage- | 


| conferences 





bile Dealers Assn., the 
dealer organization. 

Purpose of the bill, according to 
Warren McClure, president of 
MUCDA, is to halt the practice by 
curbstone dealers of jumping titles 
|to avoid the state sales tax. 

The bill was introduced after 
between Gov. Kim 
Sigler and MUCDA members. 

McClure pointed out that in 
1946 the sales tax was paid on 
the 167,000 used cars sold by 
dealers, but that no tax was paid 
on 288,000 used cars, presumably 
sold individual to individual. Mc- 
Clure claims that many of the 
latter sales involved a jumped 
title. 

The new bill, which is being re- 
drafted since it contains some loop- 
holes, would apply a transfer tax 
to all sales, individual or dealer. 
It would be an amendment to the 
motor vehicle registration act. 

* . * 


new-car 


The measure was discussed last 
week at a meeting of MUCDA. 


|Russell A. Malrick, secretary, an- 





ment experience in the automotive | 


field. 


Batavia Firm Flooded 


BATAVIA, N. Y.—Central Mo- 
tors Co., 229-235 W. Main St., re- 
ported it suffered damages amount- 
ing to $5,000 in an Easter Sunday 
flood in that city when Tonawanda 
creek swept over its banks and 
inundated a large portion of tho 
city for two days. 





OF MINE 


1 GOT ROOM FOR 
YOU GUYS! 


The universal popularity of the two Schrader 
“Seals” (Valve Core and Cap) is good evidence 
that they “make tires last longer.” 
customers tires with a dependable Schrader 
Gauge. Install Schrader Cores and seal the valve 
mouths with air-tight Schrader Caps. 


a aeltltiaes 
CONTROL THE AiR 





| 


THEY'RE OLD FRIENDS ) 


nounced a drive to double the | 


membership of the association and 
also plans to adopt a long-range 
program. 

Malrick asked dealers to contri- 
bute ideas for the program. 

“Frankly,” he said, “we don’t 
believe our program is good 
enough. We want you to give us 
a better one.” 

* * + 


Flint 

The Flint Used Car Dealers Assn. 
has won commendation from the 
mayor for its aid during the re- 
cent flood. The association put a 
fleet of Jeeps at the disposal of 
the city for use in relief work. 

~ + + 


Chicago 

On learning that some insurance 
companies have cancelled fire and 
theft insurance covering cars on 
open air lots, the Chicago Used 
Car Dealers Assn. has made ar- 
rangements to give members this 
type of coverage with provision 
for a 20 percent discount. 


Read Jack Weed’s Backshop for some 
en ampere OO SS ee in the service field. 





Check your 


motorists... 


Keep a Schrader Tire Gauge in Every Vehicle 


SCHRADER COPY 














/ BETTER HUSTLE... 
THERE'S SOMETHING 
IN THIS DEAL FOR ME! 


“Wow! Are We Popular!” 


Giving your customers this tire-saving Schrader 
Service, creates good will, and ups your profits. 

Schrader keeps your stocks of Schrader Prod- 
ucts on the move by continuously advertising to 
Order the Complete Schrader Line 
of fast turnover items today. 





TO DEMONSTRATE THE NEW deluxe truck cab heater engineered by the Thermo- 
Alre division of Evans Products, Plymouth, Mich., division Midwest and eastern dis- 
tributors and zone managers were called in for a two-day sales-service training seminar. 
Activities included demonstrations of the Evans Thermo-Control fan, Evans Ford heater 
booster equipment installed on a Ford bus, and operation of the Evans Airfoil fan in 
truck and bus heaters. Demonstrations of the new deluxe cab heater included installa- 


tions 1 in both truck and passenger car. 


Monsanto Speeds Rebuilding 


Of Razed Texas City Plant 


TEXAS CITY, Tex.—Rebuilding 
of the $19,000,000 Monsanto Chemi- 
cal Co. plant here, destroyed April 
15 by the explosion catastrophe, 
will start soon on the same 30-acre 
site occupied by the plant, it was 
disclosed last week by William M. 
Rand, president of the chemical 
company. 


Cost of the new plant is expected | 
run more than the original | 


to 
amount spent by the War depart- 
ment for its construction during 
the war, he said, because of pres- 
ent-day high prices in plant build- 
ing. 

Damage to the plant, Rand dis- 
closed, was covered by insurance 
underwritten by the Oil Insurance 
Assn., Chicago, a syndicate of nu- 
merous large stock insurance com- 
panies. Coverage is said to have 
included a “use and occupancy” 
clause, in addition to regular fire 
protection clauses, which allows 
some compensation for loss of pro- 
duction while rebuilding of facili- 
ties is underway. 

Rand reported that 31 Monsanto 
workers were known dead and 
other company officials estimated 
variously that total fatalities in- 


side the plant would exceed 100 or | 


more. 


It was estimated that the blasts | 
had deprived the U. S. of more! 





than 50 percent of its available | 
supply of raw materials necessary | 


for the production of 
rubber. Principal loss was in the 
destruction of Monsanto facilities 

















ILE SUPPLIES 









"COME WITH ME BOYS. 
1 NEED YOU BADLY! 


al 









2nd SEAL 


er  S 
A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17,N.Y. 
Originators of the Comparative Air Loss System for Flot Tire Prevention 


synthetic | 


| 








for the production of styrene, im- 
portant in the making of synthetic 
rubber products and a contributor 
to the production of plastic ma- 
terials. 

The styrene loss was minimized, 
however, in view of the recent cut- 
backs in the nation’s synthetic-rub- 
ber program. 


Gonzales Expands 
Sidney J. Gonzales, president of 
Gonzales Motors, Inc. (Ford), 801 
Metairie Rd., New Orleans, has ex- 


| tended the front footage of his 


building to occupy 150 feet, in order 
to triple the size of his parts de- 
partment. The company now has 
one of the largest stocks of Ford 
parts in the city. 





TRUCK SECTION 


Hughes Retires, 


‘Gearing Named 
At New Departure 


BRISTOL, Conn.—Retirement of 
'Frederick G. Hughes, vice-presi- 
|dent of General Motors and gen- 
| eral manager of its New Depart- 
lure division here, has been an 
nounced by C. E. Wilson, GM 
| president. Hughes has been asso- 
|ciated with New Departure for 36 
| years. 

Wilson said Hughes will be suc- 
ceeded as general manager by 
Milton L. Gearing, who has been 





F. G. Hughes M. L. Gearing 
plant manager for New Departure 
at Meriden, Conn., for 15 years. He 
also is a veteran in the division, 

| having joined New Departure in 

11 
| 
Hughes has been a top executive 

lof New Departure since 1911, when 
|he started at the headquarters 
plant, then the only one, in the 
post of chief engineer. He became 

assistant general manager in 1914 
He was named general manager in 
1933, when New Departure became 

a division of General Motors, and 
was elected a vice-president of the 
corporation in _January, 1947. 


“AUTOMOTIVE MATERIALS 
RUBBER AND SYNTHETIC RUBBER 


Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL ADHESION PARTS 
Detroit Office 


C. J. EDWARDS ° 


VICE PRESIDENT 


2210 FISHER BLDG. 
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ATTENTION: TRUCK DEALERS 


RESERVE 
5,000 mile 
pressure. 


A flexible air sac in fitting is compressed 
by grease when filling, providing a reserve of 
assuring continuous lubri- 
cation for long periods of operation on one 
filling. Works only when vehicle is moving. 


grease at bearing, 





BUY EXCLUSIVE DISTRIBUTORS Deal direct 
from factory, get the long profit. Replace grease 
fittings on the thousands of shackles, spindles, 
ete., on trucks in your territory with SIMPLEX 


GREASE FITTING which holds a 
supply at the bearing under air 


Compensates for tight or loose bear- 
ings, easily installed, filled and refilled 
with hand or power gun, uses any 
grease. 

Eight years of successful operation, 
three-quarter million in use. A_ real 
money maker for live wire truck sales- 
men, 

Write today for literature and prop- 


osition . . 
. 


SIMPLEX MFG. 
Detroit 26 


co. 








BUILDING FOR LEASE 


Ideal Location for New Car Agency 


New attractive modern concrete building just completed with 
14,000 square feet. Located at 1022 North La Brea Avenue in the 
center of the Hollywood District on one of the most prominent 


and well traveled thoroughfares. Large display windows. 


Open 


for inspection 10 a.m. to 4 p.m. Monday through Friday. For lease 
to reliable tenant, call Hillside 0195 or write— 


NOBUR MANUFACTURING COMPANY 


910 N. ORANGE DRIVE 





LOS ANGELES 38, CALIF. 








GAs 
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TRUCK SECTION — 


But Parts Makers Resist .. . 


Car Firms’ Pay Pattern 


Seen Set at 15 Cents 


‘Continued from Page 1) 


pay boost of 15 cents. The union’s 
original 23%-cent demand and 
three conditional 15-cent pro- 
posals have all been shelved. 

In a letter to Reuther Thursday, 
the corporation stood pat on the 
15-cent proposal, which was ac- 


by collective bargaining,” Ander- 
son’s letter said. “We consider 
our offer to be extremely advan- 
tageous to the employes repre- 
sented by your union. Delay in 
acceptance is at their expense.” 
Reuther termed GM's rejection 


cepted earlier by GM’s electrical|of arbitration “unfortunate,” but 


and rubber workers. This 


offer | neither side called the 


situation 


consists of an immediate general! | hopeless. The UAW chief agreed 
raise of 11% cents an hour. The|to continue negotiations Thursday 


remainder of the 15 cents would 
provide GM’s 220,000 auto workers 
with six holidays a year 

Harry W. Anderson, vice-presi- 


dent in charge of GM personnel. | 


disclosed also the company had re- 
jected Reuther’s proposal to settle 
for 11% cents and arbitrate the dis- 
position of the extra 3% cents. 
“We are opposed to arbitrating 
matters which should be settled 


afternoon, despite the union’s stop- 
work rally in downtown Detroit, 
protesting congressional labor leg- 
islation. 

Louis G. Seaton, director of GM 
labor relations, indicated the 11%- 
3%-cent proposal was not necessar- 
ily the company’s final offer. He 
pointed out that the parties have 


until May 31 to reach a wage ac- | 
cord, although GM has offered to | 





|make any settlement reached be- | 
| fore then effective immediately. 


Chrysler negotiators were follow- 


ing the developments at GM close- | 


ly, and it is likely that Chrysler | 


and other assembly companies will 
match the final GM pact. Nash- 
Kelvinator has already boosted the 
wages of its UAW employes by 10 
cents an hour as a “down pay- 
ment” toward the final pattern. 
Parts manufacturers, 


however, | 


contended their economic position | 


was not the same as that for the} 
big auto-making companies. Conse- | 


BRUNNER AUTO-TURNTABLE 


Broadway showmanship right in 


your own display room. No pits— 
no holes. Set it up in 30 minutes 
and run it 24 hours ao day — 
ANYWHERE. 


AMAZINGLY LOW IN PRICE 
Can be financed if desired 





quently many of them say they will 
have no choice but to oppose ac- 
ceptance of the pay hikes to be 
granted by the assemblers. 
Chronology of Wage Pacts 
Here is a chronology of high- 
light events in the wage settle- 
ments between CIO unions and the 


big manufacturing industries: 


MARCH 23—The Big Four tire 
manufacturers and the United 











Rubbers Workers agree on a wage 
raise of 11% cents an hour, retro- 


clause brings the overall settle- 


For full descriptive originally demanded 26 cents. 


folder write 


BRUNNER SALES COMPANY 
Dept. A-3, 80 Oakland Ave., Manchester, Conn. 


the UAW, URW and United Elec- 
trical Workers a stop-gap raise 
of 10 cents an hour, to be read- 
justed in August. Proposal reject- 


ed by UAW. 
nie - —— APRIL 14—General Motors es- 
tablishes the 15-cent national 







pattern, settling with its 32,000 
electrical workers for that 
amount. The settlement breaks 
down into an 11%-cent hourly 
raise, with the 3% cents extra 
to cover the cost of six paid holi- 
days and other economic issues. 

APRIL 18—GM offers a similar 
wage agreement to the UAW, 
which had demanded 23% cents 
more for the 220,000 GM workers 
it represents. 

APRIL 18—Westinghouse Elec- 
tric and the UE settle for the 
| 11%-3%-cent formula. 

APRIL 20—After several months 
of “no progress” in their negotia- 


METAL BOX 
DRAWERS 

















Immediate 
Delivery 


@ For Automotive Parts Bins 


Handy for quick, efficient handling of 
small parts. Sturdy gauge steel. Drawer 


Size: 534"x11%4"x27%4"—fits any size tions, U. S. Steel Corp. and the 
bin. Rounded corners for safe handling. 9 | United Steelworkers of America 
Dark gray or olive green. Minimum g e Oo sane ; i 5 
shipment: 12 boxes per order. FOB §| 28TC€ ¢ n raises approximating 15 
Cleveland, Ohio. $1.25 ea. including 3 | Cents an hour. Each U. S. Steel 
dividers (extra dividers 10c ea.). Write 9} worker receives an increase of 
for quantity discounts. Hope Metal 1, . bs 

Products, 1509 Rockwell Ave.. Cleve- || 22% cents — hour, or $1 a day. 
land 14, Ohio. The extra 2% cents will be used 





for wage adjustments and differ- 
entials. 
APRIL 21—Philip Murray, CIO 


president, hails the two-year te- 


nure of the new U. S. Steel con- 
tract, asserting it “definitely as- 
sures peace in the industry for 
the next two years.” The wage 


clauses, however, may be reopened 


next year. The steelworkers lost 
their demands for a union shop 
and a guaranteed annual wage, 


but won a renewal of maintenance | 
of membership and dues checkoff. 

APRIL 21—Pressure grows on 
UAW to fall in with 15-cent pat- | 
tern. General Motors settles with | 
its 3,200 rubber workers at 11%-3% | 


Fast-filling, non-spilling 


VENTALARM-equipped tanks save time — save 


tempers — save gasoline. Fifteen automotive formul: | 
ula. 

makes now include VENTALARM os stondord . 

equipment. 1 foliday 


Pay Spurned 
APRIL 22—UAW President Wal- 
| ter Reuther rejects 11%-3% agree- | 
ment, explaining “auto workers | 
don’t want paid holidays.” Instead, | 
he makes three counter-proposals, | 
with each of the three adding up 
to a 15-cent “package.” His three 
proposals: 

A flat 12%-cent raise, with other 


SCULLY SIGNAL COMPANY 
88 First St. Cambridge 41, Mass. 


VENTALAR 
PTT ae wae lie 
= aw} 





active to Feb. 2. The retroactive | 
ment close to 15 cents. The URW | 


APRIL 12—General Motors offers | 
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UNITED STATES RUBBER, sponsor of the New York Philharmonic Symphony Or- 


chestra’s regular Sunday afternoon radio concerts, last 


week presented a complete 


library of all available recordings made by this world-famous orchestra to the city of 
Detroit for use in the city’s school system. The gift was made in connection with the 


forthcoming visit of the orchestra to Detroit, 


where it will give a concert May 5. 


Emmett Sheehan, assistant to the president, right, presented the records to Detroit's 
Mayor Jeffries, left. The music library consists of 38 volumes of records. The Detroit 
concert is part of a 24-city tour which the rubber firm is also sponsoring, and is the 
rst tour the orchestra has undertaken since 1939. The regular weekly concerts broad- 
| east over CBS each Sunday have been sponsored by U. 8. Rubber since 1943. 





ol, 


hospitalization benefits. 
A flat 13-cent raise, 


cents for social security and 


with GM 


peared along the labor front last 
week when Secretary of the In- 
terior Krug announced that the 


and the union each contributing| United Mine Workers-AFL and 


2 cents to a pension fund. 


A flat 15-cent raise 
strings attached.” 


APRIL 23—Reuther says all 
three proposals “arrogantly re- 
jected” by corporation. Union’s 


the mine owners will resume ne- 


“with no|gotiations tomorrow (April 29). 


The government, which is _ re- 
turning the mines to the operators 
June 30, is hopeful that agreement 


}on a new contract will be reached 


GM local chiefs vote to reject | before that date. The key figure 
in any such agreement, of course, 


ee Se Son Te OS | is John L. Lewis, czar of the 


flat 15-cent increase. 


Landslide for Labor Curbs 

Undoubtedly one of the foremost 
factors behind the CIO’s readiness 
to settle for 15 cents was the de- 
cisive passage by the House of the 
Hartley labor-control bill. 

The 308-107 vote by which the 
legislation carried demonstrated 


miners. 
> . 2 


Extra Day at Overtime 


To Cost Ford $616,000 


DEARBORN.—Ford workers will 
receive approximately $616,000 in 


|overtime pay to make up for the 


clearly that Congress was not kid-|time lost on April 10 when the 


ding in its determination to crack 


company shut its plants for Henry 


down on organized labor for the | Ford’s funeral. 
disastrous strikes of last year. | The company 
Another favorable omen week that its 


announced last 


ap- 110,000 workers 





PICK OP PROFITS! 
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Union Membership Rises 


4% Million During War 

WASHINGTON.—The Bureau 
of Labor Statistics reported last 
week that 14,800,000 workers are 
covered by union contracts, com- 
pared to 13,800,000 at the end 
of the war and 10,300,000 in 
1941. 

Union members now comprise 
48 percent of the 31,000,000 per- 
sons employed in fields where 
unions are active, BLS said. The 
auto and auto parts industry 
was listed as one of 22 manufac- 
turing industries in which work- 
ers are 80 to 100 percent union- 
ized. 

BLS also reported that the 
number of workers under closed- 
shop or union-shop agreements 
increased from 6,200,000 in 1945 
to 7,400,000 at the end of 1946. 





would be asked to work an extra 

day at time-and-a-half pay so they 

might recover the shutdown loss. 
* * * 


Ford Boosts Dallas Buying 
To $600,000 a Year 


DALLAS, Tex.—Since Ford Mo- 
tor Co. inaugurated its decentral- 
ized buying program eight months 
ago, purchases in the Dallas area 
by the local assembly plant have 
jumped from a rate of $70,000 an- 
nually to $600,000, J. R. Phipps, 
branch purchasing agent, reports. 

*. aa + 


High Court Denies Vets 


Indefinite Seniority 

WASHINGTON.—The U. S. Su- 
preme Court ruled last week that 
the Selective Service Act does not 
entitle veterans to indefinite sen- 
iority after the first year of re- 
employment is over. 

The decision was set forth by 
a 7 to 2 vote in the case involv- 
ing an employe of Trailmobile Co., 
Cincinnati. Both management and 
labor supported the view taken 
by the court majority. 


“We have derived much benefit from 
your Classified Section with regards to 
items we have seen therein; now we are 
going to try advertising in it ourselves.’’~— 
Wherry Service Station, Pawnee City, Neb 


With ROCKFORD PANEL PICK-UP BODIES 





Added Sizeable Profits on Every Pick- 

Up Truck Sale. 

@ Strong, Lightweight, All-Steel Construc- 
tion, Provides Greater Cargo Space. 

@ Interchangeable, Knock-Down Design 
will fit almost any Standard-Make 
Pick-Up Truck. 

@ Body Panels replaceable in case of 
damage. 





These Rockford Panel Pick-Up Bodies are manufactured in standard sizes to fit current 
model pick-up truck dimensions for width and length. Built by mass-production methods, 
bodies come in package units, knocked-down, complete with prime paint, all necessary 


accessories, and instructions for assembly. 
assemblies of top, sides, front, and doors. 
panel assemblies are replaceable in case of damage. 





All-steel framework is welded together in sub- 
Double full length doors are standard. 


Body 


@ Combination Grain and Stock 
Rack Body serves many purposes. 
@ Tailgate used as a Ramp. 


Rockford Farm Combination Bodies for Pick-Up Trucks feature an all-steel grain box, com. 


bined with removable wood stock rack. 
of farm hauling, with the same truck body. 
truck express bodies. 
























@ Send for price lists and catalog : 
sheets. 













For information on dealerships 
and distributorships write: 
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ROCKFORD, ILLINOIS 


This design offers added convenience for a variety 
Made in all standard sizes to fit most current model 
When tailgate is lowered it is used as a stock ramp for easier loading. 


Any shop mechanic can assemble and install Rock- 
ford Bodies in approximately two to four hours. 
Both styles available for immediate delivery. 
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Natural Rubber 
Quota Boosted 
On 6.50 Tires 


WASHINGTON. — Manufactur- 
ers of medium-size passenger car 
tires (6.50 cross section) were 
given permission by CPA last week 
to use a greater proportion of na- 
tural rubber. The permitted amount 
of natural rubber for this size tire 
has been increased to approximate- 
ly eight pounds from the previous 
figure of approximately three 
pounds. 

At the same time, producers of 
camelback for recapping truck 
tires (8.25 and larger size tires of 
6-inch die width and 14/32 gauge 
and up) were authorized to manu- 
facture this material with such 
quantities of natural rubber as 
they may require. 


This greater freedom of choice 
in use of rubber materials has 
been made possible by the con- 
tinuing availability of natural rub- 
ber in the Far East, according to 
CPA’s rubber division. 


‘We received excellent rsults from our 
advertisement printed in the Classified Sec- 
tion of Automotive News.’'—Adams & Son, 
Coeur D'Alene, Idaho. 
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SOME 70 REPRESENTATIVES of Studebaker dealerships pose for their picture at 
the organization of the Studebaker Service Managers’ Club in Los Angeles. The group, 


aiming to improve customer relations, 


plans monthly business and social meetings. 


Officers of the new club: J. V. Taggart, Hamilton-Morgan Co., president; Vie Del Coma, 
Ed James, Inc., vice-president; Bert Vezzetti, Olin J. Hessell, secretary, and Stewart 


Allington, of Bruce Allington, treasurer. 


Ill. Dealers Give 
15-Cent Pay Hike 


ST. LOUIS.—Approximately 1,400 
members of the International Assn. 
of Machinists received wage in- 
creases of 15 cents per hour under | 
an agreement just reached with | 
automobile dealers in Madison and | 
St. Clair counties, Illinois, just 
across the Mississippi river from 
St. Louis. George Bohm, federal 
conciliator, assisted in the nego- 
tiations. 


William J. Black, business rep- | 
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do it. 
» On every car and truck 


Cleaner before it leaves 





and 


@ It’s easy to increase your profit on 
@ new car and truck sales . . 

build plenty of repeat business for 
your shop at the same time! Here’s how to 


equipped, install a Fram Oil & Motor 


Just tell customers it’s your policy to install 
a Fram on every car as protection against 
dirt, grit, carbon and harmful abrasive 
particles in the oil. You get an extra profit 





resentative of the union, said the 


new increase establishes a_ rate 
of $1.40 per hour for mechanics 
$1.50 for body men. This is 
the first time the automobile deal- 
ers have entered into a single con- 
tract with the machinists. 





Beatty Joins Brogan 


Thomas J. Brogan announces the 
appointment of H. Sherman Beatty 
as sales manager of the Oldsmobile 
division of the Brogan Cadillac- 
Oldsmobile Co. in Paterson, N. J., 
with branches in Passaic and 
Ridgewood. 





. and to 


on your sale . 
able repeat business on genuine Fram re-' 
placement cartridges, too. What’s more, 
you’re doing your customers a real favor, 


Where Reuther Errs 








UAW Economic Brief Falls Apart 


When Basis Is Analyzed 


(Continued from Page 6) 


er-priced goods in the period of 
shortages, and the increase in 
production operations and costs, 
because of the decline in the 
quality of some materials. 


Furthermore, the analysis ig- 
nores increases in fabricating costs 
—increases which have exceeded 
those in raw materials. The UAW 
has definitely gone conservative in 
appraising the materials expenses 
faced by the industry. 

Reuther’s thesis goes to some 
length to propound a theory on 
computing labor costs and indi- 
vidual productivity. Even govern- 
ment experts concede that this is 
one of the most difficult jobs any 
fact-finding agency can undertake, 
especially in the auto industry with 
its vast differences in products and 
types of work. 

The UAW report, it was discov- 
ered, used low manhours figures 
to keep factory labor costs at a 
minimum. Latest U. S. Labor de- 
partment data show a rise of 8,- 





Nake Extra Peoftts... 
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- - and you build a profit- 


because Fram prevents unnecessary motor | 


that is not filter- 
your showroom. shop men to 


day! 


OIL & MOTOR 
CLEANER 


Cleans the Oil that Cleans the Motot 


that’s not filter-equipped . . 
Fram Corporation, Providence 16, 
R. I. In Canada: J. C. Adams Co., Ltd., 
Toronto, Ontario. 


wear and saves breakdowns, repairs, money 
. so everybody profits! Instruct your 


install a Fram on every car 
. Starting to- 


| ager 


| 500,000 


lat Louisville, 
there. 


manhours 4 
week over the statistics employed 
by the union. More proof of how 
| predictions can go awry. 

13 Estimates of Profits 


automotive 


Finally, the UAW offers no less 
than 13 estimates of what auto 
industry profits “should be” this 
year. These range from $904,000,- 
000 (“high labor and high mate- 
rials costs assumptions” at 20 bil- 
lion pounds of output) to $2,056,- 
000,000 (“low labor and low ma- 
terials cost assumptions” at the 
unlikely 25 billion pounds of out- 
put). 

All these guesses, of course, are 
before taxes. The UAW explains 
that cost and price relationships 
are figured on profits before taxes. 

* * - 
ND, the union concludes, the 
industry is going to make too 
much money no matter how you 
figure it and: “We want some.” 


Most manufacturers do expect 
to make good profits this year, 
granted. But from past experi- 
ence, they know that any profits 
that are made cannot indiscrim- 
inately be thrown away in the 
form of higher wages without 
a careful study of other factors 
in the profit story. 

Reuther says cut prices 10 per- 
|cent, hike wages 18 percent, and 
profits still will top prewar. But 
why only a 10 percent price de- 
crease when auto prices have risen 
more than 50 percent from 1940-41 
levels? 

Certainly those in the fixed in- 
come brackets—teachers, land- 
lords, widows, etc.—are hoping for 
more than a 10 percent price cut. 
Auto workers are not the only 
ones that buy cars. 

Then there is always the pros- 
pect of a rainy day, for which 
manufacturers must lay away 
some current profits. Reuther 
should know that a concern, caught 
unprepared for a depression, will 
not remain open for business very 
long. 

All in all, the Reuther report 
is a dud. The auto workers have 
taken only their own situation 
and attempted to alter the eco- 
nomic facts of life to support 
their wants and needs. There is 
no evidence of overall perspec- 
tive, or even of anything but a 
selfish view of the national prob- 
lem. 

If the UAW gets its crystals 
examined, it also might request a 
checkup on its heart. 


Chevrolet Boosts 


Power, Appoints 
5 Zone Chiefs 


DETROIT.—Promotion of W. G. 
Power, zone manager of Chevrolet 
at Jacksonville, Fla., to the post 
of manager of 
the metropolitan 
city department 
of the division’s 
central office 
here was an- 
nounced last 
week by T. H. 











Keating, general 
sales manager. 
Power will be 





succeeded at 
Jacksonville by 
G. E, Thompson, 
former zone manager at Louisville. 

Four other appointments in the 


W. GU. Power 


wholesale organization of Chevro- 


let were announced by Keating, 


as follows: 


Joseph H. West to zone manager 
from city manager 


Urban Fellenstein to zone man- 
at Minneapolis, from zone 


|} manager at Denver. 


Thomas J. Hart to zone man- 


[ager at Denver, from city man- 


ager at St. Louis. 


Frank A. Hoel to zone manager 


at New York, from zone manager 
at Norwood, O. 


Power started with Chevrolet in 


1928 as a representative at Flint 
and later became sales promotion 


manager and assistant zone man- 


ager in the Flint zone. 
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TRUCK SECTION 


Both Sides—and the Middle .. . 
Steady Auto Prices 
Are Indicated 


(Continued from Page 1) 





than original equipment which goes 
to make up the price of a car. 

The $5-a-ton drop in scrap prices 
will help steel companies absorb 
the higher wages agreed to with 
the union, rather than permit de- 
creases. 

At the other extreme is Ports- 
mouth Steel, which, it is under- 
stood, has older equipment, and 
its call for a steel price increase 
is seen as a move to make profit- 


able operation of submarginal 
equipment. 
Ruttenberg said the increase 


would make possible expansion of 
America’s ingot capacity from its 
present theoretical maximum of 91 
million tons a year to an effective 
maximum of 100 million tons a 
year. 

In the middle is Wilson, with this 
statement: 

“We felt that our employes 
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the auto industry since copper is 
just behind sheet steel in the list 
of shortages, and it is believed that 
imports will relieve the situation. 

In addressing the annual lunch- 
eon of the Associated Press, Tru- 
man coupled his appeal for sharp 
price reductions with a demand 
for home-front unity to avert a 
depression. 

He counseled moderation on the 
part of business, forbearance on 
the part of labor, all-out produc- 
tion and wise guidance on the part 
of government. 

His principal challenge was 
aimed at “those business men 
who have it within their power 
to reduce prices.” 

With reference to Regulation W, 
he said that the government must 
have continued control over credit, 
because “making more money 
available on easier credit terms 











By George Deery 
Staff Writer 


WINDSOR, Ont.—The question 





would only enable people to go into 

t at a faster rate.” 
ag BA blamed the high cost 
of living on a group which he 
said “saw fit to sabotage price 
control” in the spring of 1946. 
Not naming names, he said that 
this group had represented to the 
public that prices would come 
down in a free market. 
Charging that the opposite had 
happened, Truman challenged pri- 
vate enterprise to make a free 
economy work by arresting the up- 
ward climb of prices. 

“Some price reductions have 
already shown that this leader- 
ship does exist,” he said. 

(Ford and Plymouth in the pas- 
senger-car field, and International 
Harvester in the truck field have 
reduced prices in spite of unprece- 
dented demand for their products.) 

Truman said that he did not 
have to name the particular busi- 
nesses or industries where lower 
prices are required. 
“The men who run them,” he 
asserted, “know exactly which are 
included and which are not.” 

Speculating on the effect of a 
depression in this country, Tru- 
man said that it would weaken 
the power of the United States 
to aid democracies in their fight 
against totalitarianism. 

He asserted that it would leave 
free nations everywhere “easy tar- 
gets for external pressures and 
alien ideologies.” 

While pointing out that profit 
margins vary (delays in getting 
steady volume output have kept 
auto profits low), Truman said 
that corporate profits in 1946, after 
taxes, were 33 percent higher than 
in 1945 and in the first quarter of 
1947 even higher. 

He cited retail price. increases 
over the 1945 average of 23 per- 
cent in house furnishings, 24 per- 
cent in clothing and 36 percent in 
food. 

“More dangerous,” he said, 
are wholesale rises “hitting at 
the foundation of our prosperity.” 

He said textiles were up 39 per- 
cent, farm products up 40 percent, 
building materials 51 percent and 
food 53 percent. 

As for attacks on the farm pro- 
gram, Truman denied that the 
government policy of supporting 
farm prices at 90 percent of par- 
ity is the cause of high food 
prices. 

The only commodity drawing 
suppert at this time is potatoes, 
he said. 


were more entitled to a wage in- 
crease than our customers were 
to a price reduction. Our cars 
are still priced relatively lower 
than other items which make up 
the cost of living and for this 
reason we decided to offer them 
@ wage increase (15 cents an 
hour).” 

And Christopher with this: 

“I doubt if the auto industry 
can get enough smooth produc- 
tion this year to give a 15-cent- 
an-hour increase in hourly wages 
without affecting prices.” 

Meanwhile, both houses of Con- 
gress have passed a bill to suspend 
the four-cent-a-pound duty on 
copper imports for two years, al- 
though the Senate left the duty on 
copper sulphate. This amendment 
will have to be ironed out between 
the two houses. 

The suspension is significant to 


OPA 


(Continued from Page 1) 
were ordered to be pressed vigor- 
ously, with Apr. 15 as a deadline 
for new activities to begin. 

While it is believed that many 
pending cases will be pushed if 
and when OPA enforcement goes 
to the Justice department, it is 
also believed that most of the 
smaller ones will be ignored for 
the time, and dismissed later. 
Wholesale dismissal now, it is said, 
would require congressional action, 
which is not a near-future prob- 
ability. 

The Remy order directing that 
no new suits be started does not 
contemplate abandonment of 
prosecution of violators not yet 
brought to court. On the con- 
trary, such violators, especially 
those of the flagrant type, will re- 
ceive special attention. 

The order stipulated, it is un- 
derstood, that in the case of the 
bigger and more flagrant violations 
known, that any proposed and well- 
deserved prosecutions be brought 
first to the attention of Washing- 
ton headquarters instead of start- 
ing, as in the past, from the re- 
gional office. 

This would appear to bolster the 
belief that OPA enforcement is 
marking time at the moment and 
that the fate of all past price vio- 
lators—those already in the net 
and those still out—rests largely 
with the strength of that Execu- 
tive Order and the toughness of 
the Department of Justice should 

OPA enforcement be taken over. 
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ALFRED P. SLOAN jr., chairman, General Motors, with three pioneers of the auto- 
mobile world, who were among the first to operate successfully, on American highways, 
motor vehicles powered by gasoline, electricity and steam. From left: J. Frank Duryea, 
Sloan, Edwin D. Chaplin and George A. Long. Group was photographed at the fifth 
snpui'! luncheon of Metropolitan Council of Automobile Old Timers, New York. 















That Way,” 


model.” 


Many of the cars now being 
built were designed in 1939 and 
1940 and were just about out- 
moded when the war broke out, 
he declared. 


“We stylists know from experi- 
ence that a large majority of the 
public is ultra-conservative and is 
opposed to any radical changes in 
cars. You probably have read some 
of the many articles which have 
appeared from time to time when 
the author bemoans the change 
from the “good old days” when 
motoring was a fresh air occupa- 
tion and the only electrical unit 
on @ car was a magneto. 


“Well, when something fails to 
function on a modern car, we are 
often moved to regret the change 
from the simplicity of a Model T 
or a Hup runabout, but we will 
have to admit that when modern 
cars are perking properly they can 
really take us from place to place 
in comfort.” 

Under the headings of comfort 
and safety, he said, “the Stylist 
has a pretty clear track—it is not 
too hard to convince the company 
management that he really has 
developed greater comfort and 
safety. Often the changes are very 
tangible and can be proved. 

“It is when the designer gets 
into the appearance end of the 
deal that his troubles begin, for 
there he is on that well-known 


=o a Day 
Seen by July 15; 


Engine Tests On 


CHICAGO.—With the first of its 
32 pilot models taking form and 
two more of them expected to be 
ready by May 15, Tucker Corp. 
declared last week that production 
of five cars a day by July 15 will 
be possible. 





Tucker said dynamometer tests | 


of the new six-cylinder flat op- 
posed engine show high power out- 
put. The first pilot models will be 
subjected to several speedway tests 
running night and day at high 
speeds to uncover any possible me- 
chanical difficulties, the company 
statement added. 

More than 600 workers are now 
employed in the factory here. Re- 
location of machine tools has be- 
gun. 

The company announced that in 
the last four weeks it has received 
in excess of 79,000 inquiries from 
motorists and dealers following the 
initial announcement of the Tuck- 
er '48. 


is how much of a shot of postwar 
styling we can give the public in 
one dose, Thomas L. Hibbard, Ford 
director of styling, told the an- 
nual dinner meeting of the Wind- 
sor district of the SAE last week. 

Discussing “How Our Cars Get 
the former Cadillac 
stylist who joined Ford in 1940, 
said, “Stylists all agree that un- 
questionably this new crop of cars 
we are developing will be of tre- 
mendous interest. We had a gap 
of about seven years during which, 
with the exception of Studebaker, 
none of the established car mak- 
ers has brought out a really new 





ABOUT 5,000 WELL-WISHERS helped Don Odegard unveil his Ford dealership at 
Anoka, Minn. 6,000 frankfurters and 250 gallons of coffee were consumed. The building 
has 13,000 square feet, of which 9,000 feet is devoted to the service department. The 
dealership features a parts department of 67 bins on the main floor, centrally located. 
with an additional 67 bins on the balcony, and ample storage space for bulky part« in 
the basement. Odegard became a Ford dealer in 1934. 





How Much New Styling? 


Many New Models Outmoded Before War, 
Hibbard, Ford Stylist, Tells SAE 


body of water with no oars. He 
can’t prove a 
matter of opinion and as he finds 
out in the beginning, everyone 
has an opinion when it comes to 
car 
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ment is right until the car is on 
the market and the cash register 
takes the buyer’s pulse. 
made a mistake, he hears about 


he stays in business. How does he 
decide what’s right? 

“Well, 
by experience and supplemented 
constantly by contacts with the 
sales organization and the public, 
in order to build up a background 
of knowledge on trends and ten- 
dencies. We have to know how the 
public reacts and feels about the 
cars now on the market. With this 
knowledge, 
what direction we may take 
creating a style or new appear- 
ance.” 


problem facing the designers of 
postwar cars is that of guessing 
which will be most popular— 
cars with a smooth, flowing line 
from windshield down to the rear 
bumper or one with what is 
known in the trade as a “bustle- 
back.” 

“The Studebaker and Kaiser jobs 
are of the latter type, but as so 
many cars are still being sold with 
the streamlined roof, it is doubt- 
ful if this type is to be aban- 
doned,” he asserted. 
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Packard 


(Continued from Page 1) 


that it was the customer who 
somehow talked the dealer into 
iving him good delivery and then 
the customer sold the car to a 
tsed-car dealer. 

Christopher said that reducing 
dealer discounts to cut prices to 
the public would be like a hypo- 
dermic. In the long run it would 
be bad, because the dealer needs 
his present discount for long-term 
»peration. 

“The discount didn’t get at the 
present figure out of the good 
heartedness of the manufac- 

turer,” he said. “It was a case 
of plain necessity, and the man- 
ufacturer won't fool with the 
discount.” 

Packard now has a little more 
than 2,000 dealers, who, Christo- 
pher believes, can handle 183,000 
cars a year in normal times. In 
the past, Packard has exported 
about 10 percent of its production, 
which brings the figure to the 200,- 
000-a-year mark. 

He said that right after the war, 
Packard wasn’t sure which would 
be needed first—outlets or produc- 
tion. So it did its best in both 
fields, with the result that when 
production trouble developed, the 

outlets got far ahead. 


Since Packard figures it takes 
nine months to build a dealer up 
to the point where he can handle 
his potential, it was necessary 
to go ahead, he declared. 
Before Packard's production gets 
better in late summer or fall. 
Christopher predicted that Pack- 
ard would have a tough job to 
keep it from getting worse in the 
next few weeks because of con- 
tinuing difficulty in getting ma- 
terial deliveries. 

The millionth Packard was a new 
1948 super-eight convertible, which 
is not yet in regular production. 
The schedule calls for Packard to 
be building them at the rate of 
750 a month in June. He indicated 
that it will be priced in the neigh- 
borhood of $3,000 to $3,200. 

Closed models of this new car 
are scheduled for September. 


The millionth car came off the 
line with Christopher at the 
wheel, Ed Jones, a worker with 
Packard when the first car was 
built in 1899, in the middle, and 
Alvan Macauley, chairman of the 
board, beside Jones. 

Christopher predicted that the 
next million cars would be built 
in five years, in contrast to the 48 
years it took to build the first 
million. 

















thing—it’s all a 


appearance. 
“The stylist can’t prove his judg- 


If he’s 


soon enough. If he’s been right 


that’s judgment backed 


we can then foresee 
in 


Hibbard pointed out that “one 





that's what you do 
when you featy € 










ersatile TROUBLE LIGHT 
ith Cigar Lighter Plug 


é Only COILITE offers DOUBLE UTILITY 


“LIFE-GUARDING” EXTRA Coilite 
comes with o special red lens. Mounted 
over regular feng in a jiffy, Coilite be- 
comes o donger signal or an auxiliary 


COILITE is no gadget, but a multi-pur- 
pose LOOK-LIGHT and WORK-LIGHT 
whenever emergency calls — under 
hood, in trunk, on any spot outside or 


¢ Xi tailight. inside of car. 
Vv COILITE’S “PLUS” FEATURES 
OTHER ROBERK QUALITY PRODUCTS COMPACT DESIGN—12-ft. cord wraps 
around light, spool-like, and locks 


COILITE with twe alligoter-type clips 
for cars.or trucks without fighters. (No. 


350). 


with special snap-easel. Can‘t unravel. 


BETTER LIGHT—No glare because lamp 
is reflector-sealed, and exerts broad 
beam for wider illumination, 

Two popular Safeway Clomp-on DOOR 
MIRRORS of unusually fine construc. 
tion. 

ROUND TYPE (No, 175) 

OBLONG TYPE (No. 150) 


VERSATILE EASEL—Enables light to be 
hung up onywhere, or stood up at any 
angle, leaving both hands free. 
FOOLPROOF PLUG—Engineered to in- 
sure perfect contact at all times. Uni- 
versal . . . fits any lighter, 


CONSTRUCTION — Made of heovy- 
govge netal, beautifully finished, 
Pre-tested, smartly packaged and 
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Sales Up 40 Pet. 
In First Quarter 


For U. S. Rubber 


PASSAIC, N. J.— Consolidated 
net sales of United States Rubber 
Co. in the first quarter of 1947 
were approximately 40 percent 
ahead of the same period last year, 
Herbert E. Smith, president, told 
stockholders at the annual meet- 
ing here last week. 

“Our sales in the first quarter 
averaged just under $50,000,000 a 
month, which is at an annual rec- 
ord rate of almost $600,000,000 a 
year,” Smith said. 

Smith said the company planned 
to spend more than $28,000,000 this 
year for new plant and property 
and for rehabilitation of existing 
facilities. Approximately $24,000,000 
was spent for similar purposes last 
year. 

Comparing the record of 1946 
with the last peacetime year of 
1940, Smith said that sales of $495,- 
000,000 were more than double; that 
net profit of $23,000,000, equal to 
4.7 percent of sales, was slightly 
more than double; that employ- 
ment was up about 50 percent, and 
that the payroll had tripled. 


Dearborn Motors 
Names Wigton 


DETROIT. —- Appointment of O. 
L. Wigten, formerly director of ad- 
vertising and public relations for 

Harry Ferguson, 
> Inc., as manager 
of tractor and 
implement sales 
of Dearborn Mo- 
tors Corp., has 
been announced 
by Frank R. 
Pierce, president. 
Dearborn Motors 
will distribute the 
Ford tractor and 
a complete line 
of farm equip- 
ment after June 30. 

Prior to joining Ferguson in 1944, 
Wigton was general sales manager 
for Richmond Radiator Co., New 
York City, for two years and man- 
ager of special products sales for 
Flintkote Corp., Detroit, for four 
years. From 1928 to 1940, he was 
associated with Celotex Corp., Chi- 
cago. 


Galland Named 
In Corpus Christi 


CORPUS CHRISTI, Tex. — The 
Corpus Christi Auto Dealers Assn. 
last week elected Charles Galland, 
of Public Motors, to succeed 
George H. Jones as president. 


Other officers elected were Don 
Holden, Gulf Chevrolet, vice-presi- 
dent; Jack Creveling, Packard Mo- 
tors, secretary-treasurer, and Henry 
Gillespie, Gillespie Buick, director. 

John J. Pichinson was _ reap- 
pointed executive secretary and 
counsel for the association. 





ar 
0. L. Wigton 








$500 Reward Offered 


In ‘Bad Check’ Sale 
CINCINNATI.—Ear! A. Schott 
last week offered a $500 reward 
for the recovery of a 1946 Cad-»% 
illac and the conviction of the 
man who he charged gave him 
two invalid cashier’s checks 
totaling $3,500 in payment for 
the car, then took Schott’s good 
check for $300 in change. 
Schott can be reached here at 
454 Reading Rd. He described 
the car as a 1946 gray Cadillac, 
motor No. 5401342, equipped with 
radio, heater and hydramatic 
drive. The checks were signed 
“Harley Everrod,” Schott said. 
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HELP WANTED 


Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
AUTOMOTPVE NEWS 
MALE HELP WANTED—Man to take 
charge of Service Department in large 
distributorship in Albany, New York. 
Must be experienced in supervision, in 
service followup and service programs. 
Six of our employes have over 20 years 
service. Good working conditions. Box 
1692, c/o Automotive News. Detroit 26 


SALESMEN—Manufacturer woven plastic 
seat covers desires representation. Many 
territories open. Details, Decco Company, 
246 Fifth Ave., New York City. 

EXPERIENCED FORD stock room man. 
Capable of taking complete charge of 
parts ordering, parts control system 
wholesale and retail sales. Must be ag- 
gressive, dependable and ambitious. Lib- 
eral salary and commission. Permanent 
connection. Write Box 1711, c/o Auto- 
motive News, Detroit 26. 


for a man not over 40, in large Mid- 
western city. Chrysler products experi- 
ence necessary. The man receiving this 
position must know merchandising, have 
a technical knowledge, and know how to 
train, supervise and handle personnel, 
operate a clean and profitable shop. He 
will be with a young aggressive organ- 
ization that is going places and believes 
in cooperation. Answer in detail stating 
full qualifications as well as salary de- 
sired. Box 1712, c/o Automotive News, 
Detroit 26. 


GENERAL MANAGER for dual 300 car 
and truck contract in a town of 10,000 
in Pennsylvania. To qualify, applicant 
must have had similar experience in this 
field. State reputation, experience, age, 
reason for seeking new position, refer- 
ences and recent snapshop. Replies con- 
fidential. Box 1720, c/o Automotive 
News, Detroit 26. 








MALE HELP 
WANTED 
PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 
previous experience, present em- 
ployment, rate of pay expected for 


5%-day week. Your reply will be 
held in strict confidence. 


Box 1459 
c/o AUTOMOTIVE NEWS 
Detroit 26 














PARTS MANAGER. Must have ability to 
take complete charge of parts depart- 
ment in well equipped growing dealer- 
ship, International Harvester, Oldsmo- 
bile, and Packard. Located in lake dis- 
trict of central Florida in town of 8,000. 
Sales potential in trade area offers real 
opportunity to substantially increase 
parts volume. Salary and percentage. In 
reply, state age, experience, education, 
marital status, availability, salary de- 
sired, references. Enclose photo. Replies 
kept confidential. Triangle Motors Co., 
Leesburg, Fla. Phone 280. 


WE ARE LOOKING FOR A_ $10,000 a 
year service manager. Experienced man 
with ability to organize and direct serv- 
ice promotional campaigns. Must have 
organizational experience to supervise 
and direct large group of personnel for 
Toledo’s modern new car dealership with 
latest type shop equipment and service 
facilities. Unlimited opportunity for right 
man. Write or call Mr. Bauer, c/o 
Bauer-Harrington, Inc., Lincoln-Mercury 
dealer, 2101 Madison Ave., Toledo, Ohio. 








AUTOMOTIVE SALES AND SERVICE 
Representative for dealer contact work 
wanted by nationally known manufacturer 
of ignition replacement parts. Prefer man 
who has experience handling electrical 
parts produced by car equipment supplier. 
Must be free to travel. Please give ex- 
pertence, age and salary expected. 
BOX No. 1708 
C/O AUTOMOTIVE NEWS 
DETROIT 26 








Recapture Automotive Americana 
In the “Fabulous Hoosier’ 


Of all of the “wild and wooly” early pioneers of the automotive 
industry that we know today, Carl Fisher—the man who ran Prest- 
Q-Lite into a many million dollar fortune, who built the Indianapolis 
track, fostered both the Lincoln and Dixie Highways and fathered 
Miami, outranks all others in vision, daring and courage. Jane 
Fisher, his wife, turned author, pictures the life of this “pioneer 
of pioneers” vividly in her biography, “Fabulous Hoosier,” a story 
of American achievement. $3.00 postpaid, Book Department, Auto- 


motive News. 











HELP WANTED 
SALES ENGINEER. Permanent employ- 


ment, opportunity for advancement. 
Prominent, established company. Prefer 
engineering, manufacturing, and _ sales 
experience. Age 30 to 48. Automotive 
and general purpose product of interna- 
tional reputation. Box 1707, c/o Automo- 
tive News, Detroit 26 


~ POSITION WANTED 
MANAGER, SALES SERVICE desires po- 
sition, owned, operated automobile busi- 
ness twelve years, willing to locate out- 


side New York. Best references. Box 
1713, c/o Automotive News, Detroit 26 


SUPERVISOR for 15 of 20 years experi- 
ence in automobile factory and dealer- 
ship. Desire active position where the- 
ory and practice in planning, warehous- 
ing, inventory control, merchandising, 
employee relations and instructions are 





required. Competent use of GM-Dealer 
systems and equipment. Address Box 
1714, c/o Automotive News, Detroit 26. 


PARTS MANAGER desires connection with 
Mopar parts wholesaler, Chrysler, De- 
Soto or Dodge direct dealer. Thorough 
knowledge of parts and accessory order- 
ing, parts control systems, wholesale and 
retail. Can relieve higher management of 
entire responsibility of operation and 
produce results satisfactory to owner- 
ship and the parts division. References 
furnished, available May 15. Box 1715, 
c/o Automotive News, Detroit 26. 

MANUFACTURER’S REPRESENTATIVE 

SALES REPRESENTATIVE—In state of 
Texas for established manufacturer of 
automotive accessories or appliances 
whose outlet is through selected distribu- 
tors or jobbers. Primarily interested in 
commission based on results obtained 
and in future possibilities. Have had 18 
years experience in automotive distribu- 
tion field and can furnish best of ref- 
erences as to character and financial 
responsibility. Box 1719, c/o Automotive 
News, Detroit 26. 


NEW LINES WANTED 


AUTOMOBILE DEALER. I own my own 
building, with floors on two main thor- 
oughfares on the west side of Cleveland. 
Have showroom and complete service 
and repair setup. I am open for the 
distributorship of any line. What have 
you to offer? Box 1701, c/o Automotive 
News, Detroit 26. 





DEALERS WANTED 








DEALERS WANTED 


To Sell 
COMET MOTOR SCOOTERS 


Comet Pickup and Delivery Vehicles 
IMMEDIATE DELIVERY 
Write or Wire 


Comet Distributors, Inc. 
Distributors for Ohio 
22480 Lake Shore Blvd. 
EUCLID, OHIO 





DEALERS WANTED to sell big value, 
low priced 4-wheel farm wagons. 5,000 
lb. capacity, with auto type steering, 
reach adjustable to three body lengths 
and tractor hitch, 16-inch wheels. Also 
2-wheel all-steel utility trailer with 4x7 
ft. body and 16-inch 6-ply tires. Imme- 
diate delivery. Write for information. 
Corson Motors, 2720 Delaware Avenue, 
Buffalo 17, N. Y. 





DEALERS WANTED 
For 
1947 AUSTIN AND RENAULT 
CARS AND TRUCKS 


Distributors for Ohio and Other 
Authorized States 


BROOKSIDE MOTOR SALES CO. 
3157 W. 25th St. 
CLEVELAND, OHIO 
Florida 6610 








DEALERS 
“WANTED 


FOR 

Machinery franchise in the fol- 
lowing states: Michigan, Illi- 
nois, Wisconsin, Indiana, Ohio, 
Maryland, West Virginia, New 
York, New Jersey, Delaware. 
Get in on the building boom. 
Concrete block machinery for 
immediate delivery. Very good 
potential. Leads furnished. Na- 
tionally advertised product. 


CARL E. TEMPLE CO. 
Box 748 
LEWISTOWN, PA. 
Phone 867 





Te has) 





OFFICE EQUIPMENT FOR SALE 





WE OFFER FOR SALE 
A Used Dalton 
Bookkeeping Machine 


Manufactured by Remington-Rand. It is 
equipped with keyboard date, 15 in. car- 
riage, accumulating register, electric car- 
riage return, folio numbering for invoices 
complete with stand and three posting 
Machine provides excellent combina- 


ledger posting 
on request 


Horner Motor Co., Ine. 


625 Columbus St. Lafayette, Ind. 
Phone 5017 








DEALERSHIP WANTED 








Competent automobile man, with 
many years experience in new and 
used cars, desires to purchase one- 
half interest or outright 250 to 500 
car dealership in Southern Cali- 
fornia or New York area. Can fur- 
nish excellent bank and _ business 
references and get factory accept- 
ance on any car. All replies will be 
kept strictly confidential. Box 1709, 
c/o Automotive News, Detroit 26. 


DEALER EXECUTIVE, volume operator, 
age 36, with proven successful record, 
managing large G.M. dealership, will 
pay cash for dealership with 400 to 1,000 
new car potential. May consider buying 
part interest or managing dealership. 
Factory approval and maximum operat- 
ing results assured. All replies will be 
kept strictly confidential. Box 1699, c/o 
Automotive News. Detroit 26. 


100-200 CAR FRANCHISE, 100 mile ra- 
dius Philadelphia. Big Three, Nash or 
Packard. No inflated price. Give details 
in first letter. All replies confidential. 
Box 1697, c/o Automotive News, De- 
troit 26. 

INTERESTED ACQUIRING ssilent part- 
nership with minimum interest 50% es- 
tablished automobile distributor or deal- 
ership, metropolitan New York or within 
150 miles radius. Must be popular make 
car, successful previous operation with 
large service volume potential. Replies 
confidential. Box 1705, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE 


ESTABLISHED AUTOMOBILE business in 
large Florida city with new car fran- 
chise, showing excellent return on in- 
vestment. New, modern building on main 
thoroughfare with last word in service 
equipment. Can handle large volume 
customer labor monthly. Can be _ pur- 
chased for actual inventory, plus $5,000. 
Details will be given to interested party 
who can show financial qualifications for 
factory approval. Write Box 1716, c/o 
Automotive News, Detroit 26. 


DEALERSHIP FOR SALE—lIn good in- 
dustrial and farming area in Northeast 
Indiana. Now have 150 to 200 car Chrys- 
ler franchise. Best location in town for 
service local and transit. Good building 
with used car lot attached, new equip- 
ment and fully equipped shop. Have ten 
year lease on building with eight years 
to go. The only reason for selling is 
family’s health. Box 1717, c/o Automo- 
tive News, Detroit 26. 


NEW CAR AGENCY in Arizona now oper- 
ating in fine quarters under reasonable 
lease. Now showing profit. Owner must 
sell due to other business interests. $25,- 
000 will handle. This won't last long 
Reply to “ox 1718, c/o Automotive 
News, Detivit 26. 


ESTABLISHED AUTOMOBILE AND 
TRUCK dealership, south Mississippi. Lo- 
cated on two main highways. Long lease, 
low rent. Can be purchased very reason- 
able as owner has other interest. Box 
1691, c/o Automotive News, Detroit 26. 


DEALERSHIP FOR SALE—Popular car 
agency in new $84,000 building located 
in growing western city of 50,000. Price 
$130,000. Address Box 1693, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP FOR SALE—Completely es- 
tablished, located in Midwestern metro- 
politan city. Buildings and inventory val- 
ued at over $600,000. Business currently 
earning over $200,000 per year before 
taxes. Buyer must have manufacturer's 
approval and necessary finances. We 
welcome rigid investigation. Box 1694, 
c/o Automnative News, Detroit 2A 


| DEALERSHIP FOR SALE located in 
Pennsylvania city of over 100,09). Large 
| 














mocern building doing a very g00d parts 
and service and used car _ business. 
Building, parts, equipment and large 
lot for $75,000. Buyer must be O.K. by 
Hudson factory. Reason for selling, poor 
health. Write Box 1702, c/o Automotive 
News, Detroit 26. 

NEW CAR SALES AGENCY—Building and 
property. Large stock inventory. Modern, 
fully equipped. Good used car outlet. 
$95,000 terms. On state highway in good 
Midwest industrial city. Box 1721, c/o 
Automotive News, Detroit 26. 

BUSINESS OPPORTUNITY 

GARAGE BUILDING 100x100 brick, steam 
heated. Now has light car contract. 

Box 

Detroit 26. 


Iowa’s best farming community. 
1704, c/o Automotive News, 


BUSINESS FOR SALE 


OHIO—Ultra modern sales and service ga- 
rage building on a main thoroughfare, 
latest equipment, ideal location, central); 
agencies available. Letter or personal 
inquiry only. The Bankers Guarantee 
Title and Trust Co., 191 S. Main St., 
Akron 8, Ohio. 

FOR SALE—Automotive business in vai- 
ley of Virginia. Popular make car fran- 
chise with long lease. Reason, bad 
health. Box 1706, c/o Automotive News 
Detroit 26. 





AUTOMOBILE BUSINESS — Within 45 
miles of Pittsburgh. Business under pres- 
ent ownership for past 20 years. Owner 
selling on account of ill health. Large 
garage with apartment of six rooms and 
bath. Dealer medium price car. Also 
wholesale parts agency. Price $70,000 
Wonderful opportunity for right party 
Full particulars. L. A. Farmer, 31 N 
Main Street, Greensburg, Pa. 


NEW CARS WANTED 





WANTED—1947 Cadillac 62 convertible 
coupe. Price no object. Anderson Auto- 
mobile Co., Peoria, Illinois. 


CALIFORNIA dealer wants 1946 and 1947 
model cars from dealers who are able 
to make delivery to Los Angeles. For 
particulars telephone Buster Kelley at 
PRospect 1225 or write 1225 South Fig- 
ueroa St., Los Angeles, Calif. 











We Buy New 
KAISER - FRAZER 
CARS 


Also All Other °47 
Cars, Trucks 





SOUTH SHORE MOTOR 
SALES 


7320 Stony Island Ave. 
Chicago, II. 
Phone Butterfield 5600 














USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


MERCEDES, DUESENBERG, Rolls-Royce. 
Open or convertible models. Custom 
Motors Co., 2429 W. Fond du Lac Ave., 
Milwaukee. Wis. 


7-PASSENGER CADILLACS wanted, 1941 
to 1947. Also 5-passenger Cadillacs and 
7-passenger Chrysler ‘‘6,’’ Dodge and 


DeSotos. Write, wire or phone. Donald 
M. Russell, licensed automobile broker, 
Room 764, General Motors Bldg., 1775 
Broadway, New York 19. Circle 7-5171 





USED CARS FOR SALE 


AUTO BUYERS—Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth 
3000 Fenkell, 7 blocks east of Livernois 
Detroit, Mich. UN. 3-7400. 








WE NEED CLEAN USED CARS, '36 to 
’47. Advise with description and prices 
McCreary and Henry, 617 17th Street, 
Beaver Falls, Pa. Phone 2700. 


want anywhere in the United States. 


Wholesale List of Cars and Prices Mailed 
Weekly on Request 


SAM GREENFIELD CoO. 
6619 Euclid Ave. Phone HE. 0231 
Cleveland, Ohio 








CAR AUCTION 


EVERY SATURDAY—1 P.M. 
Dealers Buy—Everyone Can Sell 
NEW AND USED CARS 
SALE UNDER-COVER 


Toledo Car Auction 

2802 Summit St. 

TOLEDO, OHIO 
MA 6121 


PO. 1696 (Nights) 








AUTO AUCTION 


Every Thursday, 12 Noon 
Dealers Only 


Sale Fee $5 Phone R-731 


Hometown Sales & Service, 


Inc. 
é. B. LEATHERS, Manager 
American Legion Grounds 
Oxford Highway Durham, N. C. 
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USED CARS FOR SALE =| CUSED CARS FOR SALE TRUCK EQUIPMENT WANTED PARTS FOR SALE _ AUTO EQUIPMENT FOR SALE 
SE —$——$— — — | WANTED IMMEDIATELY—C om plete Se a ee 
e ga- | ; FOR SALE—Tow bars, one man bumper 
transfer unit for G.M.C. ix by six. , 
ifare, W H oO L E S A L E | Sse eeeeet Oe Ser vee With epie-tree ait. OLDSMOBILE PARTS bumper type. Price $15.95. Wayne 
aera WHOLESALE ferential. Perry Motor Co., Elizabeth | We stock crankshafts, rods, bear- ool Co., Rochelle, Illinois. 
‘sonal Large Selection of Clean, Late i tai ; City, North Carolina ings, timing chains, 1937-47. Write us 1ea7 BEE Aer ener Gale cause 
— Model Cars 250 CARS—'47 to ‘39 : : for parts information. 1947 oo ARROW TOW BAR. :sumpei 
8t., | - to jumper type, pius cable controlled 
J c SALE 
MeDermott Motor Sales ALL MAKES AND MODELS __TRUCK EQUIPMENT FOR SALE JOHN E VOLLMER INC steering. Dealers net, $37.50 F.O.B. De- 
I Sel : EXPRESS BODIES for Dodge power wa Olds bile Deal 7 troit. Claude’s Tow Bar Sales. 895) 
va 6535 Carnegie vu 6380-81 Large lection of Late gons. Heavy gauge steel. Checker plat« iain one oe a ‘ae sii Michigan, Detroit 10, Mich. 
ran- CLEVELAND ital floor. Built wide with wheelboxes. 8 fee yE c yE » MISSOU 
bad Model Convertibles | long, 54 inches wide. $184.32. F.O.B MISCELLANEOUS 
jews a ee a ee | Buckeye Body Builders, Columbus, Ohio | ———————_____—— 
; —— | WILL SELL AT COST—9 brand new SHOP EQUIPMENT FOR SALE ENGINE REBUILDING — Cranksha: 
oo IRVIN SACHS American Bantam one-half ton trailers | GoTOR OIL RE-REFINING MACHINE grinding and  metallizing. Jonn | 
sense W H oO L E Ss A L E Chestnut S with canopy tops. White Chevrolet Co. | ~ tee sale. 500 gallons per day. Complete. i” tens Virginia apatite ee 
wner 4539 estnut St. Zanesville, Ohio. 51.906, As J. Bet, 2 Capital WR, | 2 ee 
arge e PHILADELPHIA, PA. ANTIQUE CARS FOR SALE Battle Creek, Mich. aos aor emeargee eee —_ 
; and | , » 1904 OLDSMOBILE touring runabout. goo’ obsolete makes; one or entire collection 
Also When In Cleveland | Phone or Wire Allegheny 4-4450  caaiien taeeaenl. Gab aan aanee STE SH VING Foreign also. Gegen, 3160 N. W. 2nd 
ae | “Philadelphia's Largest Used Car Dealer’ runs very good. Four new tires. Tw EL EL | Street, Miami. Florida 
i See Us passenger car. Who will give me a nev AND = ————==:Z: =z 
a | Oldsmobile for it? Arthur Gronlund, 22: | 
e | N. P. Avenue, Fargo, N. Dakota. PARTS BINS FOR IMMEDIATE SALE 
— oo Immediate Delivery 
| 
1937 to 1947 | sil :, ____ TRACTORS FOR SALE Sizeable Quantities Available Th Incl 
tible AUTO AUCTION 2 WARD LaFRANCE late 46-47 model 1- 96° 18's 30” = 96's ree-Quarter neh 
ute. ALL MAKES | i tractors. Complete. New, excellent con | 36” x 18's 36” x 48's | 
Inside & Heated dition. List $7,233.3; now §$5.285 tax MASKING TAPE 
sass ° included. Phone W. A. Peck, Peck's Aut¢ ae re e bin ge > 
» s, Miss sides an s. Sen our specifications. 
147 | The Norton Motors Co Dealers Only co casein —-.—— 40 Cents Per Roll 
able a | MACK TRACTOR, MODEL EHUT—Twe 4 7 
"—- 6500 Euclid Ave. Cleveland 3, Ohie EVERY MONDAY months old, 22,000 miles, air brakes sete MAKES TYPEWRITER ak bets “Scotch” or Permacel. In quanti 
Ps monoshift (ten speeds), 10:00x20 tires ‘arnam . 3 ‘ ca 
Fig- 12:30 O’CLOCK fifth wheel, safety tanks, mud guards. Omaha, Neb. | ties of 300 rolls or more, 35 cents. 
truck like new. $5,650. G. W. Gladders | 13,000 rolls available. 1” and %” 
a en Good Place to Sell—Good Place to Buy Petroleum Transport Co., Carbondale. | ————4y~j7npranKre FoR aAlk © ; ’ 
— ON THE “‘MASON-DIXON LINE" iin he Ceswt oe Il. ~__ AIRPLANES FOR SALE | also available. F.0.B. Columbus, O 
A U Cc T I O N | ——<—=sut_ 5 WANTED 1946 ERCOUPES, new and — Two pas- C F d b Cc 
T ‘TE senger, 75 hp. Delivers, $3,487, in Phila- 4 ; 
For Dealers Only | Woodruff Motor Sales delphia. Will sell new Ercoupe, $3,145. vod heey trek en Se Ue 
EVERY MONDAY 415 W. Main St WANTED—RIGHT REAR FENDER, ‘4° used Ercoupe, $2,945 cash, or will trade | ~ Tel.: EV 3859 ’ 
: =n r Packard, Model 120. Also complete fender new car for part payment. Also have “* + doe 
Schaefer-Connell Co., Inc. Montpelier, Ohio set, 1940 Chevrolet pickup, new or used | North American Navion for cash or | Se 
y A. F. Ryan & Sons, Inc., 129 Cedar St trade. List price Philadelphia, $8,100. 
R 108 N. Main St. New Albany, Ind. Oneida, New York For information call W. Foxall MacElree, 
i Also Every ursday in Indianapolis, Ind. a WANTED—One left door for 1946 Fora _ Wayne, Pa. Wayne 2100. te W I N C u E S 
__.__ BUSES FOR SALE business coupe; 1 right rear fender for| _ AUTO EQUIPMENT FOR SALE 4 4 
FOR SALE—-37 Dodge school bus, 44-pas- 1940 Chevrolet. Fenderville Collision anne ona aia ' 
senger, pros condition, good tires, fully Service, 228 E. Erie St., Painesville, O. | Garwood Model 4MB 
equipped. Jeiss Motors, 101 Crain Ave. 
AUTO AUCTION Kent, Ohio. TOW PILOT—$17.50 | WITH POWER TAKE-OFF 
— SD ~ “—_ 
(Inside) . aan (6) > sogel K-5 Interna- WANTED AT ONCE (Dealers) | Rating—First layer, 25,000 Ibs 
i. tional school buses wit Wayne 21-foot 100 MOTORS RXC HERCULES Cable—300 ft. % inch. 
Every Monday—12 O’clock Noon deluxe bodies = , tires—$1.600 new oo Beene Improved 1947 Model | ameter of dan sale oe 
Alv , , sper, Indiana. | | Worm Gear Ratio—34.1 
RS—$38.8 0 
DEALERS ONLY eS ee ee, ee eee BANK CHEVROLET CO RED ARROW BA 2 | Sprocket—15 teeth, chain pitch 1 in 
FOR SALE — THREE 1942 Ford buses. | - , Cc lete with Guide Cabl | Weight—-Approximately 900 pounds 
Good Place to Buy High ceilings, two speed axle, 36-40 seat- | 735 Montgomery St. | omple wi © Cables | Price—$250 each FOB 
ee ing capacity. Superior & Union City : > . , | 
Good Place to Sell Bodies, Price $1695. BLANTON DUNN | ae ee: ae ae Tow Bar Sales Company | " . 
Over 100 Cars—Join the Crowd CO., Admiral Wilson Blvd., Camden, N ——— ee a KLYCE MOTORS 
- J. Emerson 5-1551. PARTS FOR SALE FACTORY DISTRIBUTORS 17 8. Cleveland 
1—1942 14-PASSENGER PONTIAC BUS. 


a i WHOLESALE PONTIAC PARTS. Large 
saan a oat ne ten ee ee stock of scarce parts. Front end parts 


i firs ss - : 
Woodruff Motor Sales | fort, paint ‘and tp rat, class, mechan-| Avaliable in quantities. ‘Prompt. service 
415 W. Main St. Liberal discounts. Walter H. Schultz emnnamnie 


mercial use. Price right. Call or wire z — 
MONTPELIER, OHIO GM. Warrington, 350 East Forsyth St. | Garage. 16-20 Passaic St., Trenton, N. J 


Jacksonville 2, Florida. Phone 5-0069 
re TRUCKS WANTED PONTIAC ] 
YEW OR USED TRUCKS & GARS. fram PARTS WHOLESALE z 


ty ton to 15 ton. All cash, dealings con | 95q, discount to all garages. 


AUCTION AUCTION AUCTION | faential We go anywhere Call Rock | Fast shipment, prompt courteous service. 
weli 0575 or write to Mr. Fred Bedford | we ship anywhere, we want your business 
) BUY YOUR CARS | _3241 W. Ogden Ave.. Chicago 23 {t__ DICKINSON-WALLACE 


~| 100 S. Clinton St. Chicago 6, ml MEMPHIS, TENN. 


~ 





























AT YOUR PRICES TRUCKS FOR SALE 12740 Gratiot 
T § Ts—2 5 Detroit 5, Michigan 
— | "galene, Goesd Gir Setee auupeunt, n> PRospect 5000. | FROM MEMBERS OF THE 
— A new type wholesale auction of cellent, cheap. Patella Nash Co., 1403 N —_ | 
— s ° , s ’ ‘ + ~ ary a 
automobiles is now being operated | —"2s7="_crenvine_Texae. __ HAMTRAMCK AUTO DEALERS ASSN., DETROII 
a by Ed Hough (formerly with R. S. 1911 24-foot Fruehauf semi closed trail- ae N a I A Cc LARGEST SELECTION OF C 7 USED CA FOR WHOLESALE 
ices Evan), in Philadelphi P 3900 er. canvas roof, three new tires. me- LEAN RS 
, eiphia, Fa, chanically good, $1,000. Edward Halabi, Parts Wholesaler . Z " ca ’ 
New Genuine Parts at Wholesale Discount 


AC, 
North Broad St. You can buy one | City Motor Co., 861 Granby St., Norfolk, 








—- Virginia. | Fast Midwest deliveries. Exceptionall) 

or titan — 
ree. two hundred cars. All makes | csp sURPLUS ARMY TRUCKS. Two | large stock on hand. Prompt, courteous | Adams & Gentile—10000 Conant Packard MA. 2867 
om and all models. Shipping arrange- \s-ton G.M.C. 6x6 trucks, 164” W. B. | treatment. 25% discount to dealers on reg . = 4 $ 
ve., ts | (come with winches). Five-ton Autocar | Ular discount Items, We want your busi- | Connell Cadillac—12020 Jos. Campau Cadillac TW. 2-1045 

ments made on request. sine held | white. Federal truck-tractors, 134%” | sees. We ene Relp you. Cousins Motor Sales—13133 Jos. Campau Hudson TW. 2-5300 
eat, every Tuesday and Fri y at 12 | W. B., 5th wheel. One %-ton 6-cylinder | ’ | Dick C Hd —12240 J Cc Chevrolet TW. 1-0600 
941 1 HOM PONTIA co. | Dic onne ney os. Campau evrole 

S C | Edmond Motor Sales—12101 Jos. Campau Oldsmobile TO. 8-12 


Ford with winch, crane and hoist. Suit- | 
and noon, all dealers cordially invited. | abie for many purposes. Six-ton Autocar | 


Phone Forest 8992 





























and , 

ld | tractors, 163%” W. B.. Sth wheel and | Grissom T. A.—11500 Jos. Campau Dodge-Plymouth TW. 2-6100 
sr, ED HOUGH | She wines, aS"e" fyame ‘behind ” ond. aE LOUM ooo. | Sennny theier Gelet= 48000 dea Caunen TW. 2-6565 
71 Automobile Auctioneers eee ‘eae ee ae Plymouth—DeSoto 
rT CASH FOR YOUR CAR | duty lift. 29 passenger and 38 passenger. Krajenke Buick Sales—11626 Jos. Campau Buick TW. 1-2700 
— | slightly used. International buses (civil Margolis Auto Sales—11310 Jos. Cam TW. 2-7500 
at |BONDED BONDED BONDED __ ‘2° type). Crescent City Motors, 2001 St | 8 . as 
ith Charies Ave.. Canal 2365, New Orleans | Chrysler-Plymouth 
me ' Uouisiana N ASH P ARTS Martin Hamtramck Auto Sales—13000 Jos. Campau TW. 2-6300 
= | LARGE STOCK OF MECHANICAL | Kaiser-Frazer 
ie sain sali | Ale bene Sales | Nickson Nash—3203 E. Davison Nash TW. 1-3513 
et THE Y ~ef- : | Woody Pontiac—12140 Jos. Campau Pontiac TW. 1-1600 
” rest Auto AUCTION unrrep states | “a aa” | . 

« NOW OPERATING IN MODERN BUILDING | oe woe 
you E ae ‘ 25% DISCOUNT TO DEALERS 
1ed very WEDNESDAY "2. 12 NOON NASH CENTRAL 

BUY WITH EVERY CAR MOTORS INC. 
31 CONFIDENCE s GUARANTEED 3705 Carnegie EX. 5800 re ; : ; 
icons ee In the Heart of the Nation — Fort Wayne, Indiana 
on ANY BANK OR FINANCE ; 
= OUR REFERENCE company IN INDIANAPOLIS 12 O'CLOCK NOON—APPROKX. 185 CARS SOLD LAST WEEK 
eaniaenaianiadaiahaimeamemmniiad Buy and sell with confidence where your price is our price. Our only 
WE HAVE DEALERS CONSIGNED CARS IN STOCK AT ALL TIMES. Genuine guarantee is that you must be satisfied. Wire us for hotel reservations. 
CALL US—WE HAVE JUST THE CARS YOU NEED. | Drive-away service to all parts of the nation. 
PRICES ARE RIGHT. P O N T I A . ‘ 
WEBSTER-MARKER MOTORS 
STUART & RAMP 9 Inc. ‘RADIATOR S | sn w. mam sr. * "FORT WAYNE, IND. 
Col. Carl E. Marker and Col. Lee Drawhorn, Auctioneers 





3106662—36—‘‘6"" 
3107129—36—‘‘8"" 
3109138—37-38—*'6"’ 
3109140—37-38—‘‘8"’ 
3113436—39-40—*‘6"" 


7 LOOK — L OK Bad oO 1K a ase tae 10% | 1 OL —. 
Just arrived large quantity AN Lor EAMES (one side). McCord " c | DOC GREINER A UC TION 
600x 16 $21.82 650x15 $27.02 | CORES THURSDAYS, 12 NOON 


1011 N. Pennsylvania Indianapolis Riley 8781 

















650 x 16 $27.58 700 x 15 $31.49 . gee. cia “aaa Dealers now you can buy cars at the right price as most of the cars to 
7 = 1937-38 “«@"*1937-38 “gr | be sold are being brought in by new car dealers. Bring cash, certified 
00 x 16 $32.10 | e 1939-40 ‘6’’°—1939-40 “8” | checks, cashiers checks or letters of reference from your bank, unless 
31 (Plus Excise Tax) 2. 2941-67 onset a we have done business with you in the past. Wire for hotel reservations. 
a ALL PRICES F.0.B. DENVER RADIATORS FOR MOST ANY COL. CARL MARKER, AUCTIONEER 
9 25% DISCOUNT TO DEALERS MAKE CAR OR TRUCK 
10% DEPOSIT REQUIRED WITH ORDER, BALANCE C.O.D. McCord List Less 25% 100 CAR STOCK FOR WHOLESALE AT ALL TIMES 


Thousands of Other Items 


KELLER MOTORS THOMS PONTIAC CO. DOC GREINER—THE FLYING DUTCHMAN 


150 West Alameda Denver 9, Colorado | 5225 Saune Bive. Phess Forest 8992 | Madison at Seventeenth Toledo, Ohio Adams 6397 
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INTERNATIONAL DEALERS 


Every International Dealer knows the International 


Truck population in his territory. He begins each 
year with a knowledge of the minimum volume of 
business he can expect on International Engineered 


Parts. 


And International Parts business is profitable 
business. 

But International isn’t content to let its dealers 
stop at the minimum. Merchandising support from 


the dealer’s International Branch always is at hand 


Tune in James Melton on “Harvest of Stars” every Sunday! 


NBC Network. See newspaper for time and station. 


—display methods, direct mail, local advertising and 
other promotions—to help the déaler get the maxi- 
mum from his parts department. 

Dozens of similar aggressive, profit-making ac- 
tivities explain why the International Franchise is 
the most valuable in the truck industry. For the 


whole story write 


Motor Truck Division 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue 


Chicago 1, Illinois 


INTERNATIONAL yer 
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